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Griping Comes Natural 


Story of the Week 


Heard about a fellow who brags 
he told President Eisenhower how to 
run the country. 

“It was just a few days before he 
made his State of the Union speech, 
and delivered his program to Con- 
gress,” this fellow relates. 

“I advised him what to do about 
the farm mess. I told him how to 
handle tariffs, labor, and McCarthy. 
And I really gave him sound advice 
on the international situation. Know 
oN: what he said to me?” 
aes “No, tell me,” the bent-ear listener 
% usually responds. 

“Ike said: ‘You’re a nice person, 
but you are altogether wrong.’” 


‘Boss Ket’ Makes 
With a Wisecrack 


At Frigidaire’s new-line introduc- 
tion party in New York, G-M Vice 
President Ed Godfrey propelled 
“Dope” over toward famed Chas. 
‘Kettering. : 

To that inventive wizard, the 
fellow who never is satisfied that 
anything is done well enough, God- 
frey remarked: 

“This is the man who publishes 
all the news of the refrigeration 
industry.” 

Slied, “Boss Ket”: 

“He hasn’t had much to publish 
in the last six years, has he?” 


Heard another cutie a few moments 
later. The ever-helpful Ed Godfrey 
had steered us over to G-M President 
Harlow Curtice. The latter was with 
Tony Marvin, announcer on _ the 
Arthur (no relation) Godfrey show. 

Marvin was praising his 1953 
Cadillac El Dorado, and describing 
how he’d “souped” it up to 238 hp. 

“And it has one trick which beats 
your experimental Le Sabre.” 

“What’s that?” queried Curtice, 
all attention. 

“Well, when rains hits a button on 
your Le Sabre, the top goes up. 
But when I press a button on my 
El Dorado, it stops raining.” 

Curtice laughed heartily. Inci- 
dentally, Curtice was not named as 
one of America’s Ten Best Dressed 
Men. For our money, though, he 
should be at least No. Eleven. 

Alongside him even Tony Marvin, 
who long has been noted for his 
impeccable attire, seemed almost 
shabby. 

And “Dope,” who hadn’t had time 
to get his pants pressed, felt like a 
bum. 


Coogan’s Hot Rod 

F. G. “Ted” Coggin (also known 
as “Coogan” and “the greatest fresh- 
water sailor in the world”) likes to 
tinker with motors. 

The Detroit Controls. executive 
drove up to a filling station recently, 
in his personally souped-up Ford, 
and requested gas and oil. 

Young fellow in charge lifted the 
hood. With keen interest he noted 
the four-barrel Lincoln carburetor, 
the overhead cams, air horns, etc. 

When Coggin paid him the young- 
ster made conversation. 

“Driving your son’s car today?” 
he queried. 


we Out of Our Mailbag 

Brooks Air Force Base, Texas 
Editor: 
I enjoy your stories of the week. 
(Concluded on Page 8, Column 4) 
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Canadian Show of 


Industry Products 
To Open Feb. 23 


TORONTO, Ont., Can.—The First 
Canadian Refrigeration and Air Con- 
ditioning Show, to be held Feb. 23, 
24, and 25 at the Coliseum, Exhibi- 
tion Park, Toronto, will be close to 
a sell-out, those in charge of the 
event have stated. 

The Show is sponsored by the 
Canadian Refrigeration Manufactur- 
ers Association and is open to all 
who have a legitimate interest in the 
industry. 

The Interprovincial Association of 
Refrigeration Service Engineers So- 
ciety will hold its annual convention 
in Toronto at the same time as the 
Show. Part of the program for the 
meeting has been established, includ- 
ing the following papers: 

“The Heat Pump,” F. Townsend, 
John Inglis Co., Ltd. 

“Refrigeration Storage Battery,” 

(Concluded on Page 4, Column 4) 


Philco Makes Shifts 
In Executive Posts 


PHILADELPHIA — Appointments 
of John M. Otter as vice president 


in charge of consumer product divi- — 


sions, Raymond A. Rich as _ vice 
president and general manager of 
the Refrigeration Div., and Larry F. 
Hardy as vice president in charge 
of product development for Philco 
Corp. were announced recently by 
William Balderston, president. 

Otter has been vice president and 
general manager of the Refrigeration 
Div. since early in 1952. For the 
past three years, Rich has been a 
vice president of the Refrigeration 
Div., supervising development of its 
expanding line of major appliances. 
Hardy has been president of the 
Television & Radio Div. since 1949. 

Balderston also announced the ap- 
pointment of Samuel N. Regenstrief 
as vice president in charge of manu- 
facturing for all of Philco’s appli- 
ance products, including refrigera- 
tors, freezers, air conditioners, and 
electric ranges, 

He will also coordinate the manu- 
facturing operations of the Dexter 
Co., manufacturer of home laundry 
equipment, which is being acquired 

(Concluded on Page 4, Column 1) 


Winkler Dealers See 50 
Heating and Cooling Units 


LEBANON, Ind.—In what was 
termed “the largest mass product 
presentation at one time by one com- 
pany,” U. S. Machine Div. of Stewart- 
Warner Corp. unveiled 50 new 
Winkler heating and cooling units at 
three regional dealer meetings in 
January. 

The new products include central 
air conditioning units in 2 and 3-ton 
capacities and room air conditioners 
ranging from % to 1 hp. 

“There is no place in our acceler- 
ated agenda for those who have even 
a mild case of recession jitters,” 


(Concluded on Back Page, Column 4) 


Blees Resigns from Avco Post, 
Will Continue as Consultant 


CINCINNATI—W. A. Blees has re- 
signed as a vice president of Avco 
Mfg. Corp. and is returning to his 
home in Los Angeles to look after his 
interests there. 

He will continue to serve Avco as 
a consultant. 


Frozen Food i 


Retail Store Fro. 


Ve Act of March 3, 1879. 
ving Co. 


| f bod Cabinet Space 


Increasing, But Is Still ‘Insufficient’ 


NEW YORK CITY—Frozen food 
processors and_ distributors _ still 
grumble that insufficient cabinet 
space in retail stores is still a bottle- 
neck to greater sales of their prod- 
uct, but figures presented at an 
industry meeting here last week in- 
dicate that the trend is to more and 
larger frozen food merchandising 
cabinets per store unit. 

Those .in attendance at the Na- 
tional Association of Frozen Food 
Packers convention here were told 
that five years ago there were some 
175,000 low temperature cabinets cap- 
able of handling frozen foods in op- 
eration in retail food stores. Today 
that figure is said to be over the 
500,000 mark. Whereas the average 
supermarket in 1950 had 8.5 lin. ft. 
of these cabinets, the average now is 
about 22.3 ft. 

What is possibly more significant 
were figures presented showing that 
while the 776 Acme supermarkets of 
American Stores Co. today have an 
average of 21 lin. ft. of frozen food 
cabinet space, the newer stores in 
this grocery chain will have cabinets 
totaling 55 to 70 ft. in length. 

The packers also expressed a hope 
that sales of home freezers will con- 


tinue at a high level, since frozen 
food storage facilities in the home 
make possible expanded sales of their 
products, the packers point out. 

Frozen foods continue to gain in 
public acceptance, according to 
figures presented at the convention. 
Last year the total pack of frozen 
foods was 3.4 billion pounds, or about 
17% more than in 1952. The 1954 
pack might hit 4.5 billion pounds, ac- 
cording to industry forecasts. 

Some of the biggest gains have 
been recorded among pre-cooked spe- 
cialties and complete frozen dinners. 
Some 25 million pre-cooked pies 
were sold in 1953, compared with 4 
million just two years ago. Quaker 
State Foods Corp., a Pittsburgh con- 
cern, is now producing 8,000 to 
10,000 complete pre-cooked meals a 
day. Two years ago it was doing 
about 2,000 per day. 

One of the newest of the pre- 
cooked meal items is being put up by 
C. A. Swanson & Sons, well-known 
turkey packers of Omaha. It is 
known as the “TV dinner” and con- 
sists of turkey slices, dressing and 
gravy, whipped sweet potatoes, peas, 
and a pat of butter. It sells at retail 
for 89 cents. 


To Be Rewired for 


Peter Cooper Village } 


Room Coolers 


NEW YORK CITY—Metropolitan 
Life Insurance Co, has decided to re- 
wire its huge Peter Cooper Village 
housing development in downtown 
Manhattan so that residents may 
purchase and use room air condition- 
ers if they desire. 

The company said it would cost 
more than $500,000 to do the rewir- 
ing. Up to now, the firm has refused 
to allow any of the 2,495 residents 
in the project to install room coolers 
because of inadequate wiring. 

Last November, the company sur- 
veyed the residents to determine if 
they would be interested in air con- 


(Concluded on Back Page, Column 4) 


Room Cooler Sales Rank 


3rd In Philadelphia Area 


PHILADELPHIA — Appliance dis- 
tributor sales of room air conditioners 
last year in the five-county area 
around Philadelphia topped those of 
all other major items except refrig- 
erators and television receivers, ac- 
cording to statistics released by the 
Electrical Association of Philadelphia. 

Sales of the three products in 
Bucks, Chester, Delaware, Mont- 
gomery, and Philadelphia counties 
were: TV sets—146,253; refrigerators 
—69,366; air conditioners—26,391. 
These items were followed, in order 
of sales, by ranges, home freezers, 
water heaters, clothes dryers, and 
dishwashers. 

Excepting air conditioners, for 
which no comparative figure was 
given, sales of only two appliances— 


ranges and water heaters—were 
higher in 1953 than in the previous 
year. 


Sales of the eight products in 1953 
and 1952 were reported as follows: 


Appliance 1953 1952 


Air Conditioners ..... _ 
Clothes Dryers ...... 8,455 9,720 
Dishwashers ......... 4,687 5,355 
Home Freezers ...... 11,632 13,929 
SE aes sccsentn ee 16,355 15,992 
Refrigerators ........ 69,366 75,377 
EE es ipnccden’ 146,253 182,138 
Water Heaters ....... 9,828 8,350 


Carrier Corp. Profit, 
Sales, Backlog All 
Show Good Gains 


SYRACUSE, N. Y., Feb. 2—For the 
fourth consecutive fiscal year Carrier 
Corp., air conditioning and refrigera- 
tion equipment manufacturer, estab- 
lished new high records in earnings, 
completed sales, and orders booked, 
according to the annual report mailed 
to stockholders today. 

Net profit for the 12 months ended 
Oct. 31, 1953, was $6,107,134 or 
$5.22 per common share outstanding, 
exclusive of the 278,422 shares issued 
during the last month of the period. 
The proceeds from this financing 
totaled $8,490,016 on which there 
were no earnings during fiscal 1953. 

In the preceding fiscal year the 
corporation earned $4,522,512 or 
$4.89 on each of the 883,051 shares 
of common stock outstanding as of 
Oct. 31, 1952. 

During fiscal 1953 completed sales 


(Concluded on Page 4, Column 5) 


John Schuman Appointed 
Norge Advertising Mgr. 


CHICAGO—Appointment of John 
D. Schuman as advertising manager 
for Norge Div. of Borg-Warner Corp. 
was announced re- 
cently by R. C. 
Connell, director 
of sales. 

Schuman, a vet- 
eran advertising 
man, has been as- 
sistant advertising 
manager at Norge 
since 1948. He will 
direct all phases 
of advertising and 
publicity for 
Norge, and will 
fill the vacancy created by the resig- 
nation of David H. Kutner. Effective 
March 1, Kutner 
Motorola, Inc., as advertising direc- 
tor. 

Prior to 1948 Schuman served in 
various advertising agency capacities, 
headed his own advertising agency, 
and directed advertising for manufac- 
turers of appliances and furniture. 


J. D. Schuman 


is moving to. 


65 Mfrs. To Have Displays; 
REWA, Rss, RACCA, ARI 
Plan Speaking Programs 


LONG BEACH, Calif.—More than 
2,000 refrigeration service engineers, 
contractors, wholesalers, and manu- 
facturers from all parts of the 
country are expected to attend the 
ARI Educational Conference on com- 
mercial refrigeration and air condi- 
tioning to be held on March 11-12-13, 
1954, at the Municipal auditorium 
here. 

It is expected that 65 or more of 
the leading manufacturers of com- 
mercial refrigeration and air condi- 
tioning equipment will furnish dis- 
plays. The exhibits will be sponsored 
by the Air Conditioning and Refrig- 
eration Institute of Washington, D. C. 

Separate speaking programs by 
industry experts will be sponsored by 
the Refrigeration Equipment Whole- 
salers Association, the Refrigeration 
and Air Conditioning Contractors 
Association and the Refrigeration 
Service Engineers Society which will 
hold a convention of the California 
State Association of RSES in connec- 
tion with Educational Conference. 

Heading up the activities of the 
four groups are: E. M. Flannery, 
chairman, ARI Educational Confer- 
ence Committee; A. E. Johansen, 


(Concluded on Back Page, Column 1) 


Industrial Syndicate Buys 
Grand Rapids Cabinet Co. 


GRAND RAPIDS, Mich. — Grand 
Rapids Cabinet Co. has been acquired 
by United Industrial Syndicate of 
New York, it was announced recently. 
Purchase price was not disclosed. 

The syndicate owns and operates 
a desk company in Shelbyville, Ind.; 
a seating firm in Massachusetts; and 
a truck-tractor firm in Henderson, 
N. C. 

The local firm, which has been in 
business over 50 years, manufactures 
ice cream cabinets, soda fountains, 
daify cases, and low-temperature 
knock-down . storage and hardening 
boxes. It employes 75 to 100 persons. 


Woodroof, Rossell Take 
New Sales Posts with 
Sunbeam Air Conditioner 


PITTSBURGH—W. Walton Wood- 
roof has been appointed manager of 
cooling sales and Henry E. Rossell, 
Jr. manager of dealer development 
of Sunbeam Air Conditioner Div. of 
American Radiator & Standard Sani- 
tary Corp., H. M. Carnahan, the 
division’s vice president of sales, 
announced recently. 

Woodroof will supervise field sales 
involving residential and commercial 
cooling products manufactured by 
Sunbeam Div. He will make his 
headquarters in Pittsburgh. 

For two years before taking this 


(Concluded on Back Page, Column 3) 
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AIR CONDITIONING & REFRIGERATION NEWS, FEBRUARY 8, 1954 
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For System Installations. Continuously in- 
dicate condition of filters to assure 
balanced distribution. 

In Test Cells. Determine precise adjust- 
ment of exhaust fans used to compen- 
sate for friction losses. Assure adherence 
to industry standards. Also eliminate 
Possible underrating of conditioner tested. 


Write Dept. C-12. 


THE MERIAM |nsTRUMENT CO. 


10994 MADISON AVENUE 
CLEVELAND 2, OHIO 


Manufacturers’ 
Sales Representatives 


Representatives 
and Warehouses 


in Principal Southern Cities 


AsreTo Open Headquarters 


In New Location March 1 


NEW YORK CITY-—-The American 
Society of Refrigerating Engineers 
announces that on and after March 1, 
its headquarters’ office will be located 
at 234 Fifth Ave., New York 1, N. Y. 

The society will occupy the entire 
third floor of the new location which 
has been redecorated, partitioned, 
and air conditioned, 

Renovation of the premises has 
been done under the supervision of 
an ASRE committee consisting of H. 
F. Spoehrer, Sporlan Valve Co., 


chairman; K. B. Thorndike, Detroit 
| Controls; H. W. Hottel, H. W. Hottel 


Co.; and T. J. Phillips, Alco Valve 
Co.; assisted by M. C. Turpin, execu- 
tive secretary, and Gurdon R. Mun- 
ger, technical secretary, of ASRE. 

Removal from its present location, 
40 West 40th St., New York City, 
is due to the owner desiring to use 
the entire building. 


Sigler Expands Territory, 
Adds Full Carrier Line 


TULSA, Okla.—Sigler, Inc., which 
has distributed Carrier industrial and 
comfort cooling equipment in eastern 
Oklahoma during the past three 
years, has recently added the Carrier 
room cooler line and broadened its 
territory to include 11 northwestern 
counties in Arkansas. 


Russ Sigler, president of the firm, 
said that he had already ordered 55 
carloads of air conditioning equip- 
ment for his territory and expects to 
hit a $1.5 million volume this year. 


Mitchell Gets $ Million 
Order from Distributor 
In Los Angeles 


LOS ANGELES—The growing im- 
portance of the room air conditioner 
in the southern California area was 
emphasized in the recent announce- 
ment that Mitchell Mfg. Co. had 
taken a $1 million order from the 
Ray Thomas Co. of Los Angeles, 
southern California distributor for 
the line of Mitchell room air condi- 
tioners. 

The order, signed by General Man- 
ager Louis R. Swenson of the Ray 
Thomas Co., represents the largest 
early season contract with the 
Mitchell Co., it was indicated by the 
company. 

“Room air conditioning will play 
a major part in home and office im- 
provements in this area this year,” 
Swenson declared. 


Freezer Output To Be 
Doubled by Harvester: 
Second Shift To Be Added 


CHICAGO — International Har- 
vester Co. has decided to double cur- 
rent home freezer production, it was 
reported recently by Robert Burnside, 
assistant general sales manager for 
refrigeration. 

Burnside said heavy pre-introduc- 
tory orders influenced the decision to 
employ a second shift in the com- 
pany’s Evansville plant. He added: 
“We believe that even with this 
added production a freezer shortage 
may develop later this year.” 


HERE'S WHY 


PENN WATER VALVES 
stay on the job much longer 


5% 


than other water valves. 


Toronto, Ontario. 


And the Penn water valve is very sensitive to changes 
in refrigerant head pressures to assure highest operating 
efficiency. Try the Series 246 on your next refrigeration 
job... you'll discover it will stay on the job much longer 


Sizes from ¥%” to 21” in flanged and threaded styles 
...also available for temperature actuated service. Ask 
your wholesaler or write Penn Controls, Inc., Goshen, 
Indiana. Export Division: 13 E. 40th Street, New York 
16, N. Y., U.S.A. In Canada: Penn Controls Limited, 


AUTOMATIC CONTROLS 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, GAS APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 


Hatchery Cooling Assures 
Top Baby Chick Output 


LAWRENCEVILLE, Ga.—To keep 
the incubating room in the Ogletree 
Hatchery here at 85° F. in order to 
get the maximum production of baby 
chicks, the hatchery installed two 
Yorkaire 7%-hp. self-contained air 
conditioning units last summer. 

The units were installed by Ad- 
vance Refrigeration, Inc. of Atlanta. 

G. R. Bilderback of Advanced ex- 
plained that the 85° F. temperature 
was desired by hatchery officials in 
order to give them plenty of leeway. 
Actually the critical temperature is 
95° F. When the thermometer rises 
above that point, the heat is too 
much for the chicks and they will 
die rapidly. At temperatures not too 
much below that point they will 
thrive. 

The incubating room measures 106 
ft. 8 in. long and 48% ft. wide. In it 
are 12 incubators and six hatchers, 
split evenly along each side of the 
room. 

All produce terrific heat loads, with 
the hatchers maintaining tempera- 
tures close to 100° F. at all times. 

One of the Yorkaire units is sta- 
tioned at the rear. directing its out- 
put of conditioned air forward and 
to the center of the room. The other 
is installed at the front of the room, 
directing its air to the rear. 

Some of the air from the front unit 
is siphoned off, however, by a duct to 
cool two offices and an entry hall at 
the front of the building. 

A special problem in hatchery cool- 
ing, said Bilderback, is the fine down 
of the baby chicks. This down comes 
off the chicks in great quantities and 
is carried in the air stream to the 
conditioners. 

To keep as much of this down as 
possible out of the air conditioner, 
special filters were installed across 
the front of the return air grille. 
These clog up fast, he noted, and 
require frequent changing. 

The Yorkaire units are water 
cooled. To conserve water, a Therma- 
trol Atmospheric cooling tower was 
installed outside the building. 


New Fort Worth Art Center 
To Be Fully Air Conditioned 


FORT WORTH, Texas. — Fort 
Worth’s new $450,000 Community Art 
Center, now under construction, will 
be completely air conditioned with 
Trane equipment. 

A T75-ton “CenTraVac,” a _ self- 
contained hermetically sealed centri- 
fugal compressor, will provide chilled 
water for air handling units. Cooled 
air will be delivered to the rooms by 
concealed ductwork and discharged 
from recessed ceiling outlets and wall 
grilles. 

Fort Worth architects A. George 
King & Associates said the two-story, 
L-shaped structure will be ready 
next summer to serve as the city’s 
art instruction center and museum. 
Leonard E. Kanto designed the air 
conditioning system which is being 
installed by Blanke Mechanical Con- 
tractors. 


Viking Policy To Remain 
Same, Field Men Hear 


CLEVELAND—tThere will be no 
change in the sales or manufacturing 
policies of Viking Air Conditioning as 
a result of its becoming a division 
of The National Radiator Co. in a 
merger last November, T. B. Focke, 
National Radiator president, told Vik- 
ing sales representatives recently. 

The field men met here for a pre- 
showing of the 1954 Viking furnace 
blower and to discuss sales plans. 
(Viking also manufactures room air 
conditioners, exhaust fans, and hu- 
midifiers ). 

“Viking will maintain an independ- 
ent sales staff under present sales 
management,” Focke said. “No 
changes are contemplated in the 
foreseeable future.” 

Viking’s independent nationwide 
sales organization continues under 


the direction of Frank Gibbons, gen- | 


eral sales manager. 

At the meeting conducted by 
Marion I. Levy, founder and operat- 
ing head of Viking, the field men 
studied new design advances in the 
1954 Viking blower assembly line. 

These improvements include a new 
ribbed construction method to add 
strength-without-weight to the blower 
feet and cut-off, a tie-in to the cut- 
off, and a new motor mounting 
bracket of box-and-channel design. 


Smith To Head Field Sales 
For Unarco Heating Div. 


CHICAGO—W. K. Smith has been 
appointed as field sales manager of 
the Union Asbesto and Rubber 
Co.’s_ heating division, Edwin E. 
Hokin, vice president, has announced 
recently. 

Smith, who had been district man- 
ager of the Fedders-Quigan Corp.’s 
heating division prior to joining 
Unarco recently, spent two and a 
half years in the Navy during World 
War II. 

Following his graduation from 
Michigan State college, he joined the 
sales staff of the U. S. Radiator Corp. 
and later was assistant manager of 
the unit heater and convector divi- 
sion. 

Hokin said Smith will be respon- 
sible for the establishment and 
supervision of a nationwide sales 
organization to handle Unarco’s new 
line of heating equipment. 

These products, he said, will be 
sold through the trade—jobbers and 
contractors—“because it is felt they 
are in the best position to pick the 
right type of installation for a spe- 
cific job.” 


Charles Levine, Official of 
Albany Concern, Dies at 46 


ALBANY, N. Y.—Charles Levine, 
46, vice president and promotion 
manager of RTA Distributors, died 
recently of a heart attack. 

Levine had been with RTA about 
seven years. His wife, a son, and 
two daughters survive. 


Self Service 
Frozen Food 


Deslanied! to do one job... 


SELL MORE FOOD 


Unsurpassed for beauty, 
performance . . . price! 
Sizes available for every need. 


Ace Cabinet Corporation 
New Bedford, Massachusetts _ 
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pRALT GAUGES ves 


For System Installations. Continuously in- 
dicate condition of filters to assure 
balanced distribution. 

In Test Cells. Determine precise adjust- 
ment of exhaust fans used to compen- 
sate for friction losses. Assure adherence 
to industry standards. Also eliminate 
possible underrating of conditioner tested. 


Write Dept. C-12. 


THE MERIAM insTRUMENT CO. 


10994 MADISON AVENUE 
CLEVELAND 2, OHIO 


Manufacturers’ 
Sales Representatives 


Representatives 
and Warehouses 
in Principal Southern Cities 


ESTABLISHED 1913 


AsreTo Open Headquarters 
In New Location March 1 


NEW YORK CITY--The American 
| Society of Refrigerating Engineers 
announces that on and after March 1, 

its headquarters’ office will be located 
| at 234 Fifth Ave., New York 1, N. Y. 
The society will occupy the entire 

third floor of the new location which 
has been redecorated, partitioned, 
and air conditioned. 

Renovation of the premises has 
been done under the supervision of 
an ASRE committee consisting of H. 
F. Spoehrer, Sporlan Valve Co., 
| chairman; K. B. Thorndike, Detroit 
| Controls; H. W. Hottel, H. W. Hottel 
| Co.; and T. J. Phillips, Alco Valve 
Co.; assisted by M. C. Turpin, execu- 
tive secretary, and Gurdon R. Mun- 
ger, technical secretary, of ASRE. 

Removal from its present location, 
40 West 40th St., New York City, 
is due to the owner desiring to use 
the entire building. 


Sigler Expands Territory, 
Adds Full Carrier Line 


TULSA, Okla.—Sigler, Inc., which 
has distributed Carrier industrial and 
comfort cooling equipment in eastern 
Oklahoma during the past three 
years, has recently added the Carrier 
room cooler line and broadened its 
territory to include 11 northwestern 
counties in Arkansas. 

Russ Sigler, president of the firm, 
said that he had already ordered 55 
carloads of air conditioning equip- 
ment for his territory and expects to 


hit a $1.5 million volume this year. 


Mitchell Gets $ Million 
Order from Distributor 
In Los Angeles 


LOS ANGELES—The growing im- 
portance of the room air conditioner 
in the southern California area was 
emphasized in the recent announce- 
ment that Mitchell Mfg. Co. had 
taken a $1 million order from the 
Ray Thomas Co. of Los Angeles, 
southern California distributor for 
the line of Mitchell room air condi- 
tioners. 

The order, signed by General Man- 
ager Louis R. Swenson of the Ray 
Thomas Co., represents the largest 
early season contract with the 
Mitchell Co., it was indicated by the 
company. 

“Room air conditioning will play 
a major part in home and office im- 
provements in this area this year,” 
Swenson declared. 


Freezer Output To Be 
Doubled by Harvester: 
Seeond Shift To Be Added 


CHICAGO — International Har- 
vester Co. has decided to double cur- 
rent home freezer production, it was 
reported recently by Robert Burnside, 
assistant general sales manager for 
refrigeration. 

Burnside said heavy pre-introduc- 
tory orders influenced the decision to 
employ a second shift in the com- 
pany’s Evansville plant. He added: 
“We believe that even with this 
added production a freezer shortage 
may develop later this year.” 


HERE’S WHY 


PENN WATER VALVES 
stay on the job much longer 


than other water valves. 


Toronto, Ontario. 


And the Penn water valve is very sensitive to changes 
in refrigerant head pressures to assure highest operating 
efficiency. Try the Series 246 on your next refrigeration 
job... you'll discover it will stay on the job much longer 


Sizes from ¥” to 21/2” in flanged and threaded styles 
.. also available for temperature actuated service. Ask 
your wholesaler or write Penn Controls, Inc., Goshen, 
Indiana. Export Division: 13 E. 40th Street, New York 
16, N. Y., U.S.A. In Canada: Penn Controls Limited, 
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AUTOMATIC CONTROLS 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, GAS APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 


Hatchery Cooling Assures 
Top Baby Chick Output 


LAWRENCEVILLE, Ga.—To keep 
the incubating room in the Ogletree 
Hatchery here at 85° F. in order to 
get the maximum production of baby 
chicks, the hatchery installed two 
Yorkaire 7%%-hp. self-contained air 
conditioning units last summer. 

The units were installed by Ad- 
vance Refrigeration, Inc. of Atlanta. 

G. R. Bilderback of Advanced ex- 
plained that the 85° F. temperature 
was desired by hatchery officials in 
order to give them plenty of leeway. 
Actually the critical temperature is 
95° F. When the thermometer rises 
above that point, the heat is too 
much for the chicks and they will 
die rapidly. At temperatures not too 
much below that point they will 
thrive. 

The incubating room measures 106 
ft. 8 in. long and 48% ft. wide. In it 
are 12 incubators and six hatchers, 
split evenly along each side of the 
room. 

All produce terrific heat loads, with 
the hatchers maintaining tempera- 
tures close to 100° F. at all times. 

One of the Yorkaire units is sta- 
tioned at the rear. directing its out- 
put of conditioned air forward and 
to the center of the room. The other 
is installed at the front of the room, 
directing its air to the rear. 

Some of the air from the front unit 
is siphoned off, however, by a duct to 
cool two offices and an entry hall at 
the front of the building. 

A special problem in hatchery cool- 
ing, said Bilderback, is the fine down 
of the baby chicks. This down comes 
off the chicks in great quantities and 
is carried in the air stream to the 
conditioners. 

To keep as much of this down as 
possible out of the air conditioner, 
special filters were installed across 
the front of the return air grille. 
These clog up fast, he noted, and 
require frequent changing. 

The Yorkaire units are water 
cooled. To conserve water, a Therma- 
trol Atmospheric cooling tower was 
installed outside the building. 


New Fort Worth Art Center 
To Be Fully Air Conditioned 


FORT WORTH, Texas. — Fort 
Worth’s new $450,000 Community Art 
Center, now under construction, will 
be completely air conditioned with 
Trane equipment. 

A 75-ton “CenTraVac,” a _ self- 
contained hermetically sealed centri- 
fugal compressor, will provide chilled 
water for air handling units. Cooled 
air will be delivered to the rooms by 
concealed ductwork and discharged 
from recessed ceiling outlets and wall 
grilles. 

Fort Worth architects A. George 
King & Associates said the two-story, 
L-shaped structure will be ready 
next summer to serve as the city’s 
art instruction center and museum. 
Leonard E. Kanto designed the air 
conditioning system which is being 
installed by Blanke Mechanical Con- 
tractors. 


Viking Policy To Remain 
Same, Field Men Hear 


CLEVELAND—There will be no 
change in the sales or manufacturing 
policies of Viking Air Conditioning as 
a result of its becoming a division 
of The National Radiator Co. in a 
merger last November, T. B. Focke, 
National Radiator president, told Vik- 
ing sales representatives recently. 

The field men met here for a pre- 
showing of the 1954 Viking furnace 
blower and to discuss sales plans. 
(Viking also manufactures room air 
conditioners, exhaust fans, and hu- 
midifiers). 

“Viking will maintain an independ- 
ent sales staff under present sales 
management,” Focke said. “No 
changes are contemplated in the 
foreseeable future.” 

Viking’s independent nationwide 
sales organization continues under 
the direction of Frank Gibbons, gen- 
eral sales manager. 

At the meeting conducted by 
Marion I. Levy, founder and operat- 
ing head of Viking, the field men 
studied new design advances in the 
1954 Viking blower assembly line. 

These improvements include a new 
ribbed construction method to add 
strength-without-weight to the blower 
feet and cut-off, a tie-in to the cut- 
off, and a new motor mounting 
bracket of box-and-channel design. 


Smith To Head Field Sales 
For Unarco Heating Div. 


CHICAGO—W. K. Smith has been 
appointed as field sales manager of 
the Union Asbesto and Rubber 
Co.’s_ heating division, Edwin E. 
Hokin, vice president, has announced 
recently. 

Smith, who had been district man- 
ager of the Fedders-Quigan Corp.’s 
heating division prior to joining 
Unarco recently, spent two and a 
half years in the Navy during World 
War II. 

Following his graduation from 
Michigan State college, he joined the 
sales staff of the U. S. Radiator Corp. 
and later was assistant manager of 
the unit heater and convector divi- 
sion. 

Hokin said Smith will be respon- 
sible for the establishment and 
supervision of a nationwide sales 
organization to handle Unarco’s new 
line of heating equipment. 

These products, he said, will be 
sold through the trade—jobbers and 
contractors—‘“because it is felt they 
are in the best position to pick the 
right type of installation for a spe- 
cific job.” 


Charles Levine, Official of 
Albany Concern, Dies at 46 


ALBANY, N. Y.—Charles Levine, 
46, vice president and promotion 
manager of RTA Distributors, died 
recently of a heart attack. 

Levine had been with RTA about 
seven years. His wife, a son, and 
two daughters survive. 


SELL MORE FOOD 


S"“Unsarpassed for beauty, 
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ME 

2. IR 

Mf 
err] Jemtacree 
Tin... 


ACE ‘reson rood 


Z Designed to do one job... a 


_« Sines available for every’ need. 


Ace Cabinet Corporation 
New Bedford, Massachusetts - 
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into the Air Conditioner business 


The batile for the We.t 
mane moved mto heh gc 
with the parciase @: Act 


‘Yywel brand, it isn’t likely he would 
be able to hold on to the other Frig: 
daire appliance lines. It would mcs: 


been 
er of { 
ubber tossing eut cither Frigidaire or Lewyt. iy Licbinarn Brew > ies « 
1 E, Says Lewyt: “Who do you think Yois mairsed the Fist ‘4% 
inced he’d toss out? It wouldn’t be Frigi- V/est Cost marhot by * 
daire.” ewer A. preseat Lic> 
= | So Lewvt would have to shop around of T.t:2is pe er, COTS’ 
rp.’s for another distributor for both the York, Mew Fcrsey, aud 
ce air-conditioning unit and the profitable artes. 
da | vacuum cleancr. By the timc this Lievracs porchased 
eine | merry-go-round stopped, Lewyt figures Antes avd Sin Franc 
he would cnd up with a fourth- or fome, Fur Wdest Vest 
rom | fifth-rate distributor for both lincs. fy: $F aul on, avd vi.ls 
the + 36-Million Potential—Lewyt decide epyre it. MOTE HIZO ~ 
rp. to gct into the room air-conditioning wil bothe Ficeirzoid 
of business because “there arc 36-million and ortiuve product 
vi- wired homes in the U. S. and I figure jabels ia Sav. Fravcis 
the room air market is good for ycars abucr gr dieuts ased 
mn- and years.” Faced with the marketing go'd will be flew. inte 
nd robicm, he decided to do the next * Siow Daine2.s—The 
es best thing—make them for somebody mett for the “ations 
Ww else. in cr bt, out ther 
The new operation will dovetail Catiforians unui 
S-nutlion bbl. of Des 


neatly into Lewrt’s organization. Up 
until his vacuum cleancr venture, 
Lewvt had been solely a contract man- 
ufacturer producing component parts 
and whole units for other companies. 
That has advantages, but it also has dis- 
advantages: Vor one thing, a contract 
manufacturcr’s business depends on the 
merchandising ability of his customers. 
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That’s one reason Lewvt decided to 
tackle the consumer mar <ct with vac- 


ALEX LEWYT’S room air conditioning company will side-step marketing probl 
uum cleaners. The saturation point, 
the trade figures, was about 47% and “tine Los Ar a! 


Farming Out the Sales End hadn't meved up in 15 vears. The ru Vs, Bla 


was a radical departure from standard — ficld way clear for strong promotion. shown. 4ackers ¢ 
cleancrs, as a big-ticket item. He re-  « Tooling Up—High-powered merchan- Joca"",.  Sarce * 
lied entirely on distributors and dealers — dising would also fit air conditioning. Muw wakes (PWV 
to do the actual sclling, put his moncy But since he couldn’t try direct con- ara Woes hav 
into heavy advertising and promotion — sumer sclling, Lewyt decided that the - fu wanting 

to create a mass market. Distributors advantages for a contract manufacture tion g ‘grar ar 

and dcalcrs began to make money in room air conditioning were strong. tee bor beta 

handling clcancrs. cnough to make the new Tvwel Corp. shi, inco the 


Today Lewyt claims he is first—“or a potentially happy venture. a 20% suare © 
For one thing, room air conditionin tis - 25% 


ems by..- 


[ew people in the trade were sut- 
prised when vacuum cleaner manufac- 
turer Alex M. Lewyt (picture) an- 
nounced that he was getting into the 
room air conditioncr busincss. The 
punch line came in the announcement 
that Tywel Corp.—the new subsidiary of 
Lewvt Corp.—won’t market its product. 

This is a new wrinkle in the room 


air-conditioning business. Heretoforc— damn close to it’—in the, industry. 
especially in 1953—company after com- (General Electric Co. used similar is a scasonal business—which is a natura whew “uu “es 
pany has jumped into the room air- methods, now claims first place.) Last — for, the. contract manufacturer. He can ret, the ore’ 
conditioning ficld with brand-name year, Lewyt says, sales were 31% over avoid ups an downs by fitting his con- Woe: 
products. Many, like RCA and Hot- 1952; this vear, he sees a 15% boost. tracts together to even out his line. Nw Le 
* Self Defense—You might think that Then, too, there probably are a lot cata’ AC 
anle W.try 


of companies still eager to get into the 
air-conditioning business that would 
welcome the Lnow-how that Lewyt’s 
engineering crew has—not to mention 


= decided that while the market 
ooked lush, it wasn’t quite soli 
cnough to warrant sinking a lot ot 
A moncy in tooling up their own facili- 


Lewvt would want to apply this met- 
chandising know-how to his new prod- 
uct. But he explains his change in 
tactics this way: 
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Rt (B\V—Feb.28’53,p117). 


Now Lewyt is saying: Make it—but 
Fon’t scll it. 
7: Reversal—To 
Prewvt personally or has studied his 
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anyone who knows 


If Lewyt-or Tywel, which is Lewyt 
spelled backwards—hit the market with 
its own brand-name product, it would 
very likely run the company out of the 
vacuum cleancr business. That's be- 


the production facilities that make his 
an integrated company. 

Lewyt already has signed up onc 
fairly large company for his room ait 
unit, Deliveries start this month. He 
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: e Sales of Pcord since the cnd of World War cause many of the distributors and des! wants three or four more to fill out his 
A ir C “,8 PI, this decision secms ont of character. ers wha naw handle Lewyt’s vacuum — capacity of 100,000 a year on a one Wist Co 
onditione e It was Lewyt who hit the vacuuin  cleancis are also handling s@mcone shift basis in a newly leased plant in the ett. ta 
yf. AY lc market in 1946 with the biggest _clse’s air conditioners. Bav Ridge area of Brooklyn. acl «1: 
to oth ¥ merchandising program the industry had Take Memphis, for example. In that One of the problems of the new it the. : 
er F over seen. As Lewyt puts it: “The pig southern market, Lewyt’s distribu- company is that it will have to com- ‘The ¢ 
In vacuum cleaner industry always [rad tor for the vacuum cleancr is onc of the te with its own customer. By that, tie Pour 
anuf: actu " plenty of selling -but there was little — best. But the distributor also handles Lewyt means that he has to be certain en ‘If 
, if er. AY " merchandising.” Frigidairc’s appliance _ line. Because _ that he can sell his product to a brand- Pp Pe 
: at Lewyt takes a lot of the credit for Frigidaire docsn’t have a vacuum name customer at a cost that will be th: uel 
ALEX LEwyT snatching the sale of vacuum cleancrs cleaner, Lewyt can use that distributor. low enou h to keep the customer from poe < 
cut of the hands of door-to-door bell If ‘vel came out with a room air- making the item himself. It puts a J-.ce 
ringers—the traditional sales method ot conditioning unit, it would be in direct double premium on efficiency, because, ral _¢ 
ihe industry. He did this by treating compctition with Frigidaire’s own unit. savs Lewyt, “sooner or later everybody rue 2 
his cannister-type model, which itsclt If the distributor decided to take on the | takes the pencil out.” ; co." 
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inquiries on Air Conditioning to: 


MANUFACTURING CORPORATION 


5 
7th St. and Ist Ave., Brooklyn 19, y. 
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S. N. REGENSTRIEF 


L. F. HARDY R. A. RICH 


Philco Names New Executives -- 


(Concluded from Page 1, Column 2) 
by Philco. Regenstrief has been a 
vice president of the Refrigeration 
Div. 

At the same time, Balderston an- 
nounced that as a result of the ad- 
vancement of Hardy, full responsi- 
bility for the management of the 
Television Div. now will be assumed 
by Frederick D. Ogilby, vice presi- 
dent and general manager of the 
division, and William H. Chaffee, vice 
president and general manager of 
the Radio Div., will be in full charge 
of that division. 

In his new capacity, Otter will co- 
ordinate the activities of all con- 
sumer product divisions including 
sales and distribution of television, 
radio, and major appliances. 

Otter joined Philco in 1926 and has 
served successively as district sales 
representative, manager of Philco 
Distributors in Philadelphia, sales 
manager of the middle west, vice 
president and general sales manager 
for the entire corporation, and for 
the past two years has been vice 
president and general manager of 
the Refrigeration Div. 


Both Otter and Hardy are mem- 
bers of Philco’s board of directors. 

Rich joined the company in 1949 
at the time Philco added electric 
ranges to its appliance line. In 1942 
and 1943, he served on the Commit- 
tee for Economic Development under 
Paul Hoffman, as regional manager 
for the 2nd and 3rd Federal Reserve 
districts. He was also assistant to the 
chairman of the Smaller War Plants 
Corp. in Washington. 

As vice president in charge of 
product development, Hardy will be 
responsible for the development of 
all Philco product lines. He will be 
jointly responsible with the vice 
president of engineering and research 
for bringing new products from re- 
search to public sale. 

Hardy joined Philco in 1932 and, 
for the next five years, represented 
the company in Chicago and the 
northwest division. He later became 
vice president and general manager 
of Simplex Radio Co., a Philco sub- 
sidiary. 

In 1939, Hardy came to Philco 
headquarters in Philadelphia as man- 
ager of small radio sets and then 


manager of the entire Home Radio 
Set Div. In 1944, he was elected vice 
president in charge of the Television 
& Radio Div. and four years ago was 
named president of the division under 
the company’s divisionalization pro- 


gram. 


Remodeled A&P Installs 
Self-Service Meat Dept. 


JOHNSTOWN, Pa.—A new self- 
service meat department, including 
special order service, and an ex- 
panded frozen foods department have 
been installed in the A&P market on 
Bridge St. as part of an extensive 
remodeling program. 

The new meat operation offers the 
convenience and speed of self serv- 
ice, plus attendants to weigh and 
package meat before customers’ eyes, 
answer questions, and fill orders. 


Said A&P in describing the meat 
operation: “Have you ever longed for 
the same individual attention you’d 
get in a service meat department ? 
Now you can have it. 

“The friendly folks behind the open 
self-serve cases will gladly have your 
meat cut just the way you want it 
and package it just for you as it 
comes out of the cooler on the re- 
frigerated meat conveyor. 

“It’s this unique conveyor—one of 
the first in the entire county—that 
makes possible A&P’s revolutionary 
new way of selling meats. For by 
keeping them at a temperature of 
30 to 35° on their way from cooler 
to refrigerated display cases, it elim- 
inated the need for special air con- 
ditioned packaging rooms and par- 
ticles, lets you see and share the 
personal service behind self service.” 


When he’s RAPT....... but not WRAPPED UP... 


Be ready with COMMERCIAL CREDIT PLAN 


financing to wrap him up’ 


OST of your prospects need their working 
capital and usual lines of credit for current 
operations. To make sure they buy now... and 
from YOU ... include COMMERCIAL CREDIT PLAN 
financing in your recommendations. More than 300 
offices to serve you nationally. When can we tell you 
our story? Phone our office in your city or write or 
wire COMMERCIAL CREDIT CORP., 14 Light St., e 


Baltimore 2, Maryland. 


COMMERCIAL CREDIT 


CORPORATION 


Day afterday_ 
TIME“ SEL 


A service offered through subsidiories of Commercial Credit 
Compony, Baltimore . . . Capital and Surplus over $135,000,000 
++. Offices in principol cities of the United Stotes and Conado. 
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Canadian Show-- 


(Concluded from Page 1, Column 2) 
J. E. Hutchinson, Dole Refrigerating 
Products Ltd. 

“Refrigerants,” Paul Reed, Educa- 
tional Director, RSES. 

“Auto Air Conditioning,” 
McCoy, Frigidaire Div., 
Motors Corp. 

“Servicing Room Air Conditioners,” 
G. E. Schwartz, Fedders-Quigan 
Corp. 

“Electric Defrost Systems,” R. H. 
Luscombe, Penn Controls. 

Firms who have contracted to ex- 
hibit at the Canadian show up to this 
time include the following: 

Air Coils Mfg. Co.; Ajax Engineers 
Ltd.; Anaconda American Brass Ltd.; 
S. A. Armstrong Ltd.; Automatic 
Electric (Canada) Ltd.; Bepco Cana- 
da Ltd.; Brantford Refrigeration Ltd.; 
Brunner Corp, (Canada) Ltd.; Cana- 
dian General Electric Co., Ltd.; Dan- 
foss Mfg. Co.; Davis Automatic Con- 
trols Ltd.; Dole Refrigerating Prod- 
ucts Ltd.; Easy Washing Machine 
Co.; C. P. Fabien Ltd.; Frigidaire 
Products of Canada, Ltd. 

Fiberglas Canada Ltd.; Gilson Mfg. 
Co.; Hussmann Refrigerator Co.; 
John Inglis Co., Ltd.; Kason Hard- 
ware Corp.; Keep Rite Products Ltd.; 
Kelvinator of Canada Ltd.; Leland 
Electric Canada Ltd.; J. H. Lock & 
Sons, Ltd.; Marshall Refrigeration 
Co.; Edward Milner Co, Ltd.; Penn 
Controls Ltd.; Pioneer Appliances; 
Perrin-Turner Ltd.; Racind Mfg. Co. 
Ltd.; Thermal Controls Ltd.; Reming- 
ton Corp.; Telford Sales Ltd.; Uni- 
versal Cooler Co. Ltd. 

Victor Products Corp.; Wagner 
Electric Div. Sangamo Co. Ltd.; 
Canadian Curtis Refrigeration Co. 
Ltd.; E. J. Wright Utilities Ltd.; W. 
C. Wood Co., Ltd.; Linde Canadian 
Refrigeration Co. Ltd.; Canadian Ice 
Machine Co. Ltd.; Canadian Indus- 
tries Ltd.; A-P Controls Corp. Ltd.; 
Shipley Co. of Canada Ltd.; Resco; 
Anthony Foster Co.; Colsan Ltd.; 
Carrier Engineering Ltd.; Sporlan 
Valve Co.; The Moto Meter Co. of 
Canada Ltd. 


a 
General 


Record Sales Booked by 
Drayer-Hanson In Quarter 


LOS ANGELES—Sales booked by 
Drayer-Hanson, Inc. in the last quar- 
ter of 1953 were the highest in the 
company’s history, it was reported 
recently by George J. Morton; presi- 
dent. 

The firm anticipates a substantial 
increase in business in 1954, Morton 
said, adding: “The air conditioning 
industry as a whole appears to have 
an exceedingly bright future.” 


Carrier Profits-- 


(Concluded from Page 1, Column 4) 
of Carrier Corp. totaled $164,437,530 
and new orders were booked in the 
amount of $176,078,143. The corres- 
ponding figures for the preceding 
period were $107,700,702 and $103,- 
971,261, respectively. 

Commenting on 1953 results, Cloud 
Wampler, president, emphasized not 
only the gains made by Carrier, but 
by the air conditioning industry as a 
whole. He also stated that during 
the year Carrier encountered numer- 
ous supply and production problems 
which tended to limit both volume 
and profit margins. 

Regarding 1954, the Carrier execu- 
tive expressed the opinion that the 
air conditioning industry would do 
well volume-wise, but that earnings 
might be adversely affected by the 
intensely competitive conditions that 
are already apparent. In this connec- 
tion, he pointed out the entry of 
many new companies into the field 
and the stepped-up activities of es- 
tablished concerns such as Carrier. 

On Oct. 31, 1953, the corporation 
had unfilled orders on its books 
amounting to approximately $110,- 
000,000 as compared with some 
$95,000,000 a year earlier. Exclusive 
of major defense business, the cor- 
responding backlog figures were $38,- 
516,367 and $26,875,754. The present 
defense contract which involves pro- 
duction closely related to Carrier’s 
normal field of activity is scheduled 
for completion during the latter part 
of 1955. 

At the end of fiscal 1953 the net 
fixed assets of the corporation totaled 
$19,703,737 and its working capital 
$31,669,633. These amounts are ex- 
clusive of $10,000,000 that has been 
set aside for the construction or pur- 
chase of additional facilities. 

Wampler stated that although the 
corporation will do substantially less 
defense business this year than last, 
the decrease should be at least offset 
by gains in normal production and 
sales, assuming reasonably favorable 
general business conditions. Referring 
to the elimination of excess profits 
taxes, he cautioned that this advan- 
tage could easily be wiped out by 
lower profit margins. 

Taxes on the income of Carrier 
Corp. for fiscal 1953 have been esti- 
mated at $12,439,000. The excess 
profits tax portion of this is $3,075,- 
000. 


PLENTY FOR FREE 
For “easy-to-get” 
product information... 
use coupon on “What’s 
New” page. 


confidence. 


TOP SALES FORCE 
now available 
to Manufacturers 


One of the oldest, largest Sales Agency Organizations specializing 
in refrigerated equipment, is now in a position to take on a few 
additional products—either on a national or regional scale. 


Our operation is world-wide, with offices and showrooms in the east. 
We maintain our own advertising and sales promotion departments— 
prepare literature if necessary and do complete merchandising job. 


Products must be distinctive and of high quality. References and 
particulars furnished. All correspondence will be held in strictest 


WRITE TO: BOX 4499, Air Conditioning & Refrigeration News. 
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Which air conditioner is best to sell? For an honest answer... 


Under the hood, you'll see why the Carrier 
Weathermaker* is a year-round best-seller—and 
why you can count on it for less servicing, 
more customer satisfaction, repeat business, 
extra profits! 


For, under the hood, you'll see the rugged 
compressor that’s hermetically sealed, yet easy 
to service on the spot. You'll see the exclusive 
QT fan, especially designed for quieter, more 
efficient operation. You'll see the larger filters, 
and a cooling coil that’s ingeniously sloped to fit 
a smaller space—they add up to more comfort 


per kilowatt. And the thick Fiberglas insulation 
that lines the entire cabinet, not just the sides. 
Features galore—inside and out—that point to 
top craftsmanship, extra value, big business for 
you in °54. 

And that’s not all! Full-page Weathermaker 
advertisements in Time and Newsweek tell your 
customers to look under the hood before they 
buy any air conditioner. 

Cinch more sales with this dramatic appeal to 
look under the hood of the Carrier Weathermaker! 
The coupon gets you started! —*Reg. U. S. Pat. Of. 


LOOK UNDER THE HOOD! 


air conditioning 


refrigeration 
industrial heating 


CARRIER CORPORATION 
310 South Geddes Street, Syracuse, New York 


I’m all for looking under the hood of a Weathermaker dealer- 
ship. Rush me the name of my nearest Carrier distributor. 
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Value of Good Purchase Order 


Detailed Account of Merchandise Can: 
1. Save Time, Money, Verbal Misunderstandings 
2. Avoid Incorrect Items, Amounts, Shipping Dates 


CHICAGO—A work-sheet purchase 
order ‘‘can be the greatest time and 
money saver in your business,’’ Don 
Gabbert of Gabbert’s, Minneapolis, 
told retailers at the annual conven- 
tion of the National Appliance & 
Radio-TV Dealers Association. 

Speaking on the subject, “Planned 
Buying Is Better Buying,’”’ Gabbert 
reviewed a sample purchase order 
form and its variety of purposes. 

“You've heard about ‘hard sell’ 
ahead—and so has the distributor’s 
salesman and the factory salesman— 
and they’re out to make their quota,” 
he said. “In this period ahead, you'll 
be wise if you get organized to do 
an intelligent and planned buying 
job. 


Do Buying In Office 


“If you want to be a wise purchas- 
ing agent for your business, don’t let 
your buying be a social affair. When 
the salesman phones and says, ‘Let’s 
have lunch together,’ you may be set- 
ting the stage for a poor buying at- 
mosphere. I recommend that you do 
your buying in your office, and then 
have lunch. 

“It is very necessary that you 
weigh and consider every factor 
when buying. I therefore recommend 
that you get organized with a work- 


sheet purchase order... . 

“It has been said that a dealer 
spends approximately 25% of his 
time in the buying function. You can 
shorten this time and improve your 
buying with a work-sheet purchase 
ee 

“Remember, in buying, it’s not the 
many things you think of asking. It’s 
the one thing you forget that creates 
confusion in your. business, and 
wastes your money. 

“A good purchase order, properly 
used, is important, so that you can 
concentrate on the timing and value 
of the merchandising decision, and 
not have to spend your time think- 
ing about the details.” 

Referring to a sample purchase 
order form, copies of which were 
passed out to his audience, Gabbert 
advised: “Use this purchase order in 
your buying interview; take it out, 
and put it on your desk when the 
salesman first sits down. Don’t use 
a purchase order just to issue a pur- 
chase order number after the buying 
decisions have been made. Use it as 
a work-sheet, to help you make 
favorable buying decisions.” 

He then discussed each item on the 
form as follows: 

“1. Your purchase order, of course, 
is issued by date and to your sup- 


plier. Why not also make notes to 
whom the order was given—sales- 
man, or city desk, etc.? 

“2. Oftentimes your delivery is to 
your warehouse, or address other 
than is shown on the purchase order. 
This address should be printed in on 
your form, so that you merely have 
to check the proper box. 


Keeps Supplier Obligated 


“3. Shipping date. This can be help- 
ful in keeping the supplier obligated 
to his promise for fast delivery, or 
committed to hold your shipment up 
until you desire it at some future 
time. The important point is that 
agreements of this type are not left 
to verbal promises, or the poor 
memory of some salesman. 

“4. Ship prepaid via. Freight is a 
real cost factor today. Make your 
agreement and _ specify the _ best 
carrier from your past experience. 
The sample purchase order calls for 
prepaid shipment. If shipment is to 
be made collect, merely cross out 
the word ‘prepaid.’ 

“5. Terms. Make your best deal, 
and write it down for future use on 
your accounting department. 

“6. Dating. Remember to ask for 
it, if you as a dealer need or want 
dating. 


pivisions: FM( eectaic MoToR CORPORATION GP CYCLOHM MOTOR CORPORATION (GE) wacine ELECTRIC PRODUCTS 


1/1000 to 1/2 h.p. 


“You can tell a motor by the 


company it keeps"’ certainly holds good for the 
air-conditioning field. You'll find Howard 
fractional h.p. Shaded Pole and Induction 
Motors in many of the leading room air- 
conditioners, window fans and space heaters. 


If you have a quantity application, you will 
find it well worth your while to check 

with Howard for fractional h.p. motors 

and blower units today. 


Universal and Direct Current Motors— 


Shaded Pole Motors—1 /2000 to 1/8 h.p. 
Induction Motors—1 /1400 to 1/4 h.p. 
Dynamotors « Gear Motors « Blowers 


Used in more than 85,000 applications over the past 20 years 


HOWARD 


DEPT. AC e HOWARD INDUSTRIES, INC.+ RACINE, WIS. 
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SAMPLE WORK-SHEET purchase order of Gabbert's, Minneapolis, shows detail needed for 
complete job. 


“7. Instructions to vendor. Your 
purchase order number on all in- 
voices and packages lets you quickly 
and accurately identify invoices for 
paying, and sets up automatic ap- 
proval for merchandise receiving. 

“8. By phone. If an order is placed 
by phone, don’t confirm with a copy 
of your purchase order. You can too 
easily get a duplicate shipment. Re- 
view and get agreement on all the 
facts over the phone, and issue the 
purchase order number only. 


Complete Descriptions 
Save Returns 


“9. Name, etc. A dual description of 
merchandise ordered saves mistakes 
on your part, and prevents shipment 
of the wrong merchandise by sup- 
plier. : 

“10. The percentage column. Cal- 
culate your discount and write it 
down. A little time spent right here 
will put more gross margin and net 
profit in your business for time ex- 
pended, than any other action you 
can take. 

“11. Selling price. Designation here 
is not so necessary as in reordering, 
but let’s take an example such as 
special purchase buying. Most sup- 
pliers today run pre-year model sale 
promotions for the succeeding 12 
months—1953 refrigerators will be 
selling in most of 1954. It’s wise to 
write in the selling price every time 
you make your ‘deal.’ 


Sets Up a System 


“12. Cost price. This is the key. Be 
sure it’s the best price obtainable. 
Don’t be caught placing orders with- 
out knowing your cost, or comparing 
that cost with past prices or future 
possibilities. 

“13. Eatension. You'll find that it 


is time well spent to total each and | 


every order. Most dealers don’t know 
the total dollar value of their orders. 
You'll find that this information will 
lead you to other buying considera- 
tions. 

“The over-all purpose in all these 
detailed designations, as you can see, 
is to have these things systematically 
set down so that you can quickly get 
agreement as you are placing your 
order. 

“In the column to the far left, you 
will find a check list. Each of the 
following points should be checked 
during your buying interview: 

“Major Purchase (teach yourself 
to recognize when you are making a 
major decision). Let’s take the fol- 
lowing example. You purchase one 
hundred TV antennas at $1.55, or 
$1.65. Sounds like a major purchase, 
but the difference in total price is 
only $10, and the total expenditure 
only $155 or $165. 

“Now take, for example, your pur- 
chase of 20 refrigerators at $200 
each. This is a $4,000 purchase. Many 
manufacturers and suppliers may or 
may not include the warranty in the 
price. At $5, this accounts for $100 
difference. It is right here that you 
should check yourself, and _ give 
more consideration to major pur- 
chases. 


Figure Discount on Each Item 


“Discount. You should figure the 
discount on each and every purchase 
and make sure you are getting the 
best one available. Most dealers have 
found that they can do this quickly 
with some sort of calculator. 

“Let me pause here to comment 
on one of the most common errors 
in our merchandising terminology 
today, and that is the careless use 
and interchange of the words ‘dis- 


count’ and ‘markup’ without know- 
ing that they are very different. 
“The word discount is associated 
with a business that has an estab- 
lished selling price, like the tele- 
vision and appliance business. Mark- 
up is associated with a _ business | 
where cost is a determining factor, 
and the merchant marks up the cost 
to establish his own selling price. 
“Let’s take an item that costs $100 
with a selling price of $140. Your 
calculation will show that this is 


(Concluded on next page) 


to the 


E E or 
M E GRADUATE 


with an interest and 
experience in 


RESEARCH or 
DESIGN 


SEEGER REFRIGERATOR COM. 
PANY, one of the nation’s largest 
manufacturers in the field of refrig- 
eration, now has in an important 
phase of operations the following i 
openings for: 


MANAGER OF PRODUCT 
RESEARCH DEPARTMENT 


Master of Science degree in Mechani- 
cal or Electrical Engineering, or its 
equivalent, in addition to experience 
in household refrigeration product 
engineering. Must be capable of 
originating and supervising all phases 
of development of new products and 
improvement of current products. 
Will be responsible for guidance and 
activities of staff engineers and labo- 
ratory technicians working on such 
products as rotary compressors, con- 
densers, capillaries, noise analysis, 
controls and relays, and complete 
units. Knowledge of patent laws and 
procedure will be helpful. Position 
requires thorough training and ex- 
perience in engineering fundamentals 
plus proven administrative and per- 
sonnel handling ability. 


COMPRESSOR RESEARCH 
ENGINEER 


Graduate engineer with degree in 
Mechanical or Electrical Engineering, 
and experience in household refrig- 
erating compressor design desirable. 
New designs and refinements of exist- 
ing rotary compressors with special 
emphasis on lubrication, sound level, 
bearing loading, cooling, are desirable, 
and are to be original and developed. 
Knowledge of materials, surface 
finishing, and heat treatment. 


RECENT ENGINEERING 
GRADUATES oa 


Recent engineering graduates’ in } 
Mechanical, Electrical, or Chemical 
Engineering required for household 
refrigeration Product Engineering ( 
Division. Will be assigned to depart- 
ments where talents will be used to 
best advantage, such as, Unit, Cabinet, 
Research, Compressor, or Metallurgi- 

cal Departments. Will assist experi- 
enced refrigeration engineers and will 
work with the finest engineering and 
technical equipment in_ splendid 
laboratories and facilities. 


apply to: 
EMPLOYMENT 
DEPARTMENT, 


SEEGER 
REFRIGERATOR 
COMPANY, 


EVANSVILLE 7, 
INDIANA 
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Workable Purchase Order-- 


(Concluded from preceding page) 
'28%% discount, but this is a 40% 
markup! 

“The discount is the percentage off 
list price that you usually buy at, 
and mark-up should not be loosely 
used to describe discount. The mark- 
up is the percentage the cost is 
marked up to establish the list, and 
it is always less than the discount.” 

Gabbert then continued his re- 
marks on other items in the check 
list. 

“List Competitive. This check point 
forces you to recognize your com- 
petitor’s prices. 

“Cost competitive. A big deal at 
30 and 10% discount is not a smart 
buy if the actual dollar cost is not 
the lowest available. Don’t let dis- 
counts, as such, trick you. Consider 
the base costs very carefully. 

“Lowest Cost Quoted. Let’s assume, 
for example, that you and your sup- 
plier agree that you should get the 
low prices on the A sheet. A couple 
of months later, the salesman quotes 
you, non-intentionally, from his B 
sheet, and you write this price down 
on one of your purchase orders, and 
this is the price that you subse- 
quently pay. 


Gives You Referral Point 


“The important point is that you 
always refer to your own cost sheet, 
the one you bargained for or were 
offered when you made the initial 
agreement, : 

“Other Accounts. If there are deal- 
ers who sell at a discount in your 
market, be cautious if they sell the 
lines that you carry. This little re- 
minder also forces the salesman to 
tell you of new accounts that so 
easily get added in your territory. 

“Closeouts. This is just another re- 
minder that you ask for close-outs; 
they make good promotions! 

“Terms. The cash discount is im- 
portant. Know when the discount is 
due, and know that you can take it. 
Dealers with good buying habits 
watch the issuing date of any of their 
orders. On the 28th, they move their 
order up to the ist of the following 
month, This extra 30 days may be 
the cash discount. 

“Dating. Another reminder, so that 
you don’t pass up anything in mak- 
ing the best buy possible. 


“Freight. Previously discussed, and | 
as you notice, set up on the purchase | 


order proper to require your proper 
designation. 


Get Set on Advertising 


“Advertising Authorization. Get 
those verbal promises in writing. 
Your buying dollars command ad- 
vertising dollars. 

“Display and Sales Material. The 
time to request this type of material 
is when you place the order, and not 
when you receive the merchandise. 

“Service Parts. Know that parts 
and know what the 
distributor’s standard service pro- 
cedure is. 

“If the distributor maintains his 
own service department for the ‘dis- 
count house,’ you may not want to 
place the order. You protect yourself 
by checking out everything. 

“Also ask yourself these questions: 
What is the discount on the replace- 
ment parts when you purchase them 
from the distributor at a later date? 
The discounts offered by distributors 
on parts now vary from 30% to 50 
and 10% off, and according to dis- 
tributors I have talked with, not one 
dealer in a hundred inquires about 
the replacement parts discount when 
he places his initial order.” 


Copy to Supplier, 
Accounts Payable, Receiver 


Gabbert suggested that dealers 
prepare three copies of the purchase 
order for the following purposes: 

“1. Supplier. Set up all terms, and 
agreements on the cost. 2. A written 
note to the person in your company 
who writes the checks, to tell him 
or her that the price on the vendor’s 
invoice meets your purchase order 
approval. 3. The number three copy 
is notice to your receiving depart- 
ment to accept the shipment without 
conversation and wasted time. 

“The last two copies, of course, 
are carbons, and take no time but 
serve a very useful purpose. 

“After you have prepared the pur- 
chase order, give it to the salesman 
and let him write his order from 
your purchase order, on his own time. 
I know he will like your systematic 


way of doing business and will co- 
operate. 

“Be sure you’re buying, and that 
he’s not selling! Usually the man with 
the pencil, during the buying inter- 
view, is in control. Check yourself 
next week, when you're placing an 
order, and see if you’re using a 
pencil and controlling the buying in- 
terview.” 

Gabbert also offered this advice: 

“Be important to a few suppliers. 
Although volume is important, it’s 
the support you give your supplier 
that determines your. importance. 


Judged by What You 
Have on Your Floor 


“People judge your business by 
what merchandise they find on your 
floor. . . . Capitalize on your distribu- 
tors’ and competitors’ action. Don’t 
be afraid to show higher priced mer- 
chandise. 

“This brings use closely to the sub- 
ject of when to put confidence in 
wholesale salesmen. Your’ regular 
salesman whom you know, and who 
calls weekly, will be the greatest 
help. I have found that if you make 
him responsible, and have confidence 
in him, he will serve you well. 

“It is important that you check 
out each purchase, but also check 
out carefully the salesman who 
comes in with a ‘one-time offer.’ 

“If you’re usually selling what 
you have bought, rather than buying 
what’s selling, stop and check your- 
self. You can do better! 

“If you must take mark-downs, 
take them as soon as possible, and 
in season. Distributors I have talked 


with reported that too many dealers 
hold out too long. It is wise that you 
have a plan in buying, but also be 
prepared and be able to recognize a 
good ‘deal’ quickly. 

“Let me mention now a few things 
that you should be cautious about in 
your buying. 1. Advertising deals. 
2. Close-outs. 3. Price only offers. 
4. Salesmen with whom you become 
too friendly. 5. ‘It’s yours exclusively’ 
offers. 6. Carload purchases. 

“I recommend. that you use per- 
sonality in buying from distributor 
salesmen or factory representatives. 
Don’t keep them waiting; don’t be 
indifferent; be considerate of their 
job. Learn to work with them. Get 
them to like you, and they’ll favor 
you. If you buy systematically and 
intelligently, they'll respect your 
business judgment, and you'll find 
them offering only things that you 
should be expected to buy.” 


Suggest Food Plan Dealers 
Draw Up Own Regulations 


TRENTON, N. J.—Following an 
official blast by Joseph G. Rogers, 
New Jersey superintendent of weights 
and measures, that some “fast-dollar 
boys” were making a racket of the 
freezer food plan in New Jersey, Dan 
Zissman, food plan operator here, 
suggested that a group of responsi- 
ble food plan operators draw up a 
set of regulations for their industry 
that the state could adopt. 

Rogers has reportedly endorsed the 
idea. 

Both he and Zissman have sug- 
gested that one such regulation be 
that the dealer turn over all bones, 
fat, and trimmings to the customer, 
so that the customer can check. 


Eastmead, Nensel Get 
Added Duties at Servel 


EVANSVILLE, Ind. — Lewis D. 
Eastmead, household _ refrigerator 
product manager, and Emil P. Nensel, 
water heater product manager, have 
been assigned additional sales man- 
agement duties at Servel, Inc., ac- 
cording to James F. Donnelly, vice 
president in charge of sales. 

Eastmead has assumed the prod- 
uct management of Servel’s freezer 
line in addition to the household re- 
frigerator line. The former freezer 
product manager was Gordon J. 
Malone, who has resigned to accept 
a position with the Scranton-Spring 
Brook Water Service Co. of Scranton, 
Pa. 

Nensel will now be in charge of 
product management for the Servel 
Wonderbar refrigerette line as well 
as the water heater line. Neal E. 
Schuman, who recently became Ser- 
vel’s field sales manager, was for- 
merly Wonderbar product manager. 

Eastmead came to Servel in 1935, 
and has served as service represen- 
tative, sales promotion representative, 
district manager, and regional man- 
ager. 

Nensel has been with Servel since 
1935, first as a sales-service engineer, 
then as service supervisor, and later 
as service manager. 


C & S Firm Organized 


SHREVEPORT, La.—C & §S Air 
Conditioning & Electric Co., Inc., 
308% E. 70th St., has been granted 
charter of incorporation listing capi- 
tal stock of 1,000 shares no par 
value. 


W. O. CORFIELD 


J. M. HARRIS 


Ebco Appoints Two New 
District Sales Managers 


COLUMBUS, Ohio—A. R. Benua, 
president of Ebco Mfg. Co. here, has 
announced the appointment of two 
new district sales managers—John 
M. Harris and William O. Corfield. 

Harris is in charge of Oasis and 
Kelvinator water cooler and air drier 
sales in southern Illinois, Missouri, 
Kansas, and Nebraska. He will also 
handle Kelvinator water cooler and 
air drier sales in western Tennessee. 

Corfield is in charge of Oasis and 
Kelvinator water cooler and air drier 
sales in northern Illinois, Iowa, Wis- 
consin, Minnesota, and the Dakotas. 
His headquarters will be in Chicago. 

Harris joined Ebco early in 1953 
and has had intensive training in 
refrigeration and in field selling. He 
was formerly resident manager of 
the Columbus, Ohio office of Liberty 
Mutual Insurance Co. He is an air 
force veteran, having served in 
World War II and the Korean War. 

Corfield was assistant commercial 
sales manager for Kelvinator in Chi- 
cago for the past seven and a half 
years. 
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"When the salesman said... 


Always point-out 
these 
extra features... 


LIGHT WEIGHT 


NON-TOXIC 


Aluminum can help you close many a sale, 
because customers are already familiar with 
aluminum’s advantages. And when you point out 
the features of aluminum evaporators and other 
aluminum parts in the refrigeration products 
you display . . . it can mean the difference 
between “I'll think about it” and “I'll take it.” 


FASTER FREEZING 


RUST PROOF 


y ALUMINUM IS RUST-PROOF’ 


... hat sold me /” 


plus greater defrosting 
efficiency. 


parts for more years of 
trouble-free service. 


easy-to-clean shelves for 
unusual convenience. 


qualities provide greater 
food protection. 


ALUMINUM AND BRASS CORPORATION 


1400 LAFAYETTE BUILDING 


. DETROIT 26, MICHIGAN 


Sales Offices in All Major Cities 
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AIR CONDITIONING & REFRIGERATION NEWS, FEBRUARY 8, 1954 


For Multiple Dwellings 


Changes In N.Y. Construction Code Affect 
Refrigeration, Air Conditioning Sections 


NEW YORK CITY—Some changes 
from the proposed version have been 
incorporated in the refrigeration and 
air conditioning sections of the State 
of New York’s new building con- 
struction code applying to multiple 
dwellings. 

(These sections of the proposed 
code were published on page 14 of 
the June 1, 1953 issue of AIR CON- 
DITIONING & REFRIGERATION NEWS.) 


The code went into effect Dec. 15. 
It is not mandatory but can be 
adopted by municipalities in the state 
if desired. 

Previously, the construction code 
affecting one and two-family dwell- 
ings, which went into effect Nov. 1, 
1951, had been adopted by more than 
60 communities, according to the 
State Building Code Commission. 

Location, materials, refrigerants, 
refrigerant piping, machinery rooms, 
safety controls, plumbing connec- 
tions, and cooling towers are affected 
in the code. 

As adopted Dec. 15, the following 
sections of the code have been 
changed from the proposed version 
published previously: 

B 507-1.2 Location 

Refrigerating equipment shall not be 
permitted in exits, except that self-con- 
tained refrigerating units shall be per- 
mitted in lobbies provided that they do 
not obstruct or diminish the width of 
exits, and the refrigerant contained in 
any such unit is limited so as not to 
constitute a potential hazard. 


B 507-1.4 Refrigerants 

a—Refrigerants shall be classified as to 
their flammable or toxic qualities. 

b—Refrigerants that are highly flam- 
mable in nature shall not be used in 
multiple dwellings. 

ce—In direct refrigerating systems using 
non-flammable and non-toxic refrigerants, 
the amount of refrigerant contained in 
each system shall not exceed the amount 
that in case of leakage may be contained 
safely in the space in which the equip- 
ment is located, or in the spaces in which 
the refrigerant would be dissipated. 

d—Direct systems using refrigerants 
that are moderately flammable or mod- 
erately toxic in nature shall be limited to 
self-contained systems containing not 
more than 6 Ibs. of refrigerant, and shall 
not be used for air conditioning purposes. 

e—Systems containing refrigerants ex- 
ceeding the limits stated in paragraphs 
ec and d of this section shall be of the 
indirect type using chilled water or brine 
as the cooling medium, and equipment 
containing the refrigerant shall be located 
in a machinery room. 


B 507-1.5 Refrigerant Piping 

a—Refrigerant piping shall not be 
located in ducts, chutes, exits, stairways, 
or hoistways, or where it may be subject 
to mechanical damage. 

b—Direct systems containing non-flam- 
mable and non-toxic refrigerants may 
have refrigerant piping carried through 
floors provided that where passing 
through spaces not served by the system, 
such piping shall be enclosed in rigid. 
non-combustible material and shall be 
arranged so that leakage of gas will not 
enter such spaces. 


B 507-1.6 Machinery Room 

a—No apparatus to produce an open 
flame shall be installed in any required 
refrigeration machinery room unless such 
flame is provided with a suitable hood 


that is capable of effectively removing the 
products of combustion to the outer air. 


b—Refrigeration machinery rooms shall 
be used for no purpose other than for 
mechanical equipment. . 

c—Refrigeration machinery rooms shall 
be provided with tight-fitting doors hav- 
ing no partitions or openings that will 
permit the passage of escaping refrigerant 
to other parts of the building. Machinery 
rooms shall be provided with either 
natural ventilation, mechanical ventilation, 
or both, 
B 507-1.8 Plumbing Connections 


Plumbing connections for refrigerating 
equipment shall be in conformity with 
the requirements set forth in section B 
502. 


Copies of the new code are obtain- 
able from the State Building Code 
Commission, 1740 Broadway, New 
York 19, N. Y. 


Refrigeration & Appliance Parts 
Of Charleston, W. Va. Sells 
To Amick & Miller, Inc. 


CHARLESTON, W. Va.—Amick & 
Miller, Inc., wholesaler of air condi- 
tioning and refrigeration supplies and 
parts, recently purchased the inven- 
tory of Refrigeration & Appliance 
Parts Co., of Charleston. The latter 
firm will no longer operate in the 
state. 

Walter (Pat) Miller, who formerly 
headed Refrigeration & Appliance 
Parts, is president of Amick & Miller. 
R. H. Amick, former owner of Amick 
Refrigeration and a distributor for 
York air conditioning products, is 
vice president. 

Amick & Miller, with headquarters 
at 414 Tennessee Ave., will serve 
West Virginia and neighboring Ohio 
and Kentucky counties, the announce- 
ment stated. 


NO WAITING coe . 
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~| Learn to live and laugh— |~ 
“| Thus delay your epitaph |* 


By GEORGE 
F. TAUBENECK 


(Concluded from Page 1, Column 1) 


Here’s a good one which goes like 
this: 


On the initial crossing of the At- 
lantic on a luxurious liner by a very 
famous Minister, the seas became 
rough and rougher. As the skies be- 
came darker and the waves higher, 
the Minister sought the Captain of 
the big vessel and asked if things 
were going O. K., and whether or not 
the vessel would weather the storm. 


The Captain assured the Minister 
that his was a sturdy liner and would 
in time make port. Noticing that his 
assurances were none too consoling, 
he led the Minister below deck to a 
small recreation room. There the 
sailors were heavily engaged in a 
stiff poker game; swearing and 
drinking abounded. Said the Captain 
to the Minister, ‘Were we in danger, 
do you think the sailors would be so 
engaged?” 

This seemed to ease the tension of 
the Minister’s nerves to some extent. 
However, the storm grew worse, and 
seemed that every wave would be the 
last the liner could successfully ride 
out. The Minister paced the decks, 
then suddenly he went below, and 
cautiously edged his way to the little 
recreation room. With a sigh of re- 
lief, he exclaimed, “Thank God they 


| are still at it!” 


H. B. ESPY 


Irving M. Austin, Jr. 
Kelsey St. 
Noroton Heights, Conn. 
Editor: 
Re: Jan. 11, 1954 issue page 15 
col. 4 first line. 
(Planes will fly non-stop around 


| the world in less than 18 hours.) 


This seems like a long way to go 


| to get no place. 


Designed especially for refrigeration and air conditioning applications 


These are the pumps for your cooling tower or evaporative 
condenser installations! For your convenience, a stock of most 
commonly used sizes is maintained at the factory—ready for 
immediate shipment. 

_ The leak-proof ‘‘Remite’’ Mechanical Seal alone makes these 
See a pumps a bzy/ This new-type Seal is harder than glass—wear-proof, 
corrosion-resistant. It’s self-lubricating and eliminates the usual 
leakage through the packing gland—assures trouble-free operation. 


Smooth running . . . quiet! 


Oversize bearings hold the shaft in alignment for smooth, quiet 
performance...balancing of the impeller prevents shaft vibration 
and seal failure. All parts are machined to rigid specifications, 
carefully inspected and assembled—assurance of minimum in- 
stallation and maintenance expense. B & G Series 1522 and 1531 
Pumps kept in stock at the factory are bronze-fitted only, but-are 
available as all-iron, all-bronze or stainless steel units. 


Withall these advantages, you'll find them competitively priced! 


Hydro -Fie 
REFRIGERATION 
EQUIPMENT 


Bett &@ GOSSETT 


co mM PAN Y 


Dept. DH-47, Morton Grove, Illinois 
Canadian Licensee: S. A. Armstrong, Ltd., 1400 O'Connor Drive, Toronto 


Sizes, capacities and prices 
on B & G Series 1522 and 
1531 Stock Pumps are given 
in a bulletin available upon 
request. Send today for your 


B & G manufactures a com- 
prehensive line of Hydro- 
Flo Centrifugal Pumps, 
Condensers, Evaporators, 
Heat Exchangers and Liquid 
Receivers. Send for 


*Reg. U.S. Pat. Off. 


That line belongs in INSIDE 
DOPE anyway you look at it. 
I. M. AUSTIN, JR. 


Gags of the Week 


OPTIMIST: ‘My glass is still half 
full.” 

PESSIMIST: “Already my glass is 
half empty.” 


“Death and taxes are inevitable.” 
—Old Adage. 

Yeah. But death doesn’t get worse 
every year. 


Freezer Controversy 


H. C. L. Jackson passes on this 
contribution: 

“A home freezer went on the fritz 
for more hours than the owner 
thought safe. So, since the contents 
were insured and the company was 
agreeable, she brought 50 pounds of 


| meat to the Dog Pound. 


“Bob, the Dog Warden, said it was 
just plain thrilling to watch those 
waifs wolf down that unexpected 
manna. 


“I have long wondered just what 
folks keep in freezers. Bob talked 
with the owner. He tells me the con- 
tents were mostly tenderloin steaks, 


and a few sirloins and one, may I 
say, plebeian pot roast!” 


Verse of the Week 


Why reeks the goat on yonder hill— 
Who seems to dote on chlorophyll? 


New Appliance 


Designers for Industry, Inc. a 
Cleveland firm, has completed tests 
on a garbage disposer which shaves 
kitchen waste through a screen—in- 
stead of shredding it. 

The screen, which can be replaced 
without removing the mechanism 
from a _ sink, double-duties as a 
starter switch for the mechanism. 
The inventor claims additional plumb- 
ing is not needed in most installa- 
tions. 


Yes, It Did Happen 


Several years ago William R. Ca- 
tion was manager of a Federal Re- 
serve Bank, and John B. Dew was 
his assistant. Detroiter Harvey 
Campbell phoned Mr. Cation, and 
swears he heard: 

“Mr. Cation is on his vacation. 
Will Mr. Dew do?” 


Iron Curtain Stories 
“The U. S. S. R. harvests four crops 


of wheat every year,” bragged a 
Russian attache. 
“Sure,” interrupted Francois 


Frenchman. “One crop from Poland, 
another from East Germany, a third 
from Czechoslovakia, and the Ukraine 
supplies the rest.” 


Think You Got It Tough? 


In grandfather’s time young ap- 
prentices in the retail store business, 
according to Department Store World, 
obeyed the following rules: 

“Store will be opened promptly at 
6 a.m. and remain open until 9 p.m. 
the year ’round. Store must not be 
opened on the Sabbath day unless 
absolutely necessary and then only 
for a few minutes. 

“Any employe who is in the habit 
of smoking Spanish cigars, getting 
shaved at a barber shop, going to 
dances and other places of amuse- 
ment, will most surely give his em- 
ployer reason to suspect his integrity 
and all around honesty. 

“Each employe must attend Sun- 
day School every Sunday. Men em- 
ployes are given one evening a week 
for courting purposes, and two if 
they go to prayer meeting regularly. 
After 14 hours work in the store, 
the remaining leisure time must be 
spent in reading good literature.” 


Griping Comes Natural 


The American Institute of Public 
Opinion apparently can find the 
answer to almost anything the public 
may have on its collective mind. Re- 
cently the Institute took a poll on 
pet peeves, and came up with the 
following data: 

Biggest gripe: Fellow workers. 
People don’t like other people who 
are disagreeable. 

Pet peeve number two was govern- 
ment. Federal government to some 
extent; municipal facilities — like 
transportation—even more. 

Third spot among things which 
irritated people is seemingly per- 
petual warfare. 

In fourth place was family annoy- 
ances and difficulties. 

High prices, noise, and radio-TV 
peeves were in a three-way tie for 
the fifth place slot. 

Gripe your own moral from this 
survey. 


OPPORTUNITY 


$14,000.00 POSITIONS WITH 
PROMINENT NATIONAL MANUFACTURER 


QUALIFICATIONS AND EXPERIENCE REQUIRED: 
1. Packaged air conditioning know-how, including salesmanship, 
engineering, and application. 


2. One man for the Atlanta or Memphis district, and another 
for the New York City and Long Island district, with ability 
to properly appoint new dealers, train and develop dealer 
personnel, and maintain and assist present dealers in accord- 
ance with factory policy. 


3. Personality, diplomacy, and business acumen. 


Replies will be kept strictly confidential and will be answered. Submit complete 
details of qualifications, experience, and recent snapshot. 


Send Replies to Box 4406, Air Conditioning & Refrigeration News 
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York Announces Prices 
On ’54 Room Conditioners 


YORK, Pa.—Suggested retail prices 
on the 17 models of room air condi- 
tioners in York Corp.’s 1954 line 
were announced recently by the 
company. 

The line includes one 14-ton model, 
three %-ton models, seven %-ton 
window units, and two %-ton con- 
soles; and two 1-ton window units 
and two 1-ton consoles. 

Ten of the larger models feature 
modulation control (designated ‘M”’ 
in the price list), and six have re- 
verse cycle heating (designed “R”’). 

The prices are: 


ROOM COOLER 
NEWS 
| 


Model No. Size Price 
B30 % ton $199.95 
B50S % ton 279.95 
A50D % ton 289.95 
B50 % ton 299.95 
AT5 % ton 324.95 
AT5M % ton 354.95 
A75R % ton 377.95 | 
AT5MR % ton 394.95 | 
B75 % ton 349.95 
B75M % ton 399.95 | 
B75MR ™% ton 429.95 
B100M 1 ton 449.95 | 
B100MR 1 ton 499.95 
Console 

B75CM % ton 519.95 
B75CMR % ton 569.95 
B100CM 1 ton 619.95 
B100CMR 1 ton 699 .95 


Air Conditioner Shipments 
To Canada Soar In 1953 


WASHINGTON, D. C.—-Shipments 
of room air conditioners from the 
United States to Canada during the 
first 10 months of 1953 were 7,024 
units, compared with 873 units dur- 


ing 1952, or an increase of 1,143%. | 


These figures are based on data 
just released by the Bureau of the 
Census. Shipments to Canada during 
recent years were as follows: 


YEAR UNITS VALUE 
TE 8005 ¥e00 5 77 $ 19,121 — 
ee 43 8,725 | 
Serre 39 8,981 | 
. oer 935 180,844 | 
) Meer 873 199,325 | 
1953 (10 mos.) 7,024 1,240,883 | 
Manufacturers’ total shipments | 


(United States, Canada, and foreign | 
countries) increased about 194% dur- | 


ing 1953 over the previous year, ac- 
cording to estimates recently com- 
piled by the Air-Conditioning and 
Refrigeration Institute. 


Fidelity Electric Appointed 
RCA Distributor In Seattle 


CAMDEN, N. J.—The Fidelity 
Electric Co., Inc., of Seattle, has been 
appointed distributor of RCA and 
RCA Victor consumer products, ef- 
fective Jan, 25, it was announced by 
J. B. Elliott, executive vice presi- 
dent, Radio Corp. of America. 

The newly organized distributing 
firm will serve the Seattle trading 
area which includes western and 
south-central Washington. 

Headquarters of the company is 
960 Republican St., the same address 
as Harper-Meggee, Inc., which for- 
merly served as RCA and RCA Vic- 
tor distributor in this area, and is 
now discontinuing business. 


President of Fidelity Electric is | 


Cranston P. Paschall. J. E. Gollihur 
is executive vice president, treasurer, 
and general manager. Secretary of 
the company is John E. Ryan, Jr. 


Brogan Represents Jordon 
In 3 Mountain States 


PHILADELPHIA—R,. W. Brogan, 
formerly sales manager of the Den- 
ver Graybar Electric Co. and since 
April, 1952, a manufacturers’ repre- 
sentative, has been appointed sales 
representative for Jordon Sales Co., 
in Idaho, Montana, and Wyoming. 

He will handle only the Jordon up- 
right home freezer line, the Duplex 
freezer-refrigerator and room air 
conditioners. 

Brogan joined Graybar in Denver 
in 1945 and was with the company 
until April, 1952. His office is at 306 
Enterprise Bldg., Denver. 


Houston Area Installs 
80,000 Room Coolers 


HOUSTON — Distributors in the 
area served by the Houston Lighting 
& Power Co. sold 20,864 room air 
conditioners during the first six 
months of 1953 to bring total post- 
war sales of such units to 72,280, the 
utility reported. 

Company officials said that in the 
last six months, enough additional 
room coolers were sold to push the 
total close to 80,000 units. In 1946, 
only 556 room coolers were sold. 

There are also about 3,000 residen- 
tial air conditioning systems in the 
area, the utility reported. 

The utility claims that its service 
area has the greatest per capita 
concentration in the world. 


Crane Introduces 1954 
Room Conditioner Line 


CHICAGO—Crane Co.’s new 1954 
room air conditioner made its debut 
in stores across the country recently. 

E. B. Cole, manager of Crane’s 
purchased heating sales, said fea- 
tures of the unit include new design, 
slide-in chassis, smaller room cabinet, 
uniform cabinet size, hidden controls, 
and improved dampers. 

The external appearance has been 
completely redesigned to give a new, 
modernistic style, it was pointed out. 
The room cabinet is finished in “duo- 
tone” gray, selected “to give a smart, 
clean finish that will blend excep- 
tionally well with any decorative 
scheme.” An adaptation of Crane’s 
new silver name plate has been in- 
corporated in this unit. 

“The slide-in chassis feature greatly 
simplifies the installation and pro- 
vides easy access to the major com- 
ponents for inspection and servicing,” 
the company stated. 

“With this type of construction, the 
outdoor casing may be permanently 
installed in a double hung window 


CRANE room air conditioner for 1954. 


or in a ‘through-the-wall’ installation. 
The chassis of the air conditioner 
then simply slides in or out of the 
outdoor casing.” 

Room cabinets, outside cabinets, 
and filters are the same size for all 
three units—%, %, and 1-ton. All 
controls are recessed under a hinged 
cover panel on top of the room cabi- 
net. 

Instructions to the operator for 


controlling the air conditioner are 
printed on the underside of the cover. 
Controls are of the push-on type. 

In the new model, the fresh air 
intake and the exhaust air dampers 
have been separated into two con- 
trols. 

“This provides the flexibility of 
utilizing either damper independently 
or both simultaneously in conjunction 
with the air conditioning systems,” 
the company says. 

“The positive action dampers fea- 
ture a trap door type that cannot 
become lodged or inoperative and 
assures that maximum air is ex- 
hausted and/or fresh air drawn in.” 

B.t.u. ratings for the three sizes 
are 14 ton, 6,020; % ton, 9,040; and 
1 ton, 12,050. 


Covington Distributes 
Vornado Line In Houston 


HOUSTON, Texas—-A. B. Coving- 
ton, president of the Covington Dis- 
tributing Corp., 34 N. Hamilton, has 
announced that his company has been 
appointed distributor in the Houston 
area for Vornado air conditioners 
and Vornado air circulators. 


To make 1954 your biggest year yet 


in air conditioner sales... 


Not just one, but two 
great ad campaigns for 


RCA AIR CONDITIONERS! 


will feel better with oo 


ach Air Enditioner 
ae 


Here's the opening 
full page color ad. 


On TV and radio, too ! 


Phil Harris and 
Alice Faye 


a1 


Dennis Day 


All these magazines 


Show of Shows with 
Sid Caesar and Imogene Coca 


Starting right now in Lite, 

Better Homes & Gardens, Time and TV Guide, 
RCA is launching a big spring campaign to 
help you get an early start in air conditioner 
sales. There’s a coupon offering a free 


booklet to stir up interested prospects. 


When hot weather hits there’ be 
another RCA Air Conditioner campaign in top 


national magazines—in newspapers—on radio 
and television. You can get the benefit of all 
this national advertising. Make this your 
biggest year in air conditioner sales— 

call your RCA Distributor now! 


RCA VICTOR DIVISION 


RADIO CORPORATION OF AMERICA 
Camden, NJ. 


Gr. CANADA, RCA VICTOR COMPANY, LTO., MONTREAL 
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Evaporative Cooler 
Development Cuts Out 
Direct Water Contact 


AUSTIN, Texas—Development of 
an evaporative cooler which avoids 
direct contact of air with water has 
been revealed by John R. Watt, 
director of heating and cooling re- 
search for the University of Texas. 

Designed for the U. S. Navy, which 
holds the patent rights, the new 
cooler draws air through aluminum 
tubes which are located in a forced- 
draft cooling tower. 

Walls of the aluminum tubes are 
only a 40,000th of an inch thick. 
Evaporating water cools the tubes, 
which in turn cool the air passing 
through them—the same basic prin- 
ciple employed in the evaporative 
condenser, except that refrigerant 
goes through the tubes instead of air. 

Thus no moisture is added to the 
air, as happens in conventional evap- 
orative coolers. 

No plans have yet been announced 
for commercial production and mar- 
keting of the new cooler. 

The Navy is expected to use the 
cooler in temporary, advanced base 
hospitals, barracks, and other struc- 
tures. 

According to Watt, the Navy had 
sought a cooling system that would 
be cheap, portable, easily shipped, 
require a minimum of maintenance 
and skilled labor, and not use scarce 
materials. 

Cost of the new cooler is expected 
to be in a class between the conven- 
tional evaporative cooler and a me- 
chanically refrigerated air condi- 
tioner. It’s not designed to fit in a 
window, but could be produced in 
sizes small enough to cool a home, 
Watt said. 

Watt expects the cooler to become 
an important factor in cooling large 
auditoriums, restaurants, and public 
buildings where a maximum of venti- 
lation is required as well as cooling. 

For such applications it would be 
used to pre-cool air which would 
then go through a mechanically re- 
frigerated air conditioning system, 
he explained. 

This arrangement would require 
less equipment, maintenance, and 
power than a straight refrigeration 
system, he believes. 


NEW PRODUCTS? 
Turn to “What’s New” Page for 
useful information on new products. 
Use Key No. for fastest service. 


FTC Puts Restraints 
On ‘Fix It Yourself’ 
Promotion to Public 


WASHINGTON, D. C.—The Fed- 
eral Trade Commission has ordered 
Huber Hoge & Sons and two other 
persons to stop representing that 
ownership of and compliance with 
instructions in the “TV Owner’s 
Guide to Operation and Repair” will 
enable a TV set owner to maintain 
his set in perfect operating condition 
or prevent major breakdowns. 


Respondents were also ordered to 
cease representing that the book 
gives an effective method of detecting 
defective tubes and that, by follow- 
ing the instructions in the book, 
repairs or replacements may be made 
without danger. 

In addition, the agency ordered 
the respondents to stop misrepresent- 
ing the distance from transmitting 
station at which TV sets, maintained 
in accordance with instructions in 
the book, will give sharp and dis- 
tinct reception. 

Named in the order were Cecil C. 
Hamilton, John and Sidney C. Hoge, 
and Barbara Obolensky, copartners 
in Huber Hoge & Sons; Harry Schnei- 
derman, doing business as Bedford 
Co.; and Louis Linetsky, also known 
as Louis Linett. 


Norge Names Amarillo 
Outlet and Transfers 
Albuquerque Area 


CHICAGO—Appointment of Con- 
solidated Appliances, Inc., Amarillo, 
Texas, as its first distributor in that 
city was announced recently by 
Norge Div. of Borg-Warner Corp. 

At the same time the company 
announced assignment of the Albu- 
querque, N. M., trading area to 
Crouch Appliance Co., El Paso, 
Texas. 

Consolidated will serve dealers in 
northwestern Texas, northeastern 
New Mexico, and western Oklahoma. 
Harvey H. Corn is president and 
general manager of this firm. 

Crouch Appliance will add Norge 
dealers in the Albuquerque trading 
area to those dealers already being 
served in southwestern Texas and 
southeastern New Mexico. Albuquer- 
que was formerly a Denver distribu- 
tor branch. 


EEI Sales Conference 
In Chicago April 5-8 


NEW YORK CITY—The 20th 
annual sales conference of Edison 
Electric Institute will be held on 
April 5, 6, 7, and 8 at the Edgewater 
Beach hotel in Chicago, it was an- 
nounced by J. Reed Hartman, chair- 
man of the commercial division gen- 
eral committee of EEI and vice 
president of the Cincinnati Gas & 
Electric Co. 

More than 1,000 top level sales 
executives of the electric light and 
power industry are expected to at- 
tend the conference. 

The conference will begin on Mon- 
day, April 5, with a full day home 
service meeting at which the latest 
developments and techniques in the 
home service field will be discussed 
by leading home economists from 
the electric utilities and manufac- 
turers. Meetings of the EEI commer- 
cial division’s 19 committees will also 
be held Monday. 

On Tuesday, April 6, four concur- 
rent sectional meetings covering the 
four major markets—commercial, 
farm, industrial, and _ residential— 
will be held. At these sessions the 
talks will be slanted towards the 
specialized selling techniques needed 
to overcome sales resistance. 

The general sessions will be held 
on Wednesday, April 7, and Thurs- 
day, April 8, with prominent speak- 
ers from the electrical and allied 
industries surveying the general 
business and economic conditions and 
their effect on selling and sales 
management. 

A highlight of Wednesday morn- 
ing’s session will be the presentation 
of the annual awards honoring out- 
standing promotional activities by 
electric utilities in the fields of 
planned lighting, farm electrification, 
industrial electrification, electric ap- 
pliances, electric laundry equipment, 
and home service. 

While the awards are presented by 
prominent electrical manufacturers, 
publications, and associations, the 
contests are conducted through Edi- 
son Electric Institute. 

The conference will conclude on 
Thursday, April 8, with a general 
luncheon session. 


Gilbert Handles Unarco 


DALLAS—Gilbert Engineering Co. 
here will represent Unarco heating 
and air conditioning units here, it 
was announced recently by Edwin 
E. Hokin, vice president of the Union 
Asbestos and Rubber Co. of Chicago. 


Gibson of Canada To 
Pool Resources With 
General Steel Wares 


GREENVILLE, Mich.—Charles J. 
Gibson, president of Gibson Refrig- 
erator Co., and W. F. Holding, presi- 
dent and managing director of Gen- 
eral Steel Wares Ltd., Toronto, have 
announced completion of a long-term 
agreement for the pooling of engi- 
neering and manufacturing resources. 

By this agreement, General Steel 
Wares will manufacture electric re- 
frigerators and home freezers for 
Gibson Refrigerator Co. of Canada, 
of which Charles J. Gibson, Jr., is 
president. 

Holding said General Steel Wares 
will obtain the benefit of the engi- 
neering and designing experience of 
Gibson and that expanded facilities 
of the company’s London, Ontario, 
plant will provide for the production 
of Gibson products in addition to 
McClary refrigerators, ranges, wash- 
ers, and dryers, and the requirements 
of other contract customers. 

Gibson looks forward to an expan- 
sion in the distribution of Gibson 
household appliances through the 16 
branches of Canadian Fairbanks 
Morse Co. Ltd. as a result of the 
manufacturing arrangement, it was 
stated. 


Baker Directs Ansul Co. 
Advertising, Promotion 


MARINETTE, Wis.—Ansul Chemi- 
cal Co. has announced the appoint- 
ment of Richard M. Baker as adver- 
tising and sales promotion manager. 

Baker, who has been with the 
company six years as publicity man- 
ager, is a graduate of Northwestern 
university. 

Ansul also named Brad Sebstad 
as publicity and publications man- 
ager. Sebstad is president of the 
Wisconsin Industrial Editors Asso- 
ciation and a member of the execu- 
tive committee of the International 
Council of Industrial Editors. 


Dowd Joins Carver Pump 
To Redesign Some Lines 


MUSCATINE, Iowa — William 
Dowd, an authority on centrifugal 
pump design, manufacture, and ap- 
plication, has joined the Carver 
Pump Co. here as a consultant to 
redesign and develop certain lines of 
Carver centrifugal pumps. 
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ABOVE: Typical tooling job 
is the Cam Flange Die shown 
above. This is an adjustable 
die to cam flange both sides 
of three different sizes of 
range tops with one stroke of 
the press for each top. 


eee te 


LEFT: Showing work done on 
a typical job—using a 28” x 
96” Cincinnati Vertical Hydro- 
Tel, with automatic tracer and 
depth control. 


FOR COMPLEX STAMPING 
AND PRODUCTION 
HEADACHES 


Designers 
and Builders of 
Dies, Tools, Jigs, 
Fixtures and Special 
Machines 


Es ks 


7 


EFFICIENT J00GHG 


@ A good prescription for your “tough”, troublesome 
stamping problems . . . is EFFICIENT TOOLING. You can 
eliminate production headaches — simplify your stamping 
operations—reduce production costs—with ingenious well- 
constructed dies and tools by EFFICIENT. 


Our organization has the know-how, the experience, the 
engineering skill to tool your most complicated parts to 


your best advantage. 


Our large modern plant has complete machine facilities to 
meet your requirements. Our up-to-the-minute equipment 
includes tryout presses up to 300 tons capacity. Sample parts 
are delivered for your approval before dies are shipped to you. 


Consult us on your tooling problems or write for full 


information. 
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9314 ELIZABETH AVENUE > CLEVELAND 5, OHIO> PHONE Diamond 1-5150 
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Zickert, Jackson Are 
Named New Ben-Hur 
Regional Sales Heads 


MILWAUKEE — General Sales 
Manager R. C. Graves announced 
recently the expansion and realign- 
ment of the Ben- 
Hur home freezer 
sales organization. 

Two regional 
sales managers 
were appointed to 
relieve Graves of 


R. K. Zickert 


some of the sales 
administration 
load. Sales. dis- 
tricts are being re- 
aligned and gen- 
erally made small- 
er, with the re- 
sulting addition of a number of 
district managers, Graves said. 

Ralph K. Zickert was appointed 
eastern regional sales manager, with 
responsibility for operations east of 
the Mississippi River except Wiscon- 
sin, Illinois, western Tennessee, Mis- 
sissippi, and the New Orleans area. 

Prior to this appointment Zickert 
had been distribution manager for 
the Ben-Hur sales department. Be- 
fore that he had spent several years 
as district sales manager for Illinois, 
Wisconsin, Minnesota, and North 
Dakota. 

E. F. Jackson was named western 
regional sales manager, covering the 
western half of the country and 
including Wisconsin, Illinois, western 
Tennessee, Mississippi, and the New 
Orleans area. For the past four years 
he had been Pacific Coast district 
sales manager, operating in the 10 
states west of the Rockies. 

Both regional sales managers will 
make their headquarters at Ben- 
Hur’s home office in Milwaukee. 


E. F. Jackson 


Kelvinator Appoints Eddy 
Rhode Island Distributor 


DETROIT—Appointment of Eddy 
and Co., Inc. as distributor of Kel- 
vinator products for Rhode Island 
and nearby Massachusetts counties 


, was announced recently by H. A. 
) Valencourt, Kelvinator manager of 


wholesale distribution. 

The firm, located at 43 Hospital St., 
Providence, will take over immedi- 
ately from R. U. Lynch, Inc., also of 
Providence, which previously -handled 
the territory. 

Founded in 1926, Eddy will be tak- 
ing on its first major white goods 
line in many years. Eddy Egabian 
heads the firm as president, Larry 
Egabian is vice president, and J. 
Harry Cash is manager of the Kel- 
vinator division. 


WETTED 
DECK 
SURFACE 


—HALSTEAD 
& MITCHELL 
COOLING 


“Built like a Battleship"’—econom- 
ical, lastworthy. Pressure-treated 
wood in wetted deck surface guarantees 
against rotting or fungi growth. 
Stainless steel fan and shaft, plus in- 
dividual cabinet coatin gs of Vinsynite, 
Vinyl Aluminum and chlorinated 
rubber, add important years of life. 

Wholesalers in Principal Cities 
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ROOM COOLER 
NEWS 


15% of Room Coolers Returned? 


Inadequate Wiring, Overloaded Circuits 
Blamed; Just Didn’t Have Enough Current 


CHICAGO—“There’s a nasty prob- 
lem poking up its ugly head in the 
path of your business progress... . 
The one to which I refer may only 
recently have been recognized by 
you as something that spells ‘danger’ 
to your business. The way I spell 
this ‘danger’ is ‘inadequate wiring.’”’ 

That warning was sounded at a 
recent meeting of the National As- 
sociation of Electrical Distributors’ 
appliance committees by L. E. Bar- 
rett, vice president of the association 
and chairman of the plan committee 
of the National Adequate Wiring 
Bureau. 

Barrett said the problem ‘may not 
be too frightening at first glance.” 
“But,” he continued, “let’s examine 
it more closely. 

“You had _ noticeable consumer 
trouble when in 1952 your dealers 
found themselves taking back 15% 
of all the room air conditioners they 
had sold because this 15% couldn’t 
utilize the product because their 
wiring couldn’t do the job. You had 
television and other troubles caused 
by inadequate wiring. 


200,000 Overloaded Circuit 
Calls In N. Y. Last Year 


“Last year Consolidated Edison of 
New York answered more _ than 
200,000 overloaded circuit calls. The 
million dollars they had to spend 
doing this isn’t one of your worries, 
but you don’t have to try very hard 
to come to the conclusion that such 
conditions are affecting your market. 

“In 1946 you had a market of 
roughly 29 million wired homes and 
at that time you had sold into this 
market some 30 million irons, 14 
million vacuum cleaners, 20 million 
refrigerators, 3% million ranges, 17 
million washers, and one _ million 
water heaters. 


Wired Homes Jumped from 
29 Million to 42 Million 


“Last year—1953—-your market of 
wired homes had increased from 29 
million to 42 million wired homes. 
You more than doubled the sales of 
those six general classifications to 
which I have just referred. 

“In addition to these, you added 
over 800,000 air conditioners, over a 
million dishwashers, 1% million 
clothes dryers, over 21 million food 
waste units. This isn’t the accurate, 
complete picture, of course, but it is 
a rough sketch. 

“These figures prove that you have 
done a real job of producing and an 
excellent selling job. But the ‘inade- 
quate wiring demon’ began showing 
his head before the 1953 mark. 

“Your industry has a high produc- 
tion capacity today and yet you are 
busy with research developing more 
and more new things to be sold to- 
morrow and the day after tomorrow. 

“I know you would find it im- 
possible to predict what new things 
you will be producing in the future 
but I can predict that you will have 
to have a market that is adequately 
wired if you are going to sell what 
you produce and not be limited in 
efforts and have a large number of 
the potential merely wishing to buy. 


Appliances In ‘Mud Road Era’ 


“I read an article in The Wall 
Street Journal the other day about 
the automobile industry. It said 
industry had produced 6 million cars 
in 1953. Can you imagine the auto- 
mobile industry of today, with its 
high production capacity, its top- 
notch distribution systems, and sales 
‘know how,’ being able to get rid of 
its production to a ‘hungry’ consumer 
market if America had the mud 
roads of 1918? 

“In the 1918 era, the auto indus- 
try talked of ‘pulling America out of 
the mud.’ They, as an industry, sold 
this idea to the auto-consuming pub- 
lic so well that this same public 
became salesmen for the idea them- 
selves. 

“They sold the idea to each other 
and then turned around and paid the 
bill for the new roads. Without these 
roads, history would record a ‘no 


growth’ industry instead of an indus- 
try which last year sold cars by the 
millions. 

“The electrical industry today is 
facing a ‘1918 mud road’ situation 
with a ‘1954 production capacity.’ 
This is a serious industry problem. 
It’s the problem of every one in the 
industry and not just a few... . 

“Adequate wiring has ceased to 
be an academic question and has 
evolved itself into something which 
this industry must do something 
about if it is to insure its progress.” 


Asre Issues Standard 
On Methods of Rating, 
Testing Air Conditioners 


NEW YORK CITY—‘“Methods of 
Rating and Testing Air Conditioners” 
is the title of a standard just issued 
by the American Society of Refrig- 
erating Engineers and bearing the 
number 16-53. 

This new standard supersedes 
ASRE Standards 13, “Standard Meth- 
od of Rating and Testing Air Condi- 
tioning Equipment”; 16, “Standard 
Methods of Rating and Testing Self- 
Contained Air Conditioning Units for 
Comfort Cooling”; and 16-R, “ASRE 
Standard Methods of Rating and 
Testing Air Conditioners.” 

It includes the cooling and the 
heating and other functions of self- 
contained air conditioners, room air 
conditioners, remote-type air condi- 
tioners, heat pumps, and oil and gas- 
fired air conditioners. 

“This latest revision affects pri- 
marily the room air conditioner por- 


tion of the standard and is for the 
purpose of providing alternate testing 
methods in addition to the calibrated 
room specified in 16-R, which was a 
revision of Standards 13 and 16.” 

“In general, the test apparatus 
described in this standard is basically 
of the same type as described in the 
original Standards 13 and 16 except 
for the inclusion of the calibrated 
room calorimeter, which is primarily 
intended for testing room air condi- 
tioners of the free-delivery type. 

“Since this apparatus does not 
require attachments to air inlets or 
outlets, it avoids the possibility of 
influencing the ratings, as might be 
the case where such attachments are 
applied to certain types of room air 
conditioners.” 

This standard may be obtained 
from the American Society of Re- 
frigerating Engineers, 40 West 40th 
St., New York 18, N. Y. Price is $1. 


O’Hara Files Business Name 


BUFFALO—A business name has 
been filed in the Erie County clerk’s 
office for the O’Hara Refrigeration 
Service, Buffalo, by Douglas Strebel. 


Seven Distributors Named To 
Handle Mitchell Room Coolers 


CHICAGO—-Appointment of seven 
new distributors to handle the 1954 
line of Mitchell room air conditioners 
was announced recently by Mitchell 
Mfg. Co. 

The distributors are: Amarillo 
Hardware Co., Amarillo, Texas; Auto 
Service Co., Birmingham, Ala.; Disco 
Distributing Co., St. Louis; Ashley 
Automatic Wood Stove Co., Colum- 
bia, S. C.; Burford Distributing Co., 


Inc., St. Petersburg, Fla.; Gilbert 
Distributing, Inc., Rochester, N. Y.; 
and Graybar Electric Co., Ine., 


Springfield, Ill. 


0. A. Sutton Appoints 2 
District Sales Managers 


WICHITA, Kan.—The O. A. Sutton 
Co. here has recently announced the - 
appointments of Tony Reale as sales 
manager of the northeastern district 
and of Bob Lamsden as sales man- 
ager of the central Atlantic district. 


three great en al 
in room air conditioners 


2 MITCHELL 


In a single territory alone it 
got action for a distributor 
on 2000 units in December 


DE NOW ss 1 cer compte Do 


MITCHELL MANUFACTURING COMPANY 


2525 N. CLYBOURN AVE. 


e CHICAGO 14, ILLINOIS 


In Canada: Mitchell Mfg. Co. 19 Waterman Ave., Toronto, Canada 


I MITCHELL MFG. CO., DEPT. AC-4 
2525 N. Clybourn Ave., Chicago 14, Illinois 


Gentlemen: 


Store Name............... 


Please send complete details about the all new 1954 MITCHELL line 
Include information on how | can become a MITCHELL FRANCHISED 
DEALER and get full benefits of your Dealer Distributor Protéction Plan. 


fees eae eee SS 2 22S 88 O22 822285) 


Cas i ee. 


City 


: 


r 
1 
1 
i 
1 
1 
1 
1 
1 
i 
i 
i 
‘ 
i 
i 
i 
' 
i 
i 
: 
1 
i 
: 


Saale - ie 
; Pp ___| =) 
4 es | 
| a 
r co 
> — “ae 
of Bac 
ted ' ee ; e . — i ite 9 : ‘ ; | 
lis- a soe en ppt 
ea. wor ahi 5 lai ree 
ert ee Le fs 4 me 
for ' : seeds 4 ie 
Be- j : “4 ‘ Pegi ie ; es 
ar's = Pe aes 
18, able apical : 
i so e M [ H t i = 
the \ ; Oe i ' 2 ibe Ls he 
: Pah 
ars , 
ict 7 
id 7?” & ~ 
~ | OS, - 
~ ee ee ee es . 
el- e re 
ies : 
cut | | a 3 MITCHELL | 
of 
t | Wil has th ae 
: has true has dealer e best " 
ed s eS 7 3 # all , 
: flush mount distribution romotion | & 
ds | | is {uy : 
; weal protection ———" 
1 CAA \\\\\\' | \ \\ ay | Pm 
? Wi Es fo] ) | 
i \\¥ WN \ \\ Eg. SL ————— Ly 
Wy) \ \ \ | ON . ooo | 
\Z \ a. | 3 
\ CA fuu Ko Sa ik — «| / 
\\\i GF eel sams % hp unit ” £4 
| fs, et ' : | i. $29995 list price r 
{ i ls -_ coo price for 
| feat oo pian that ; < : 
| | 2008 4s¢ ' tion! store traffic ! om 
at counts: | gets action’ Fe sisi. cont E 
— 4 own atone © special price accounted fu’ ee 
In @ single 200 ynits 18 sales in the winte r ate 
| counted “ embet of December iio re 
| sold in Deo ee a 
| 5 ee “8 
MITCHELL dealers are | — 
om . e e h mY . 1 
tli — ht 8 86 
es : 
ee a 


el tone 


aes ( 


Paris 


iy Peas 


E Service & Supplies 


aa 


a 


jot eaeel 


a 


Central States Service Clinic Will Be 
Held In Chicago from March 12 to 14 


CHICAGO—An “entirely new type 
of meeting” of interest to refrigera- 
tion contractors, dealers, and service- 
men will open at the Morrison hotel 
here on March 12 and continue 
through Sunday, March 14, it has 
been announced. 

Called the Central States Refrig- 
eration Service Clinic, the meeting 
is being sponsored by chapters and 
state associations of the Refrigera- 
tion Service Engineers Society in 
Iowa, Wisconsin, Michigan, Ohio, In- 
diana, Kentucky, and Illinois. It is 
open to all refrigeration men regard- 
less whether they are members of 
RSES or not. 

General subjects to be covered in 
the three-day meeting are: ice cube 
makers, room air conditioners, open- 
type display cases, and truck refrig- 
eration. 

Each subject will be covered by a 
well-qualified factory service man- 
ager capable of answering questions 
on all makes of equipment related to 
the specific class of equipment to 


which he has been assigned, it was 
stated. 

The equipment used for demonstra- 
tion will be completely disassembled 
and then assembled while the service 
manager explains each part in detail 
and answers questions from those in 
attendance. Scheduling of each sepa- 
rate clinic will be arranged so that 
all the sessions may be attended if 
desired. 

Al Dellheim, regional director of 
RSES, is acting as general chairman, 
assisted by R. L. Hendrickson, adver- 
tising and promotional manager of 
the Allin Mfg. Co. 

Dellheim has been working on this 
type of meeting for many months 
and has discussed plans with many 
of the leading contractors and serv- 
icemen who are located in the cen- 
tral states. 

Dellheim said that ample time will 
be allowed for answering questions 
and that there will be “no product 
selling and no long, dry business 
meetings.” 


Sinichko Appointed to 
Bush Engineering Post 


WEST HARTFORD, Conn.—Bush 
Mfg. Co. has announced the appoint- 
ment of George Sinichko as chief 


application  engi- 
neer for its air 
conditioning and 


commercial refrig- 
eration divisions. 

A graduate of 
Duke university 
with a BS. in 
mechanical ___ engi- 
neering, he served 
in the U. S. Navy, 
was associated 
with General Elec- 
tric Co. as a prod- 
uct specialist in 
its Refrigeration Equipment & Re- 
frigeration Machine Div., and joined 
the Cecil Boling Co. in 1949. 

Since 1951 he has served as a sales 
engineer for Bush and Heat-X- 
Changer Co. in the Pittsburgh area. 


Palmer Elected President 
Of Midwest Wholesalers 


KANSAS CITY, Mo.—Robert J. 
Palmer of Palmer Supply Co., Tulsa, 
Okla., was elected president of the 
Midwest Refrigeration Equipment 
Wholesalers Association at a recent 
meeting of the group here. 

Other officers elected were Paul 
Shapiro of Superior Supply Co. here, 
vice president; Joseph W. Cavatio of 
Illinois Electric Works, Inc., E. St. 
Louis, Ill., secretary-treasurer; and 
Merle Titus of Dennis Supply Co., 
Omaha, Neb., sergeant-at-arms, 


G. Sinichko 


New Wholesaler Program Started 


H. C. PATTERSON (right), Kelvinator commercial sales manager, shows members of his sales 


staff the ‘‘tools"’ 


commercial condensing units. Henceforth, 


that will be used in Kelvinator's new plan to broaden distribution of its 
these units will be available to selected inde- 


pendent refrigeration equipment parts and supply wholesalers direct from the Kelvinator 
factory. Better service and availability are prime features of the new arrangement, Patter- 


son said. The new “‘tools'’ shown are a 


“Kelvinator Commercial Refrigeration” 


illuminated 


sign for window or wall; truck or window decals; framed authorized wholesaler certificate; 


a wholesaler's operation guide book (left); and whol pr 


1 tend, 


book. Left to right 


are: L. Jack Gage, commercial advertising and sales promotion manager; E. G. 0% Haight, 


Sa onl 1 


manager of the c cial w 


aA + 


department; and R. G. Al P ger, 


commercial wholesale department. 


DuPont Assigns 2 New 
Refrigerant Salesmen 


WILMINGTON, Del.—Assignment 
of new technical representatives to 
handle sales of du Pont refrigerants 
to wholesalers in the Wilmington and 
Wichita, Kans. territories was an- 
nounced recently by the du Pont 
Co.’s ‘Kinetic’ Chemicals Div. 

John A. Landt, 38, native of Pea- 


AUTOMATIC CONTROLS for sent pcg 


the job. 


DETROIT 
CON TROLS Corporation 


5900 TRUMBULL - 


Division of A 


DETROIT 777 
“SPACE SAVER’ 


Thermostatic Expansion Valves... 


pabioct-to-worke-with volves 
on the market ! 


@ Capacities—!/, to 2 tons, F-12— 


@ “C” and "Z” cross charges available 
@ Compact, rugged construction 
@ Mount in any position 


@ Easily cleaned cartridge needle and 
seat assembly 


@ Accessible and easy superheat ad- 
justment 

@ Large inlet strainer, easily cleaned 

@ Available with or without external 
equalizer connection 

@ External equalizer type easily con- 
verted to internal equalizer right on 


Standard Valve 
—1 to 3 tons, F-12— 
External Equalizer 


A 


DETROIT 8, MICHIGAN 
& Standard Sanitary Corporation 


Badint. 


Representatives in Principal Cities « Canadian Representatives in Montreal, Toronto, Winnipeg—Railway and Engineering Specialties, Ltd. 
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pack, N. J., and former chemist’s 
assistant at the company’s organic 
chemicals department plant at New 
Brunswick, N. J., has been assigned 
to the Wilmington territory, which 
includes Delaware, Maryland, and 
Pennsylvania. 

He replaces Robert B. Sangston 
of Wilmington, who has been as- 
signed to the section handling sales 
to equipment manufacturers. 

John K. Worthington, 25-year-old 
native of Baltimore, has been as- 
signed to the Missouri-Colorado- 
Kansas-Oklahoma territory, with 
headquarters in Wichita. 

A graduate of Notre Dame uni- 
versity, he joined du Pont Co. as a 


| sales trainee last July. 


Air Custnoues 
Wholesalers Invited to 
FTC Trade Conference 


WASHINGTON, D. C. — Whole- 
salers of permanently installed and 
connected air conditioning equipment 
are invited to participate in a trade 
practice conference for the whole- 
sale plumbing and heating industry, 
the Federal Trade Commission an- 
nounced recently. 

The conference is scheduled for the 
Palmer House hotel in Chicago at 10 
a.m. on Monday, Feb. 15. 

Purpose of the conference is to 
give industry members an _ oppor- 
tunity to consider and propose a set 
of trade practice rules for the in- 
dustry to replace those now in effect 
which were originally issued in 1932. 

The new rules will have to be ap- 
proved by the FTC. 

Copies of suggested rules as pre- 
pared by the industry’s trade prac- 
tice rules committee will be dis- 
tributed at the conference. Other 
onyees | are ) SRE from the FTC. 


Here is the handsome new model of 
the Marsh “Serviceman”—the instru- 
ment that for many years has been 
recognized as the handiest and best 
testing thermometer. Simply pull out 
the five foot length of tubing from the 
back of the case (see cut), then run the 
bulb to point of measurement. Read- 
ings are made as they should be: with 
door closed, 

The single scale type illustrated is 
available in ranges of to 
+100° F. and —40° to +650° F., 
adequate for any cold box testing. 
Deluxe model in same temperature 
ranges has two added scales showing 
corresponding pressures of Freon —12 
and Freon —22. The Marsh Recali- 
brator, easily accessible in back of reel, 
enables you to keep this 
instrument accurate at 
all times. 

And don’t overlook 
that handy little pocket 
thermometer, opposite 
..- highly accurate; easy 
to read; furnished with 
swivel clip to hang it in 
refrigerator or clip it in 
your pocket, 


Pocket 
thermometer 


The “Seruiceman’’ 


Testing gauge set 


Something new, something far better 
. that is the story of these extremely 
accurate testing gauges. They are 
dressed in handsome polished brass 
cases with glass crystal and knurled 
screwed ring which gives quick access 
to the “Recalibrator” to keep them 
always accurate. Retard scale on 30” x 
200 Ib. compound gauge gives close 
reading in important testing range. 
Both the compound and the 0-300 Ib. 
pressure gauge have knife edge point- 
ers for use on manifolds and other 
testing operations. Note also the four- 
scale corresponding 
temperature gauge, 
opposite, with 
three extra color- 
differentiated scales 
covering sulphur 
dioxide, methyl 
chloride and Freon. 
Made in ranges for 
all requirements. 
All testing gauges 
have 214” dials. 


See your jobber about Marsh Testing 
Instruments, or write for facts. 


testing gauge 


MARSH INSTRUMENT CO. Soles affiliate of Jas. P. Marsh Corp., Dept. 0, Skokie, Ill. 
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Remote Location of Blower Chamber Cuts 
Noise In College Chapel Cooling System 


DODGE CITY, Kan.—Using ex- 
tremely long ductwork and a remote 
location for the blower chamber has 
eliminated noise in the recent air 
conditioning of the chapel at St. 
Mary’s college here. 

Two purposes had to be served in 
air conditioning the big chapel build- 
ing, according to Harry Wilson, engi- 
neer of the McNamara Equipment 
Co., St. Louis, who made the installa- 
tion. 

First, it was necessary to observe 
extreme economy in cooling costs, 
even though the chapel had to be 
cooled continuously during the warm 
weather months. Second, sound had 
to be cut to an absolute minimum. 

The economy factor was met by 
installation of two Chrysler Airtemp 
compressors, in the basement of the 
main building alongside the chapel, 
of the four-stage variety. The four- 
cylinder units operate at 25%, 50%, 
and 100% output as required, their 
service controlled by thermostats at 
the floor level and balcony level 
within the chapel. Total output is 40 
tons from the two 20-hp. condensing 
units. 


From start-up at the advent of hot 
weather until shutdown, the chapel 
is kept cool, but will operate at 25% 
of capacity for most of each season, 
according to Wilson. 

Chilled water from the continuous- 
flow tank in the basement refrigera- 
tion room is elevated through risers 
to the blower chamber, located on the 
third floor of the building, well away 
from the chapel, Through the use 
of long ducts, this remote location 
insured no distracting sound from the 
cooling system, as well as more con- 
venient servicing. The two coils 
which chill the recirculated air like- 


wise provide heating for winter 
months, 
Incidentally, all of the ductwork 


was prefabricated in St. Louis by 
Victor Kuenz, sheet metal and heat 
contractor, who shipped five loads 
totaling to more than 50,000 Ibs. of 
sheet metal to the St. Mary’s loca- 
tion. One year was required at inter- 
mittent intervals to complete duct- 
work installation without disturbing 
the chapel decor, or the appearance 
of other rooms which are supplied 
by ventilating ductwork. 


Detroit Firm To Become 
Wholesaler for Airtemp 
Products In Eastern Mich. 


DETROIT—What is believed to be 
the first strictly wholesale distribu- 
tor operation in the air conditioning 
field has been organized here as 
Davison Distributing Co., Inc., 2950 
Davison Ave. here. 

The company has been named dis- 
tributor for Chrysler Airtemp air con- 
ditioning and heating products in 
eastern Michigan, according to P. J. 
Dalton, regional sales manager for 
Chrysler Airtemp. 

Jack Gorelick is president; Nicho- 
las Greenstein and Jerome Pershin, 
vice presidents, and Dave Muskovitz, 
secretary-treasurer. 

John L. Fuller, veteran of many 
years experience in the field, is sales 
manager. He was formerly associated 
with Temperature Control here. 

The company will distribute Chrys- 
ler Airtemp packaged and residen- 
tial air conditioners, room air con- 
ditioners, and the entire Airtemp line 
of warm air furnaces, steam boilers, 
and conversion burners to retail deal- 
ers and contractors. 

“The new arrangement will pro- 
vide faster, more efficient deliveries 
of units and parts as well as prompt 
repair service throughout the eastern 
Michigan area,” Dalton said. 

Delivery of parts and new units 
will be made by the company’s fleet 
of 12 trucks. 

An engineering service, covering 


all phases of heating and air condi- 
tioning, and a complete parts depot 
have been established by the firm for 
dealers, and the company is prepar- 
ing to launch a concentrated sales 
drive on residential and room air 
conditioners in cooperation with deal- 
ers. 

A completely remodeled building 
has been occupied by the firm, which 
shortly plans a two-day open house. 

Although principals of Davison also 
operate Muskovitz & Pershin Heating 
Co., a contracting firm, the latter or- 
ganization will not become an Air- 
temp dealer, according to Fuller. 

This firm, Fuller explained, installs 
heating and plumbing on a large- 
scale, “mass-production” basis for 
merchant builders at the rate of 
several hundred homes a month and 
“is not interested in retail sales of 
air conditioning.” 


Stephens Bros. Moves to 
Larger Memphis Quarters 


MEMPHIS, Tenn.—Stephens Bros., 
Inc., distributor of Carrier air condi- 
tioning units and refrigerating equip- 
ment, formerly located at 811 Madi- 
son, has formally opened in its new 
quarters at 667 Union. 

According to President Charles L. 
Stephens, the new facilities provide 
12,000 sq. ft. of space. 

In addition to Stephens, other 
officers of the local firm are S. R. 
Stephens, vice president; William E. 
Counce, second vice president; and 
Mrs. Frankie E. Shaw, secretary- 
treasurer. 


Over 9,000 Items Illustrated, 
Described and Priced 


REFRIGERATION 


Parts and Supplies 


ELECTRIC MOTOR PARTS, 
AIR CONDITIONING 
and HEATING 


~The HARRY ALTER CO. Inc. 


1728 S. Michigan Ave., Chicago 16, Ill. 
13, NM. Y. 


134 Lafayette St., New York 


mae Seg 


WHOLESALE ONLY 
"Harry y Alter gives you 


snappy service. 


“PACKAGED” 


effective installation. 


air conditioners blend readily with store decor. 
Here, a minimum of merchandising area is required for an 


PLENUM of this 


“packaged” 
While the air flows outward to the shopping area, 


air conditioner has been reversed. 
the unit is 
accessible for service. 


26 Packaged Units Cool 5-Story Dept. Store 


ELIZABETH, N. J.—Installation of 
a “packaged” air conditioning sys- 
tem requiring 26 air conditioners 
with a combined cooling capacity of 
191 tons recently was completed in 
R. J. Goerke Co.’s Broad Street de- 
partment store in downtown Eliza- 
beth. 

Over a four-year period, 1949 to 
1953, Climate Control Products Div., 
Elizabeth Chrysler Airtemp dealer, 
installed 21 8-hp., four 5-hp., and 
one 3-hp. Chrysler Airtemp pack- 
aged air conditioners in the five-floor 
Goerke building. All sales and admin- 
istrative departments now are fully 
air conditioned. 

The first installation, made on a 
trial basis in 1949, consisted of four 
5-hp. and one 3-hp. units located in 
the women’s wear departments on 
the second and third floors. 


According to Edmond _ Goerke, 
president, the store originally thought 
of installing a central station air con- 
ditioning system. But it was pointed 
out by Tom Harding, Climate Con- 
trol sales engineer, that this system 
would require extensive store re- 
modeling and a prohibitively high 
initial investment. 

An engineering survey revealed 
that packaged air conditioners could 
be located in little-used spaces and 
would require a minimum of air 
ducts. 

Women’s wear sales persons found 
it was easier to have customers try 
on garments even on the hottest 
humid day. Increased sales and more 
satisfied customers and employes 
were deciding factors in the instal- 
lation of additional packaged units. 

Early in 1961, the more ordered 


six 8-hp. units for the first floor. At 
this time a 75-ton-capacity water 
cooling tower was installed on the 
roof, solving water supply problems. 

Increased sales and main floor 
traffic led to the installation of 15 
more 8-hp. air conditioners on the 
second, third, fourth, and fifth floors. 
A second cooling tower, with a 123- 
ton capacity, was installed. 

Total capacity for five floors 
reached 191 tons. 

Goerke said air conditioning is a 
“decided stimulus to sales, and it has 
greatly improved efficiency.” 

By installing a “packaged” system, 
the Goerke company was able to 
spread its investment outlay over a 
four-year period. In 1949, the com- 
pany invested $7,365; in 1951, $16,506; 
in 1952, $6,846; and in 1953, $31,326. 
Total cost of the system was $62,043. 


THIS MA 


is on your Sales Force 
—but not on your Payroll 


YOUR TYPHOON DISTRICT MANAGER 


He’s an estimator, a trouble-shooter, a 
fixer-upper...he’s a technical adviser, a 
crack salesman, he's Johnny-on-the- 
spot. When the sale hangs in the balance 
you're mighty glad to have your Typhoon 
district manager around... you're mighty 
glad you signed up with Typhoon. 


You profit 5 ways with a Typhoon Franchise 


1 CLOSE FACTORY COOPERATION ®* You deal direct with the Typhoon 
factory. Every member of the organization—right on up to the president—is 
ready to pitch in and work with you personally. 


2 YOUR PARTNER, THE DISTRICT MANAGER ... when there’s a compli- 
cated job to figure... your Typhoon district manager is there to help you. 


3 TOPNOTCH ENGINEERING © Typhoon units, open or hermetic, are rug- 
gedly built with plenty of reserve capacity. 

4 COMPLETE LINE of packaged air conditioners from 2 to 25 tons. You always 
have just the size unit your customer wants—when he wants it—competitively 
priced. You're set up to handle any job in town—efficiently, economically. 


5 REGIONAL TRAINING SCHOOLS « intensive sales-engineering course by 
factory experts, conducted in your own territory. Every employee who attends 
is worth more money to you! 


Air Conditioning Units 2 to 25 tons @ Multi-Packaged Systems 
up to 60 tons @ Evaporative Condensers @ Packaged Water 
Chillers @ Air Handling Units...and Typhoon leads in air 
conditioning for the home — with a complete line of year- 
round heating-cooling units and heat pumps. 


Write for information about a Typhoon 
franchise in your territory 


Air Conditioning Co., Inc. A-2 
794 Union St., Brooklyn 15, N. Y. 


| would like to know more about the Typhoon Franchise. 


‘TYPHOON 


Specialists in Air Conditioning since 1909 
TYPHOON AIR CONDITIONING CO., INC. 
794 Union Street - Brooklyn 15 - New York 
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GM Billion-Dollar 


Program Evidences 
Faith In Our Future 


HARLOW CURTICE’S ANNOUNCEMENT that General 
Motors Corp. intends to spend a billion dollars in the next 18 to 
30 months on new facilities and tools couldn’t have been timed 
better. 

Men of lesser stature (and there are millions of ’em) had 
been predicting everything from a recession to a full-scale de- 
pression. 


Indeed, there have been many indications of a slide from our 
1952-3 all-time peaks of economic activity. Right here in Detroit, 
for example, thousands are looking for jobs. Furthermore, the 
farm equipment business is sad; steel production and carloadings 
are down, etc. 

But, to Mr. Curtice, this “slide” is just a temporary lull— 
while his business, and industry in general, prepare for greater 
achievements. 

Surely, the President of the nation’s largest industrial or- 
ganization, the man who employs more people than anyone else 
in the world, ought to have an unusual grasp of our nation’s 
prospects for future business. 

Mighty G-M has top economists and extensive research staffs 
on its payroll—plus thousands of local dealers in every community, 
and hundreds more field men who travel continually and study 
local situations. All of these scouts report regularly to G-M head- 
quarters, so that sales can be forecast and production scheduled. 


Perhaps not even the President of the United States can draw 


New 1954 Products 


Palmer coolers are newly styled by Vytant 
Aleks, prominent designer of home appli- 
ances. 1954 SNO-BREZE and PALMAIRE 
are quality appliances in both appearance and 
selling appeal. 

And 1954 SNO-BREZE and PALMAIRE 
coolers are built better to se// better. Heavier 
and stronger steel construction... ‘wo coats of 
tough, baked-on enamel... give your custom- 
ers more durable coolers, insure long-lasting 
satisfaction. 

New 1954 styling plus new 1954 construction 
will give you more sales and profits with 
SNO-BREZE and PALMAIRE. 


Larger coolers 
for residential 
or commercial 
installations 


Fan-type coolers 


More 1954 Advertising 


1954 SNO-BREZE and PALMAIRE evaporative coolers will 
be pre-sold to consumers with a solid campaign of hard- 
selling, large space magazine advertisements, starting in March 
in PROGRESSIVE FARMER and SUNSET. 

This campaign will be backed by spot radio, television and 
newspaper advertising in selected local markets. 


}\ Better 1954 Merchandising 


Palmer offers you liberal cooperative adver- 
tising allowances so you can tie in your store 
with Palmer’s big program. 

Effective selling folders and broadsides will 
help you solicit business via direct mail. And 
your store can become SNO-BREZE or 
PALMAIRE “headquarters” with point-of-sale 
display cards, window streamers and die-cut 
floor displays. 


Phoenix, Arizona 
SUBSIDIARY OF McCRAY REFRIGERATOR COMPANY, INC. 


1954 


as 


They'll Do It Every Time 


.... Jimmy Hatlo 
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OPR. 1963, KING FEATURES SYNDICATE, Inc, WORLD RIGHTS RESERVED 


upon such a wealth of up-to-the-minute information on the health 
of our economic system, and the desires and intentions of con- 
sumers. 

On the other hand, the President of the United States can 
afford to make a billion dollar mistake (and we can think of a 
couple who did). President Curtice can’t. 


The significance of his gamble on the future lies in the fact 
that it’s the biggest investment program in General Motors’ 
history. 

In contrast, G-M’s entire expansion program in the eight 
years from 1946 through 1953, vast as it was, amounted to two 
billion dollars. Those were boom years, when almost everybody 
but Sewell Avery was excessively confident. 


Now, in a moment when most people have doubts and fears, 
Curtice steps out and steps up his corporation’s spending rate. 


“We’re doing this,” he declares, “to keep pace with the growth 
of the market for our products as we appraise it for the future.” 


He anticipates high employment in 1954, and a continued 
steady climb in national income. 


Curtice outlines six economic factors to support his outlook: 

1. Prosperity in this country is not dependent on continued 
high defense spending, which won’t be reduced drastically in 1954, 
although many adjustments between various categories of defense 
products will be made. 


2. Total government expenditures will continue at about the 
present rate for needed schools, highways, hospitals, and other 
public works at state and local levels. 


3. New housing should exceed 1,000,000 units again this 
year. Commercial building will continue at a high level. 


4. Elimination of the excess profits tax will expand capital 
investment by industry, with additional funds available going for 
modernization and expansion of facilities. Industrial firms are 
continuing to plan expenditures that a few years ago “would have 
seemed remarkable.” 


5. Little change in the over-all level of employment which 
(allowing for seasonal trends) has been stable for about three 
and one-half years at an average 65,000,000 employed, including 
3,500,000 in armed forces. This high level will continue through 
1954, with a normal work week (but with less overtime than last 
year). 

6. Consumer spending should continue at present high levels 
as a result of well sustained incomes and lower taxes. 


Considering these factors, G-M’s President Harlow Curtice 
argues that the “underlying strength and vitality of our economy 
should support a gross national product this year approximately 
equal to the $365,000,000,000 total estimated for 1953.” 


Curtice tempers his optimism with a warning about the 
dangers of psychological influences which might sway public con- 
fidence. 


“If those who persist in taking a pessimistic view of the future 
succeed in planting fear in the minds of the public,” Curtice 
cautions, “those seeds of fear could take root—and the result 
might be the very condition we seek to avoid. 

“It has been demonstrated time and again that when the 
people of this country have cash or credit plus confidence they 
will purchase goods and services provided they are made suffi- 
ciently attractive. 


“With the end of controls,” Mr. Curtice adds, “the initiative 


mail the coupon today! 


When you sell Palmer, you sell America’s No. 1 
line of evaporative coolers. And Palmer’s 
line is complete—you have a cooler to meet 
every customer need, from small room coolers 
to the largest residential or commercial 


has now passed to private industry. Business leaders have respon- 
sibility now. They must accept the challenge of building on these 
foundations an economy that will continue to be sound an@é 
dynamic. In General Motors we are accepting this challenge.” 


PALMER MANUFACTURING CORPORATION, Dept. K-2 
2200 W. Filmore Street 

Phoenix, Arizona 

Please send me information on Palmer Coolers. | am interested in 


application. (J @ Distributorship] « Dealership. He asserts that “with a favorable economic climate, an enter- 

a oe watt wow with new 1954 SNO- Phe OLS ARNE 2 ee De prise system unhampered by controls and a people willing to work 
STN Becctinan and macchandteing “RGN eh: LS SETS for an improved standard of living, the responsibility rests with 
programs to help you make money. Mail the pee STITT CTTTTTTTITIT ETT TCE industry Gnd DuUsiness to | eep the economy strong and, over the 
coupon today! ds kc nscanschndith cepted ics AR kacetastcencans years, keep it expanding. 
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certain models that they have had 
success in selling and often overlook 
excellent business on other models). 

“Another distributor tells of won- 
derful success in keeping his sales- 
men stirred up by a bonus plan some- 
thing along these lines: $100 bonus 
for three orders a week for a month, 
plus $10 for each order above that 
amount. This averages less than $10 


Hoover Group To Study 
Gov't Subsistence Service; 
Food Experts Called 


WASHINGTON, D.C. — A _ task 
force of the Hoover Commission will 


Segler Represents Koch 
In Southwest Territory 


KANSAS CITY, Mo.—- Appoint- 
ment of Wyot Segler as district 
sales representative for Koch Refrig- 

erators in the 


make a study of all agencies and southwest terri- 

V | ¢ s a sale, but the salesmen compete departments of the federal govern- tory, covering 
a ve °o Incentive Pilon heavily for the honor of the top ment engaged in providing sub- Texas and New 
monthly prize, and they enjoy having sistence service in the United States, Mexico, . wie... ake 

a little extra money also. it was announced recently. nounced recently 


Money Is Not Enough! Personal Recognition, 
Enthusiasm Is Key To Success 


CLEVELAND—tThe most success- 
ful refrigeration distributors have 
worked out for their salesmen incen- 
tive plans that “have more to them 
than just plain compensation,” ac- 
cording to Roger D. Jacobs, vice 
president of The Warren Co., Inc. 

In a paper prepared for presenta- 
tion during the seventh annual con- 
vention of. the National Commercial 
Refrigerator Sales Association on 
“The Value of an Incentive Plan for 


additional all at one time, they re- 
double their efforts and really pro- 
duce the business. 

“His rate of compensation and the 
incentive plan constitute a fairly 
high cost of sales. His men know 
this and that they must keep their 
selling prices high enough to cover, 
and they are not inclined to cut 
prices unduly because they them- 
selves are above average, are mak- 
ing good money, and are proud of 


“Another distributor told me of 
offering each salesman as an indivi- 
dual proposition: a $100 bonus to 
sell four cases at full list price dur- 
ing the month. In conversation with 
the salesman, he arranged a wager of 
$25 that he would not win the $100 
bonus. 

“The salesman, with his anxiety to 
trim ‘the boss’ of the $100 and win 
the bet, went out and produced the 
business. Next month, another bonus 
and another bet were arranged in a 
similar manner, but requiring a little 
more volume of business to be 
achieved. 


Former President Herbert Hoover 
has appointed Joseph P. Binns, man- 
aging director of The Waldorf-Astoria 
and vice president in charge of Hilton 
Hotels Corp. operations in the east, 
as chairman of the task force. 

The force will consist of outstand- 
ing experts in refrigeration, food 
programs, baking, warehousing, food 
preparation, mass food service, laun- 
dry operation, building maintenance, 
and allied fields. 

Surveys will be made of many in- 
stallations in various parts of the 
country, including those of the Army, 
Navy, Air Force, Veterans Adminis- 


by Harold Kain, 
sales manager of 
the firm. 

Segler, who lives 
at 1716 Stella Ave. 
in Dallas, has 
been in the com- 
mercial refrigera- 
tion field for approximately 20 years. 
He will represent Koch in both re- 
frigerated market equipment and 
reach-in refrigerator lines. 


a 


Wyot Segler 


Gill Appointed Controller 


Your Salesmen,”’ Jacobs said: what they are accomplishing. : 
th “True, money is some incentive, “Another distributor sets a monthly Show Real Interest In per oc Public Health Service, and of Victory Metal Mfg. 
on- but it alone is not sufficient. There quota for his salesmen of $4,000 and . , 
must be something special to shoot pays 1%, not retroactive each month, Salesman’s Efforts PHILADELPHIA — Victory Metal 
for. on all sales above that point. This “You can adopt a plan best suited ESkime Kooler Appoints Mfg. Corp. here, manufacturer of 
can same distributor also has annual for you, but to get top sales from [fm dianapolis Distributor Vimeo” and “Sta-Kold” stainless 
Salesman Must Have ta bo hich h 1 : ‘ P bd steel commercial refrigerators, an- 
fa : quotas, above which he pays 1% your men you must keep them excited meen the sneolatmesl at ae 
_A Chance To Shine additional, not retroactive. and enthusiastic, and you can only CHICAGO — The appointment of oan ro Pasi 
7 _To make a plan of this type accomplish this by keeping interest Central Equipment, Inc., Indianapolis, ; ' 
A salesman must feel he has & highly effective, it is necessary to high in their work, You must follow as distributor for the Eskimo Kooler Gill, a graduate of Temple uni- 
act chance really to shine—to be out- keep constant track on sales records : versity, Pennsylvania Normal school, 
; : their achievements closely yourself Corp. has been announced by A. T. , 
rs’ standing, and a salesman with a real and let the salesmen know just and let them know that you know Tsoumas, vice president. and Cades School of Accounting, was 
incentive plan is so fired with en- where they stand and encourage what they are doing and that you Central Equipment, Inc., founded ®Ssociated with the Wage and Hour 
thusiasm that he produces a wonder- them each month to make that extra are personally interested. by Dan Wallace and headed by Del- Div. of the U. S. Government prior 
eht -* ae of pre money, particularly when they are “If you don’t already have a plan bert and Wayne Wallace, will ware- 0 his association with Victory in 
wo ie code age ee presse gor getting close to it. They appreciate that creates enthusiasm, work up house complete stocks of Eskimo ice 1947. 
dy prrcara nd the aoe pr Bye thought pore ae on their gets one for your men. It will pay big cream, frozen food, and dairy mer- Gill’s appointment marks another 
- and wor arder because o s ; ” , 
out plan”—Jacobs then cited some sincere interest. dividends. chandisers. step in Victory’s expansion program. 
examples “of plans I have seen work D 
i's, wonderfully: Frequent Contests, Small 
te “One of our most successful dis- - Spiri —E FULL LINE f 
j tributors told me of the finest plan Prizes Keep Up Spirit mor oat [> 
ae 
vth he has ever used. It was based on “Another distributor has informed < se oe me L 
e.” assigning each salesman a quota Of me of fine success with frequent i AG é REFRIGER ATION EQUIPMENT 
$60,000 for the year—agreeing to pay contests using fairly small prizes, y A) 
1ed 2% commission retroactive when the such as prizes for salesman who gets Lt Wl 
quota was reached, and then an addi- the highest percentage of down pay- / 
tional 2% for the remaining part ments on his contracts during the LS, 
yk: of the year. period; prizes to the salesmen sell- 
; i he most of certain models dur- 
Lump Sum Is Goal ing t ‘ 
= Bae ee riod Serving the Gua) Dor | FOR THE FIRST TIME THE FULL LINE OF TECUMSEH HERMETIC AND 
04, “He informs me that this plan pose of not only selling more of these | “HER METIC rasa 
ise works miracles. When the salesmen models but getting the salesmen in OPEN TYPE EQUIPMENT IS AVAILABLE TO THE DEALER TRADE 
| get within sight of the $60,000 the habit of selling these particular Compressors ond units from “%& to : 
volume of delivered business and models (you know salesmen have a P. in all wesval ba ressures . P 
h realize that they are near the $1,200 tendency to specialize on just a few 2 i, | back pepsau Take a close look at these aunts and compressors now being offered 
ne a the dealer trade. Here you will find a compressor or unit to meet 
1er most refrigeration applications up to 15 H.P. With one line you 


can supply hermetics from 4% to | H.P. for domestic and commercial 
replacement applications, self-contained units for commercial in- 
stallations up to 34 H.P. and remote units up to 15 H.P. 


nis Throw out the fans! 
tal | want... 


Also consider the fact that this line includes all the latest ad- 
vancements in refrigeration design such as: oil pumps for préssur- 


for 
we ized lubrication, high speed operation, multiport suction and 
ve Menney discharge valves and many others too numerous to enumerate. 
= . We suggest you investigate the selling features of this line and 
ch =—— , see how you can cash in with the most complete line in the industry. 
on Standard 4-Row Air-Conditioning Coils, AC4 Series 
ng = 
gh 
st ; : 3 REMOTE 
5 capacities in 11 popular sizes with iS Se ets. 
F-12, F-22 refrigerants. Sa ae dee 52 Units, oye air ja sg 
P wena anaes water cooled or combina- 
els for stores, homes, and offices...where SE LF «CON iA ; N E D “A Gandieen sien pe ne 
—- a are used with duct dis- | Units covering the range frem /4 to from 4 to 15 HP. 
ice 4 H.P, incall back pressures, 
ly v4 ; : a a ype 75H, 
1. %” ©. D. copper tubing. 2. “Face- P. air cooled 
[ tized Fins" of taceted-surface aluminum _ condensing unit. 
for greater heot transfer and dehumidifica- _ 
he | ae : / thon efficiency. 3. Heavy-gouge steel end, © 
n- , Je , , >| A *f top, and bottom plates (aluminum available — 
: on request). 4. All copper suction heoders. 5. 
High-temperature hard solder tube joints with — 
: inert atmosphere inside tubes for clean scale-free 
re % refrigerant passes. — 
ce . ao “ ea eek whe $y Pe PE ceget a | 
ult Mode! | Nom.  Finned Dimensions Face |Recomm. 
Mo. | Tons |igth. Het. | A | 8 | Jaree | crm. 
> aceza | 2 129°] 7%" 13%" ] 1%" 12" [1.51] 750 
he name | 2? |20"|11%" 13%" | 1%"|1%" | 1.56] 750 
ey It’s NEW!—the ideal line of stand- — 3 29" 11%" [3%" 1%" |2” [2.27 | vies Model W10008S, 
: attr y ‘ ils. It’s case | 3 |22”|1s” |3%"]1" | ‘%"]229] tes 10 HP. water 
hi the one line that can be recom. (20 L+ [ede le Dx [lan] wn codhd conta 
mended, sold and installed with com- Complete range of models and renee unit. 
ve plete confidence, backed up by the [acerys] 77, [a”[u" [on] ”"[ 1" [seo] 2000 
sound engineering and quality con- eet Redd We CO For full information write: 
wel struction that guarantee the best—  ““*} 1b tu") Oe) ee 
se when you specify TENNEY! ee a 
Vig No matter what your Te CUMS H Pp DUCTS per om 
refrigeration problem .. . ahi y producer of condens- 
there's a Tenney unit to TECUMSEH ICH ing units for the re-¥ 
r- C4W), V/ i hd solve it. Tell us yours and : , frigeration industry. 
"Il sho how. SO Te = een 
rk ENGINEERING, INC Tenney Engineering, Ine, 
th * Dept. E, 11 WOODWARD AVE., DETROIT, MICH. 
1090 SPRINGFIELD ROAD, UNION, N. J. 
ne Plants: Union, N. J., Newark, N. J., Baltimore, Md. 
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AIR CONDITIONING & REFRIGERATION NEWS, 


FEBRUARY §8, 1954 


Whats New 


When requesting further information on new 
products, please use “Information Center” form. 


\ 
~ 


Ashburn Adds Four Sizes 
To Diffuser Line 


KEY NO. D-220———— 


CULVER CITY, Calif.—New sizes 
in its line of diffusers for evapora- 
tive coolers are announced by Ash- 
burn Mfg. Co. here. 

Four sizes are now offered to fit 
all makes of coolers to 12,500 c.f.m. 
These sizes accommodate round pipe 
with maximum capacities of 14 in., 
18 in., 22 in., and 30 in., and square 
ducts with maximum capacities of 
16 in. by 16 in., 18 in. by 18 in., 22 in. 
by 22 in., and 30 in. by 30 in. 

Attractive styling and durable 
enamel finish make the _ diffuser 
usable in all types of installations, 
according to the company. The 
louvers are reversible if ‘“non-vision” 
appearance is desired, 

An exclusive feature is the sliding 
damper panel, which may be inserted 
during the winter time to block off 
drafts, the company said. It stores 
in the bottom of diffuser. 


' Dig. 


New Pushbutton Control 
Developed for Appliances 


KEY NO. D-221 


WATERTOWN, Mass.—A new de- 
velopment in pushbutton control, for 
window-type air conditioners, fans, 
and other appliances requiring multi- 
ple-circuit control, is the Ark-Les 
model 2930 switch. 

Listed by Underwriters’ Labora- 
tories, Inc. for operation at 1% hp., 
115-230 volts a.c., this new switch 
is available in 3, 4, 5, 6, 7, and 8- 
button styles for pushbutton selection 
of two to six circuits and “off.” 

The phenolic pushbuttons are ob- 
tainable in unlimited variety of 
colors. The switch can be furnished 
with either binding-screw terminals 
or Ark-Les quick-connect male ter- 
minals for wiring connection. 

Samples are available to manufac- 
turers on seems of } ae diagrams. 


Insulating Duct Is 1-Man 
Job with Quick-Clip 


KEY NO. D-222 


CLEVELAND—An L-shaped wire 
clip that permits one man installation 
of board type thermal insulation on 
ducts without the use of any tools 
has been introduced by the C. W. 
Poe Co. here. 

The Quick-Clip method insures 
against turbulence caused by 
fasteners that penetrate the duct 
and eliminates any through metal 
contact, the company says. 

To install, the large loop end is 
placed against one insulation surface, 
with the right angle of the Quick- 
Clip resting against the corner of 
the insulation. The other end of the 
clip is a smaller loop that is pushed 
into the insulation surface. 

Recommended installation is to 
place four clips at corners opposite 
each other. Finishing wire can then 
be passed around them to secure the 
insulation and clips in position, with- 
out danger of cutting the insulation 
at the corners. 


Soft Ice Cream Freezer 


Produces In Quantity 


KEY NO. D-223——— 


NEW YORK CITY—A continuous 
soft ice cream freezer designed for 
large volume production of a stiff 
low temperature product has been 
announced by the Emery Thompson 
Machine & Supply Co. here. 

Called the model CS-204, the unit 
is a direct dispensing, low overrun 
freezer. It is equipped with a 3-hp. 
water or air-cooled compressor and 
a 3-hp., 1,750 r.p.m. dasher motor. 
The unit measures 26 in. wide and 
43 in. deep. Weight is 900 lbs. Vee 
belt drive is used. 


Calculator Gives Volume, 
Areas to Nearest Foot 


KEY NO. D-224——— 


LAWRENCE, Mich. — Operating 
like a slide rule, but reading like a 
table, a pocket style calculator that 
gives areas or vol- 
umes to the near- 


pes | est square foot has 
H hu niViee tite | ~+4«>been announced by 
ae Paul S. Morton 

~- Engineering Serv- 


ice here. 

As a result, the 
user can obtain 
instantly and ac- 
curately the areas 
of walls, ceilings, 
floors, and _ win- 
dows. In addition, 
Morton’s area and 
volume calculator 
reduces to a frac- 
tion the time re- 
quired in deter- 
mining the cubic 
footage (volume) 


of a room. 

By setting one dimension in the 
window and referring to the figure 
under the other known dimension, 
the user of the calculator reads di- 
rectly the area figure. 

Window areas—either by opening 
size or glass size—are found in a 
similar manner with the aid of a 
sliding sleeve on the device. This 
external runner is also used in find- 


and then the user reads directly on 
the same line the volume in cubic 
feet under a choice of ceiling heights. 

Five different scales appearing 
along the edges make the calculator 
additionally useful. It measures 3% 
by 9 in. in size and is of lifetime 
vinyl plastic. 

Morton’s area and volume calcula- 
tor is available at a price of $4.75 
postpaid which includes a plain 
leatherette case. 


Ace Home Freezers Copy 
Commercial Unit Features 


KEY NO. D-225——— 


NEW BEDFORD, Mass.—Incorpo- 
rating several features developed for 
the company’s commercial units, two 
home freezers have been introduced 
by Ace Cabinet Corp. here. 

One is a 14.5-cu. ft. box and the 
other is a 21.5-cu. ft. unit. Both 
feature door shelves and prime con- 
tact freezing surface throughout the 
freezer. 

Construction details are similar to 
Ace commercial units. The cabinets 
are electrically welded steel with 
braces in the shell. The steel is 
phosphorized to resist corrosion be- 
fore being finished with double-baked 
white enamel. The entire cabinet is 
sealed against moisture infiltration 
before the insulation is installed, the 
company said. 

A heavy-duty rubber gasket in- 
sures a positive seal around the door 
opening where special condensation 


elena 


retarding devices are also installed. 
A signal light on the compressor 
door panel warns of power failure. 


| ing volumes. 
The floor area is set under an 
arrow on the back of the calculator, 
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For more information on What’s New products, 
current literature and catalogs available, equipment 
advertised in Air ConpITIONING & REFRIGERATION NEws 
use Key Numbers where designated or specify products 
advertised and we’ll see that you receive this information 
© The originator of “Packaged” Air Conditioning miner ° 
has always been steps ahead in engineering features P ie 
which mean more to the prospect because they do more , ~ P 
for him. The famous Chrysler Airtemp radial-design What s New or Current Literature Available 
compressor operates more efficiently and more quietly. 
**Maxi- Fin’ Coil steps up cooling efficiency. PP: Sh ceteaneseedenenns CE ai sts sen0dencb havens 
“Airfoil” Grille provides a greater range 
of adjustments of the air flow pattern. And so, right PINs Keech dnaeesaerines 8 ERR eT Tere Terese 
down the line, every one of the many exclusive 
ren ols Claddae Alctump “Deena” a | Sere oT erry errr SE 6 £45300 ocen bl eacans 
Air Conditioner conveys a definite benefit to the buyer. errr rer Tree Ee er eer 
There are more reasons, too, why you will find that 1 . 
it pays to sell Chrysler Airtemp—the “Packaged” Air , Products Advertised 
Conditioning which most people buy (according to the in six water-cooled models (list name, page, and issue date) 
17-year sales record). Take a minute now to check _ 
those reasons stated below. Then fill out and mail the Bee cc ecw cc crc ccc c ccc cee cece ces e cece cece ceecceccccsceccece 
convenient coupon for complete details of your oppor- 
tunity to make more money with Chrysler Airtemp [) 7) PooMMREOI 2 CTT tt ttt t tee teeeeeeeee este este sees sees eeeeee sees eeeeenes 
—the first name in “Packaged” Air Conditioning. IS LL as ohn Seces Vike ws Spee Valen dees eh kee bee 
ee ate t tthe tered es ene ee aero asheeeeceseeeoesenbrecnens ‘ 
no water needed, no plumbing 
t eee. 2 he. £6 66s BEERS EONS MAREE OOD ORS COSA. OS SREB CHa 0.) 05 DOME C iveda 
more advantages you sell with || “Hl (As) Beam [fee e cece ee ee eee ee en ees PR Ar oe ae NE 
when you sell Chrysler Airtemp... (PLEASE PRINT PLAINLY) 
Consumer Confidence— know the Chrysler Airtemp name—associate it with in a windowless, completely air conditioned factory. Each unit is thoroughly inspected | Ra eee a ree nae ae . GER e ak edt vay 
engineering leadership—have confidence in the products which carry it. and tested, using special equipment and methods, to assure dependable performance 
More Units in Use—Chrysler Airtemp pioneered “Packaged” Air Conditioning in in the field. Company a Cen are 
1937, has more units in use today than any other manufacturer. CR ELLE ILLES EE OH OR SAREE STE RED BOr8 
% Lower Installation Cost—super-quiet operation permits use within or very close to & More National Advertising to all rospects and specific benefit advertising to in- Ss 
areas to be cooled, reducing amount of ductwork required. All units shipped com- dividual on inet oy best markets for “Packaged” Air Conditioning. a A ee ee ERE REE ORE, ee ee ee eee Le ey eee me 
pletely factory-assembled and tested. % More Local Helps—the broadest line of tested and proved local selling helps 
% Assured Dependability—all units manufactured to exacting standards of precision for dealers. City TEE T UT LETTE Cee Zone..... RE ee 
ee ee ee ee ee ee ee ee ee ee ee 
salesens Aitihiin ait Uanptiie @iapnnitien acennes BE Oe I oka hn bon pwe bk dst decdadaasedape seas iasneet 
P.O. Box 1037, Dayton 1, Ohio 
| would like to know more about the Chrysler Airtemp Franchise. MAIL rHIS FORM TO 
Nome Ark Conprtioninc & REFRIGERATION News 
wa. Readers Service Dept. 
450 W. FORT ST. DETROIT 26, MICHIGAN 
City. Zone____ State. | 
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30-Cu. Ft. Test Chamber 
Has -40° to 200° F. Range 


KEY NO. D-226——— 


INDIANAPOLIS—A test chamber 
designed for large capacity testing 
at temperatures ranging from -40° F. 
to 200° F. has been announced by 
the Webber Mfg. Co., Inc., here. 

The 30-cu. ft. test chamber, called 
model A-30-40FH, features a visible 
type controller, patented heat ex- 
changers, and multi-paned visual 
port and apertures for connections 
to inner chamber. 

Unit is stainless steel construction 
with superfine glass fiber insulation. 


Twin-Blade Window Fan 
Exhausts 4,000 C.f.m. 


KEY NO. D-227 


EAST SPRINGFIELD, Mass. — A 
new window fan featuring twin 
blades with exhaust capacity to 
change the air in a four-room house 
in 60 seconds highlights the 1954 
line of electric fans announced re- 
cently by W. B. Massenburg, fan 
manager, Westinghouse Electric Ap- 
pliance Div. 

When the new twin-blade fan, 
model C-6000, is placed in the win- 
dow, it can exhaust up to 4,000 c.f.m., 
enough to deliver a new supply of 
fresh air every minute to four or five 
10 by 13-ft. rooms, Massenburg said. 

Four curved rings around the fan 
help make possible its high air de- 
livery, the department manager ex- 
plained. These “air injector rings” 
smoothly channel the incoming air 
from the sides into the air stream. 

The model C-6000 fan carries a 
suggested retail price of sea 95. 


BOTTLE COOLER 
DRAINBOARD 


LA CROSSE 


COOLER CO; 


3000 LOSEY BLVD., SO. 
LA CROSSE, WISCONSIN 


Your Sales ae the payoff — 
 @ ( 


SELF CONTAINED DIRECT DRAW 


LA CROSSE 


THE LINE THAT’S 
PROFIT DESIGNED FOR YOU 


ICE CUBE MAKER 
12 TRAY 


“Flexon’ Bellows Unit 
Absorbs Pipe Expansion 


KEY NO. D-228——— 


MAYWOOD, Ill.—A new low pres- 
sure expansion compensator especi- 
ally designed to absorb thermal ex- 
pansion in steam or hot water heating 
system lines has been introduced by 
Flexonics Corp. here. 

The “Flexon” device consists of 
a two-ply seamless bellows of phos- 
phor bronze with copper tube ends 
protected by a floating brass shroud. 

When the line heats up, compres- 
sion of the bellows absorbs pipeline 
expansion, eliminating any danger of 
pipe fracture, the company claims. 
Cooling and resultant construction of 
pipes is compensated, likewise, by 
the device. 

The unit is said to be as simply 
installed as any pipe fitting, and 
since it has no packing, maintenance 
problems are completely eliminated, 
the company states. 


MUELLER BRASS CO. 
PACKLESS LINE 


Quick-Trip Overload Relay 


Protects Hermetic Units 


KEY NO. D-229 

MILWAUKEE—A new ‘quick-trip 
overload thermal unit for protecting 
hermetically sealed compressor 
motors has been announced by the 
Square D Co. 


With the overload relay is a Type | 


FB quick-trip unit which trips in 


approximately one third the time re- | 
quired by the Type B standard unit. | 


In addition to short trip time and | 


dependable repeat protection, an im- 
portant feature is interchangeability. 

The thermal element used is a 
separate factory calibrated unit and 
is not an integral part of the over- 
load relay block. Starters and unified 
control panels can be stocked without 
thermal units, minimizing inventory. 

When starter or control panel is 
installed, correct thermal unit to 
match compressor size can quickly 
and euany be assembled from front. 


AND LA CROSSE GIVES YOU MORE 
OF EVERYTHING YOUR CUSTOMERS 
WANT MOST IN COMMERCIAL 
REFRIGERATION EQUIPMENT 


\ 
SELF CONTAINED 
BLUEBIRD 


; PRE-COOLER 


EXPORT OFFICE: 
80 BROAD ST. 
NEW YORK CITY 
CABLE: EXIMPORT 
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Flexible Duct Connection 
Cuts Vibration Noises 


KEY NO. D-2210———— 


LONG ISLAND CITY, N. Y.— 
Elgen Mfg. Corp. here announces a 
flexible duct connection that abolishes 
vibration noise and is called Elgen 
“Silent Duct.” 

Unique feature of Silent Duct is 
that the metal and material are 
factory-assembled into a single unit, 
thus saving sheet metal workers the 
time and expense of doing their own 
assembling. It is reported Silent Duct 
saves up to 60% of the cost of fabri- 
cating flexible duct connections. 

Elgen Silent: Duct is delivered in 
coils of approximately 100 ft., each 
coil in a carton which serves as a 
dispenser. Place the dispenser against 
a table or bench and pull out the 
needed amount of duct. It lies per- 
fectly flat and is ready to cut, bend, 
and seam. 

Silent Duct is made of 24-gauge 
galvanized steel permanently fastened 
to canvas that is fire, water, and 
mildew resistant. It is also available 
with heavy, non-porous asbestos. 


Flake Ice Bin Features 
Inclined Sliding Doors 


KEY NO. D-2211 


BROOKLYN — Inclined sliding 
doors make it easy to get at the 
flaked ice stored in the new flake ice 
bin recently announced by the Dun- 
hill Soda Fountain Corp. here. 

The bin is all metal construction 
with 18-gauge steel and baked 
hammertone finish on the outside. On 
the inside is 24-gauge stainless steel 
with all seams and joints spot welded 
and soldered for water tightness. 

Insulation is 2-in. solid vegetable 
cork. Entire shell is treated with 
moisture-proof adhesive cement to 
assure airtightness. To further in- 
sure against heat leakage from with- 
in, all corkboard is laminated and 


then treated with the same moisture- 
proof adhesive. 

The bin top is reinforced with 
%-in. angular steel frame to sup- 
port the ice maker. Bin drain is %- 
in. I.P.S. brass outlet. The two sliding 
doors are stainless steel, well insu- 
lated, and set into a stainless steel 
frame. Dimensions are 25 in. wide, 


32 in. deep, and 40 in. high. 


Sectional Refrigerated 
Boxes Made by Bailey 


KEY NO. D-2212 


BROOKLYN — Refrigerated boxes, 
designed to be knocked down into 
sections so they can be moved easily 
and reassembled as the occasion de- 
mands, are now being manufactured 
by Bailey Refrigeration Co., Ince. 
here. 

Measuring 12 by 18 by 8 ft., with 
storage capacity of approximately 
1,100 cu. ft., all units are self con- 
tained with the machinery in an in- 
sulated section of the top of the box. 

The first boxes, for use by the 
Chilean Army, were recently exported 
through Gregg Industries, Inc., of 
New York City. 


VALVES 


fine valve you can 
heartily recommend in any 
commercial refrigeration 
installation 


Mueller Brass Co. STREAMLINE Packless Line 
Valves are the safe, economical and reliable forged 
brass valves that help increase the dependability of 
any commercial refrigeration system. Because of 
their durable construction they can take consider- 
able punishment in difficult applications and still 
continue to give efficient, lasting service. 


Good design and fine craftsmanship account for 
the splendid quality of these valves. The comfort- 
able 2-1/2” diameter hand wheel provides good 
leverage for easy opening and closing. 1-1/2 turns 
of the hand wheel closes it. A neoprene back seal 
cushion prevents stem seizures and gives double 
protection against leakage. The nylon stem disc 


STREAMLINE Packless Line Write for our latest cata- 
Valves are individual 
multiple packaged in 
sturdy metal-edge con- 
tainers. 


ay WROUGHT COPPER 
FITTINGS AND 
FILTERS COPPER TUBING 


co 
STREAMLINE 
PRODUCTS 


ses 


eS 


FITTINGS 


MUELLER BRASS CO. 


tion wholesaler. 


FLARE sie es VALVES 


his 


:* baat 


PORT HURON 9, 


tough, resilient molded 
nylon stem disc insures 
positive shut-off 


withstands regular charging board usage and it is 
chemically inert to all standard low-pressure 
refrigerants. The disc is resilient and shuts off the 
flow easily and positively even when obstructions 
become lodged against it. Large metal diaphragms 
have been pressure-tested for 100,000 openings 
without a failure. A ‘‘Full-Flo” seat area and re- 
frigerant passage virtually eliminates pressure drop. 


STREAMLINE Packless Line Valves are sturdy and 
compact— only 3” high —with in-line ports for 
quick, easy installation. They are available in 1/4”, 
3/8”, 1/2” and 5/8” sizes with flare or solder type 
end connections. Available from your refrigera- 


log describing the com: 
plete line of Mueller 
Brass Co. STREAMLINE 
refrigeration products. 


MICHIGAN 
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Refrigerated Window Display 


Little 30-In. Case Keeps Crowds Coming 
For Quick Snacks to Terminal Restaurant 


NEW YORK CITY—Stopping the 
stream of foot traffic within the 
world’s largest bus terminal is the 
job being performed by a tiny cus- 
tom-built refrigerator at the Post & 
Coach Inn here. 

The site is the multi-million dollar 
New York Port Authority Bus Ter- 
minal on 42nd St., which handles up- 
wards of 100,000 visitors per day. A 
top-notch restaurant, the Post & 
Coach Inn is located at the right side 
of the Terminal near 9th Ave., with 
broad windows facing into the huge 
concourse. 

Specializing in quick-service snacks 
as well as complete meals, the inn 
derives much of its profit from bus 
passengers, who stop for coffee, a 
sandwich, and dessert. 

The more popular items have been 
whipped cream pies and cakes, ice 
cream cake, eclairs, charlotte russe, 
and custards. 

To suggest these quickly to the 
passerby without occupying too much 
space, the Post & Coach Inn con- 


tracted for a tiny display refrigera- 


tor which is set on a single-pedestal 
table just inside the main window, 
adjacent to the entrance. 

The little display case, measuring 
30 in. wide, 20 in. deep, and 20 in. 
high, is constructed of stainless steel 
with an all-glass front, sides, and top. 
Two cold plates, at two levels, pro- 
vide the shelves on which from 6 or 
8 appetite-whetting desserts are 
shown each day. 

A 4-hp. compressor provides re- 
frigeration to maintain a 30° F. tem- 
perature, so that the most delicate 
cream puffs, fruit pies, and ice cream 
specialties can be shown without dam- 
age, or loss of eye-appeal. A single 
cold cathode tube provides bright 
light and the light desserts contrast 
sharply with the ebony black Formica 
table top. 


Kool-Temp Refrigeration Formed 


MILWAUKEE—Edward H. Fine, 
327 Sugar Lane here, has signed in- 
corporation paper for Kool-Temp Re- 
frigeration Corp. of Wisconsin. 


Jordon To Show Commercial Upright Combination 
Refrigerator-Freezer at Frozen Food Show 


PHILADELPHIA—Jordon Refrig- 
erator Co. will show a new commer- 
cial-size upright combination freezer- 
refrigerator for the first time at the 
frozen food show in New York Feb. 
21 to 26, according to E. A. “Terry” 
Terhune, vice president in charge of 
Jordon’s commercial division. 

The new Jordon “Duplex” upright 
home dual-temperature refrigerator- 
freezer also will be shown to the 
public at the show. In this appliance, 
the refrigerator is on the top and 
the freezer section is on the bottom. 

The new commercial size dual- 
temperature appliance will be known 
as the model 20/20. The left half is 
the freezer and the right half is the 
normal temperature section. Each 
will have its own controls and its own 
dry storage bin at the bottom. 


Model 20/20 is claimed to be “the 
first complete commercial equipment 
designed for commercial and _ insti- 
tutional use to provide complete food 
storage facilities—-both fresh and 


frozen—in one unit.’”’” The compact 


SUPERMETIC 


no stronger 


THE NAME TO WATCH FOR GREAT ADVANCES 
IN REFRIGERATION AND AIR CONDITIONING 


FOR TOP RESULTS ... 
RIGHT DOWN THE LINE 


WHEREVER YOU SPECIFY SERVEL SUPER- 
METIC . . . whether it's a standard or capil- 


lary tube model, or a power unit to be 
installed . . . you insure that job against cus- 
tomer dissatisfaction to the greatest possible 
degree. Users nationwide have verified the 
superiority of SERVEL SUPERMETIC design, 
construction and dependability. Every day 
brings more enthusiastic endorsements of the 
super-economy of every type of unit in the 
SUPERMETIC line. And most certainly, there’s 
“‘satisfaction-insurance”’ 
you get with Servel’s low-cost factory-ex- 
tended warranty. Line up NOW with the ALL- 
RIGHT line! Write for all the facts today. 


SERVEL, INC 


COMMERCIAL REFRIGERATION DIVISION 
EVANSVILLE 20, INDIANA 


than 


SUPERMETIC 
HERMETICALLY SEALED 


Air-Cooled and Water-Cooled Electric Condensing Units 
available in all popular sizes, /% HP through 1 HP. 


SUPERMETIC 
CAPILLARY TUBE 


Electric Condensing Units in Y%, 


Ys and Y HP sizes for manu- 
facturers of small refrigeration 
fixtures. 


SUPERMETIC ELECTRIC 


POWER UNITS 


for a wide range of 


applications, in sizes 
from Yq HP through 
7. HP. 


WRITE FOR FREE COPY 
OF NEW COMMERCIAL 
REFRIGERATION REFERENCE MANUAL 


unit will fit almost any restaurant or 
institutional kitchen, according to the 
company. 

Jordon’s “Gold-Tone” trim will be 
used for exterior hardware. The re- 
frigerator section will include the 
patented “Jord-O-Matic” cooling sys- 
tem “to insure scientific air control, 
automatic defrosting, and minimum 
loss of cool air when the door is 
opened.” 

Interiors of both the freezer and 
refrigerator sections will be lined 
with leather-grained non-corrosive 
anodized aluminum for ease of main- 
tenance. Shelves in the refrigerator 
section will be adjustable. The freezer 
portion will include the Jordon freeze 
plate shelves. 

Jordon will occupy booths 173 and 
174 at the Armory during the show, 
and will maintain headquarters at 
the Waldorf Astoria hotel. Other 
Jordon commercial products and its 
Gold Tone line of upright home freez- 
ers will also be shown. 

Attending the show for Jordon will 
be Harry Fogel, executive vice presi- 
dent, Terhune, Alfred Levin, Bernice 
Goodman, Phil Benn, Theodore I. 
Gruber of Jordon-New York, Inc., 
and representatives of Jordon Sales 
Co. of Newark. 


S. & R. Introduces New 
4.Ft. Sandwich Unit, 
Covered Relish Stand 


NEW YORK CITY —Two new 
items—a 4-ft. refrigerated combina- 
tion sandwich unit and a 42-in. by 
18-in. covered relish stand—were 
introduced recently by S. & R. Soda 
Fountain Mfg. Co. here. 

The sandwich unit contains 10 
covered pans, an electrical outlet and 
toaster stand over two bread drawers, 
and a cutting board. 

The relish stand has two sauer- 
kraut pots with electric burners 
containing asbestos UL-approved 
electric cords, a napkin stand, and 
three pots for mustard, relish, and 
ketchup. The pots are covered with 
hinged thumb-grip covers for easy 
lifting. 


New Dispenser Measures, 
Registers Every Drink 


LOS ANGELES—A new “auto- 
electronic” beverage dispenser 
equipped with an automatic stainless 
steel valve and timer which dispenses 
the exact amount of beverage by 
merely pressing a button has been 
announced by Majestic Enterprises, 
Ltd. here. 

Called the model 1500, it also 
registers every drink on an automa- 
tic counter. Designed for beverages 
made from fruit syrups or concen- 
trates, the dispenser has a capacity 
of approximately 12 gals. Modern 
lighting effect illuminates the plexi- 
glas dome and cascades, as well as 
the contents of the bowl. 

A circulating pump sprays the 
beverage to the top of the dome 
showering it down over the cascades. 

The bowl, made of clear plexiglas 
permitting 100% visibility of the 
contents, can be quickly removed by 
hand permitting the operator to 
clean it thoroughly in a matter of 
minutes, the manufacturer says. 

The dispenser has a self-contained 
heavy-duty vacuum sealed compres- 
sor motor for quick refrigeration and 
is thermostatically controlled to 
maintain an even temperature of 40° 
F. or lower. 

The cabinet is of stainless steel and 
requires only 18% in. by 17 in. 
counter space. The over-all height is 
33 in. 

The dispenser is designed to meet 


sanitary requirements. 


BETZ 


MODEL DB 


FOR 
BEVERAGE 


CAN BE 
INSTALLED 


ON 
WALL OR END 


_= er TD C.F.M SURFACE PRICE | 
A-130-DB 130 195 44.0 Sq. Ft. $ 86.00 
A-190-DB 190 295 57.6 Sq. Ft. 101.00 
A-260-DB 260 400 73.4 Sq. Ft. 113.00 


SEE THEM AT YOUR WHOLESALERS 


HAMMOND 


x BETZ CORPORATION 


% INDIANA 
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§ LITERATURE 


To obtain further information on the literature listed below, 
please refer to key number preceding listing. Please use the 
“Information Center” form on “What’s New” page. 


How To Plan Rigid Conduit 
Wiring Installations 


KEY NO. P-220———— 


NEW YORK CITY—‘Rigid Steel 
Conduit and Electrical Metallic Tub- 
ing for Electrical Wiring Systems” 
is the first educational piece produced 
by the newly-formed rigid steel con- 


Sherer Issues Spec Sheets 
On Reach-Ins, Walk-Ins 


-KEY NO. P-222 


MARSHALL, Mich.—New specifi- 
cations sheets on its “Stylaramic” 
line of reach-in refrigerators, refrig- 
erated display table, and “Thrifti- 
Cooler” walk-ins were published re- 


‘Freon’ Compressor Bulletin 
Is Offered by Worthington 


KEY NO. P-225——— 


HARRISON, N. J.—‘Freon” com- 
pressors for all applications in air 
conditioning and refrigeration are the 
subjects of a new bulletin being of- 
fered by Worthington Corp. 

The bulletin describes the “Freon” 
compressors and includes detailed 
cut-away drawings to show the in- 
ternal parts. The compressors are 
also shown incorporated in _ self- 
contained compressor units for use 
with remote condensers and self- 
contained condenser units utilizing 
shell and tube water-cooled condens- 
ers. 

The bulletin (No. C-1100-B30C) 
contains dimensions and data on all 
eight models of the “Freon” com- 
pressors, eight models of the com- 
pressor units, and eight models of 


Bally Prints Brochures 
In Foreign Languages 


KEY NO. P-227 


BALLY, Pa.—tThe first in a series 
of colored product brochures printed 
in foreign languages has been dis- 
tributed by the Bally Case & Cooler 
Co. here. 

Circulars printed in Spanish have 
already been distributed in Cuba. 
Brochures in other foreign languages 
are now in preparation. Publication 
of these foreign-language brochures 
is intended to help Bally broaden its 
distribution in export sales, reports 
Douglas G. Scheifley, Bally advertis- 
ing manager. 


Servel Issues Manual on 
Commercial Refrigeration 
KEY NO. P-228—— 


Ranco’s Manual Lists Over 
1.636 Replacement Controls 


KEY NO. P-229 


COLUMBUS, Ohio—A _ new re- 
placement manual, No. 1544, has 
been published by Ranco Inc. here. 

This manual replaces No. 1244 
issued in 1949. Completely revised, 
it lists over 4,636 replacement re- 
frigeration controls. 

The comprehensive manual will be 
available to refrigeration servicemen 
only through their Ranco wholesaler, 
according to G. E. Graff, sales man- 
ager of Ranco. 

Compiled by C. M. Spielman of 
Ranco, the manual lists trade names 
and manufacturers of refrigeration 
equipment by year and models; 
manufacturer’s part number; Ranco 
original code number; Ranco exact 
replacement code number; original 
mounting bracket hole centers; sug- 


iS, duit and electrical metallic tubing cently by Sherer-Gillett Co. here. the condenser units. EVANSVILLE, Ind—A new 128- gested changes to approach original 
section of the National Electrical The sheets contain detailed descrip- The new compressors are said to Page reference manual on commer- specifications; original control set- 
Manufacturers Association. tions and pictures. offer higher speeds, improved internal i#! refrigeration has been published tings such as cut-out, cut-in, and 
The 24-page, four-color, illustrated, manifolding, standard electric un- pee Aarne yet - ne ~ — oe epeeiaggese 
8% by 11-in. booklet deals in simple ° loaders (a Worthington patented de- ’ o reset control. contains over 
a terminology with how to plan rigid Manual Lists Replacement velopment in part Pasecowow con- oo pr penal natn ag 150 pages. 
naan conduit wiring installations for maxi- Switches for 58 Ranges trol), crankshaft driven rotary oil éeumannntan "mada TE ee, 
rned = a pea. ote “aan ae Pup, Gnd the Worthington exclusive rer four principal sections: Com- Catalog of F ood Service 
by war Kile bow Gapendabiing ot ee, ee mercial applications engineering data, anit Items Offered 
og saree. scuiiah willy, Ga ae WATERTOWN, Mass.—A 16-page general technical data, condensing a ™ 
es, bility to changes in power loads can cross-reference manual (VR 5310M) McQuay Catalog Lists units, and glossary of refrigeration KEY NO. P-2210. 
be assured with a well planned Sowing wiring diagrams for 13 basic Refri A Beall terms. 
ao initial electrical wiring installation AtK-Les range replacement switches elrigeration ucts Included in the manual are 82 COLUMBUS, Ohio—A new 58-page 
onl and how present systems can be 88 been published by the Ark-Les tables, ranging from information on catalog of food service equipment 
KEY NO. P-226———— : ; 
and expanded economically to take care Switch Corp. here. The manual also ambient temperatures and building items has been published by N. 
owl of increased power loads not previ- lists the correct use of these replace- MINNEAPOLIS — Catalog No. 98 material thermal resistance to data Wasserstrom & Sons, Inc. here. The 
ity ously anticipated. ment switches in 58 makes of ranges. of McQuay, Inc. air conditioning and on logarithmic mean temperature catalog is illustrated and describes 
m Ranges are listed by model num- refrigeration products was published difference and machine screw di- with complete specifications thou- 
xi- " ber, with the range manufacturer’s recently by the company. The 24- ameters. sands of items in the food service 
as Condensed Catalog Gives part number, the original switch page book gives complete specifica- The manual is offered without equipment field, the company said. 
Latest Data on A-P Line manufacturer’s part number, and the tions and engineering data applicable charge to commercial refrigeration It also contains a complete pricing 
he Ark-Les replacement switch catalog to the various products. dealers and service engineers. guide. 
ne KEY NO. P-221 number for each range model. ® mathe 
= MILWAUKEE—A new condensed ; , 
~ air conditioning-refrigeration catalog Dravo Bulletin Describes 
by ~ released by A-P Controls Pulpit Air Conditioner 
° . . , 
Completely redesigned, this catalog 
- furnishes the latest up-to-date infor- KEY NO. P-224——— 
a mation regarding the A-P line of PITTSBURGH—Bulletin #1307, re- 
“ valves, filters, and driers for the air cently released by Dravo Corp., de- 
“A conditioning and refrigeration indus- scribes a “pulpit” air conditioner de- 
try. sign and developed for use in 
4 Complete A-P product specifica- industrial control areas where heat, 
tions, charts, “how-to-select” infor- dirt, or fumes create hazardous work- 
a mation, and sales data are provided. ing conditions. ; 
, New products, improved designs, and The four-page booklet lists all me- i 
‘s product model number changes are chanical features of the conditioner, 
° all illustrated and listed in this new and presents tables of capacities and R . 7 R | iy . R A T | 0 N 0 | L 
et release. dimensions of the different, evapora- 


tors and condenser sections available. 


_ Superior Service © 
_ means quality products 
plus quality distribution 


NOTE THE DIFFERENCE BETWEEN 


at any fruce 
Is 
NON-FOAMING! 


NOW ... MORE THAN EVER... ANSUL is the 

FINEST REFRIGERATION OIL at any price! In addition to the 
features which have made it outstanding in the past... 

High Lubricity, High Stability, Low Moisture, 

and Low Wax...a new and vital improvement has been made 

. .. ANSUL OIL IS PROCESSED TO PROVIDE 
NON-FOAMING CHARACTERISTICS . . . a distinct advancement 
in the science of refrigeration lubrication. 


ORDINARY OILS...WHICH FOAM 
« « »e AND ANSUL NON-FOAMING 
REFRIGERATION OIL 


Here are some of the advantages provided by the NON-FOAMING 
characteristic of ANSUL OIL: 


@ INSURES MAXIMUM LUBRICATION. 

@ IMPROVES EVAPORATOR EFFICIENCY. 

@ PREVENTS DAMAGE TO COMPRESSOR VALVES. 
@ REDUCES DANGER OF PLUGGED CAPILLARIES. 
@ REDUCES DEPENDENCY ON OIL SEPARATORS. 


Note how ordinary 
oils foam exces- 
sively when com- 
pressor starts. 


ANSUL is the LARGEST SELLING REFRIGERATION OIL 
sold through Refrigeration Wholesalers . . . EXCLUSIVELY. 
And there are many other reasons why 

refrigeration men persistently prefer ANSUL. 


Ls el ee: 


poe of supply for valves and 
fittings of the highest caliber 
‘these made by Superior. 


Note there is al- 
most no foaming 
when ANSUL OIL 
is used. 


When a compressor starts, the surge of 
the refrigerant causes ordinary oils to 
foam. This results in a loss of oil from 
the compressor and causes other harmful 
effects in the system. ANSUL NON- 
FOAMING OIL eliminates the problems 
which result from foaming and thereby 
insures maximum lubricating efficiency. 


dat Bele 


Pittsburgh 26, Pennsylvania 


REFRIGERATION DIVISION + MARINETTE, WISCONSIN 
MANUFACTURERS OF REFRIGERATION PRODUCTS, INDUSTRIAL AND FINE 
CHEMICALS, LIQUEFIED GASES AND FIRE EXTINGUISHING EQUIPMENT 
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Mfr.’s Freezer Sales at 
Low Level In November 


NEW YORK CITY-——Freezer sales 
by 25 manufacturers reporting to the 
National Electrical Manufacturers 
Association dropped to the lowest 
level in some time, statistics issued 
by the association revealed. 

During November, these manufac- 
turers sold 29,800 freezers. November 
sales were 49% below those of Octo- 
ber and the same percentage below 
those of November, 1952. 

For the first 11 months of 1953, 
these manufacturers sold 757,993 
freezers, just slightly more than the 

* 753,785 they had sold by the end of 


Food Plan with New Wrinkles 


Two N. Y. Department Stores Operating with 


Men Trained by 


NEW YORK CITY—Hecht Broth- 
ers, on 14th St. in Manhattan, and 
Abramson’s, in Flushing, two affili- 
ated department stores here, recently 
launched Amana freezer-food plans 
which will be managed and operated 
by Wholesale Food Plan, Inc., an es- 
tablished food plan dealer. 

Freezers and food plan displays 
have been set up in the appliance de- 
partments of each store. There, sales- 
men trained by the Wholesale Food 


Freezer-Food Specialty Firm 


eral manager of Hecht’s, in coopera- 
tion with Harvey Farber, president 
of Amana Products Corp., Amana 
distributor in the New York area, and 
Paul Miller, secretary-treasurer of 
Wholesale Food Plan. 

It was undertaken, Schloss ex- 
plained, because “appliance sales in 
department stores throughout the 
country have increased where a food 
plan has been installed. 

“An exhaustive survey was con- 
ducted on the subject, with a view to 


Ml 


Nema Freezer Sales for Nov. and 11 Months of '53 


Summary for November and First 11 Months, 1953 
Electric Farm and Home Freezers—Complete—Sales by Sizes—Units 


Farm and home freezers complete with high and low side and cabinet, where 
50% or more of the net cabinet capacity is designed for freezing and/or 


storage of frozen foods. 


: Plan will introduce the food plan 
ors nel ty of three freez- StOry, answer any questions, and establishing food plans in our two NOVEMBER (25 Companies) 
ers sold during November were up- make appointments for home calls. stores. This survey showed we Domestic 
rights. The ratio between tone Amana upright freezers are being should draw upon the experience of (48 States Other 
and total sales for the year stands offered exclusively. an established, aggressive food plan, Sizes and D. C.) Canadian Foreign Total 
at 2 out of 7 Hecht’s and Abramson’s will handle with a proven record of direct-to-the- 1. Less than 5 cu. ft. 
; financing of the freezers, spread over consumer sales, and customer satis- Chest models ........ * * * * 
JUST ASK US! a 12-24-mo. gone weg food gee faction.” Upright Models ...... + + t 7 
! ing over a four-mon period w 5 2. 5 and 6 cu. ft. 
Turn to “What’s New” Page for e handled by Wholesale. a a Sener Chest Models ........ *413 #24 *14 *427 
useful information on new products. This unusual arrangement was de- The actual physical operation of Upright Models ...... ; 7 7 7 
—— : — ———— veloped by Harry O. Schloss, gen- this department will be conducted d ft. 
E ‘ 3. 7 and 8 cu. 

- en —— ’ by an outside selling force. All sales- Chest Models ........ 3,479 32 145 3,656 
| men hired will be carefully screened, Upright Models ...... + 7 + ' 
| bonded, and trained. tant of 
| Food plan sales at the two depart- Chest Models ........ 1,840 11 115 1,966 
| ment stores will be directed by Saul Upright Models ...... +630 +. +6 +636 
| Knazick, president, and William 5. 11 and 12 cu. ft. 

Souweine, vice president, of Whole- Chest Models ........ 1,900 9 69 1,978 
_ Sale. The firm has been operating a Upright Models ...... 3,217 10 48 3,275 
| food plan in the New York area for 6. 12.5 to 17.4 cu. ft. 
| more than two years. Chest Models ........ 7,948 71 251 8,270 
| Knazick formerly taught salesman- Upright Models ...... 2,907 69 17 2,993 
| ship at Long Island university. 7, 17.5 to 21.4 cu. ft. 
Souweine, active in the consumer sell- Chest Models ........ 2,315 52 32 2,399 
| ing field for 15 years, formerly was Upright Models ...... 2,339 21 4 2,369 
a sales executive with Encyclopaedia 8. 21.5 to 30.4 cu. ft. 
Brittanica. 2 : Chest Models ........ 872 8 17 897 
All food is being supplied through Upright Models ...... $897 ... $3 +900 
Wholesale Food Plan subsidiary 9. 30.5 to 40.4 cu. ft. 
NATPAC, Inc., which recently con- Chest Models ........ _ . — ane 
structed a modern food processing Upright Models ...... t t t t 
plant to service home freezer owners. 409, 40.5 to 50.4 cu. ft. 
The meat supplied by NATPAC will Chest Models ........ 
be only U. S. Department of Agri- Upright Models ...... 
culture graded choice or prime, and 44, 505 to 60.4 cu. ft. 
the frozen vegetables, fruits, and Chest Models ........ ozs iis 
juices will consist of standard brands Upright Models ...... 24 24 
of the customer’s own selection. 12. 60.5 cu. ft. and over 
‘ " Chest Models ........ iets ‘aes 
NET WEIGHT FOOD PLAN Upright Models ...... 10 - “s 10 
“A unique feature of Hecht’s Total Chest Models .. _ 18,767 183 643 19,598 
wget ag is _ ae. oe ge Total Upright Models —_ 10,024 100 83 10,207 
ich ena stomer to 
. 726 29,800 
order meats trimmed of all excess See AE eee .... —— 7 
fat and bone,” it was stated. “This FIRST 11 MONTHS (26-24 Companies) 
eliminates the problem of explaining  esnsstie 
to the purchaser what happens to * 
the missing poundage between what g a er Canadian Bored Total 
was ordered and actually received.” Sizes te — = 
Delivery will be made in refriger- 1, Less than Shay ° ‘ ‘ é 4 
ated trucks and all foods will be un- Chest mode ae "alaadidiehdl . ‘ . : 
conditionally guaranteed by NATPAC ‘ pays oe = - p-enaeee 
as to taste and quality. . Pay ‘ ‘“ * #10,578 
A special order department is Chest gee PA anos aaa “ ma ae 
being set up for those who prefer 3 jp beg ~y i e 
special cuts of meat. ‘ ry 
All purchasers will be permitted Chest ag eed coerce — a ae — 
unlimited substitutions. Upright Models ...... 
4. 9 and 10 cu. ft. i 
Chest Models ........ 38,782 249 1,069 40,1 
Delgato Leases Warehouse Upright Models ...... #17,910 +471 +432 #18,813 
, 5. 11 and 12 cu. ft. % 
“Dogs” are barred from the ig aa icc eae eg rye een Chest Models ........ 62,669 3,271 1,312 67,252 
. : . WILSON 1954 = ae 5 ee Nae S bi ans 70,971 1,916 693 73,580 
Wilson line . . . barred two ways. - “OWIFE-SAVER" FREEZERS _ Main St. for storage and warehous- pe re ge - 
Si a tect i, ing. The building is convenient to the ” 3 pies 
5 . bars them "America’s Most Beautiful Freezers” — . Chest Models ........ 237,681 7,985 1,305 246,971 
First, Wilson n by firm's store at 2704 Main St. Upright Models ...... 50,948 929 680 52,557 
concentrating its efforts in a 7. 17.5 to 21.4 cu. ft. 
single field . . . a field in which Chest Models ........ 108,249 2,508 447 111,204 
. ‘ . P Upright Models ...... 47,799 764 163 48,726 
Wilson is the recognized pio- 8. 21.5 to 30.4 cu. ft. 
neer. Wilson Franchises cover Chest Models ........ 18,443 469 55 18,967 
Upright Models ...... £15,897 t92 $16 $16,005 
freezers only. There are no 9. 30.5 to 40.4 cu. ft. 
tag-along products of any sort. Chest Models ........ as a 7 . 
Upright Models ...... t t i f 
And, second, Wilson excludes 10. 40.5 to 50.4 cu. ft. 
“ ” . s Chest Models cee eeeee 
dogs” by designi ng freezers 3 upright models Upright Models ...... 
from the ‘“‘customer”’ angle . . . 15, 20, 25 eu 11. 50.5 to 60.4 cu. ft. 
* ' Chest Models ........ ‘ev nie 
by making the most complete Upright Models ...... 33 33 
line there is . . . both chests and 12. 60.5 cu. ft. and over 
uprights oes in sizes for every Chest Models ........ mas ines 
‘se famil ith fi Upright Models ...... 14 ae wast 14 
ee ee Total Chest Models .. 524,175 16,820 7,270 548,265 
ture a customer could ask for. Total Upright Models 203,572 4,172 1,984 209,728 
I “dog-leas” Total All Models .... 727,747 20,992 9,254 757,993 
% sta po meee *Chest models for items 1 & 2 combined because of possible disclosure of 
Freezer line? n nm is individual company data. 
for you. Look into the Wilson | +Upright models for items 1-2-3-4 combined because of possible disclosure of 
line today. individual company data. 
J tUpright models for items 8 & 9 combined because of possible disclosure of 
| individual company data. 
Participating companies: Admiral Corp. (In 2-1-53); Appliance & Elec- 
tronics Div., Avco Mfg. Corp. (Crosley & Bendix Divs.); Ben-Hur Mfg. Co.; 
Mail coupon for P eeees aanes ee Carrier Corp.; Coolerator Co., a Div. of International Tel. & Tel. Corp.; Deep- 
complete details HF | 101 Gienwood Ave., Smyrna, Del. | freeze Appliance Div., Motor Products Corp.; Frigidaire Div., General Motors | 
| Please send me details on Wilson Home Freezers and | Corp.; General Electric Co.; Gibson Refrigerator Co.; Hotpoint Co., Div. of 
bd | Availabilities. | am interested in a » l i I ti 1H t Co Kel t D Nash ' | 
3 General Electric Co.; Internationa arvester 3 elvinator Div. ash- ; 
ms Franchise Distributor Franchise ’ . 
: | B., ssreais o Kelvinator Corp.; A. J. Lindemann & Hoverson Co.; Masterfreez Home Locker | 
Py | Mfg. Co.; Maytag Co., The; Norge Div., Borg-Warner Corp.; Philco Corp., 
— REFRIGERATION, INC. = ! Major Appliance Div.; Quicfrez, Inc. (formerly Sanitary Ref. Co.); Revco, Inc.; 
(Shien Fyter Refrigeration Corp.) | = inn | Ryan Refrigeration, Inc.; Seeger Refrigerator Co.; Servel, Inc. (In 3-1-53); 
4 Smyrna, Delaware |e Tone ata | Victor Products Corp.; Westinghouse Electric Corp.; Wilson Refrigeration, Inc. 
; on a an an ae an an om ams ae ane aa ane cum cee am ol 
i | a Fo % | XUM 
due é + . cd om = of 


’ Fe ‘ i 

i |_| AIR CONDITIONING & REFRIGERATION NEWS, FEBRUARY 8, 1954 | 
— a wo BY E. Ee ‘ae | | 
— _rrt—“‘“(‘iOS OME & FARM§ 4 S 
a oe 4 f a <-> i 
sii es |  eREEZERS & | 
a ay . SS 
a 


re 
or 


— “Oe Ce 


AIR CONDITIONING & REFRIGERATION NEWS, 


FEBRUARY 8, 1954 


me / (Ms 


“Slants on Service” is a “package” devised by the NEWS to 
meet the needs of readers in the service and contracting business. 


Moisture More Serious 
In ‘Freon-22’—Spence 


“Moisture in a ‘Freon-22’ system is 
a greater and more serious problem 
than in one containing ‘Freon-12,’” 
cautions John H. Spence, service man- 
ager of Hussmann Refrigeration, Inc., 
in a special bulletin to the company’s 
field servicemen and users. 


“There is a marked similarity be- 
tween ‘Freon-22’ and methyl chloride 
in its characteristic to hold moisture 
in suspension and its destructive ac- 
tion in a_ refrigeration system,” 
Spence explains. 

“Remember the oil breakdown and 
copper plating problem with methyl 
chloride? Methyl chloride has the 
characteristic of holding approxi- 
mately 40 times more moisture in 
suspension, at the same temperature, 
than ‘Freon-12.’ ‘Freon-22’ will hold 
slightly more than 40 times more 
moisture in suspension than ‘Freon- 
12.’ 


WHAT DOES THIS MEAN 
TO YOU? 


“What does this mean to you? 
Simply this — ‘Freon-22’ holds a 
greater amount of moisture without 
freezing in the expansion valve 
orifice. It is harder to dry ‘Freon-22’ 
in a refrigeration system than ‘Freon- 
12’ or methyl chloride; consequently 
moisture’s sinister hidden action 
forms corrosive acids in the system 
that etches valve plate seats, and 
reeds, breaks down the oil, may re- 
sult in copper plating, and cause 
motor compressor failures faster in 
hermetics than is normally experi- 
enced with open-type compressors,” 
he says. 

“If you have excessive moisture in 
a ‘Freon-12’ system, the moisture 
freezes in the orifice of the expansion 
valve and serves as a signal that 


moisture is present and must be re- 
moved to insure satisfactory opera- 
tion. In a ‘Freon-22’ system, the 
greater amount of moisture normally 
held in suspension will not freeze at 
the orifice of the valve. Even though 
there may be an insufficient amount 
of moisture to freeze at the valve, 
the excessive moisture normally held 
in suspension by ‘Freon-22’ may be 
enough to start a corrosive action 
in the system. 

“In the absence of the customary 
signal of moisture in the valve, too 
often one’s ‘head is buried in the 
sand’ to the destructive forces at 
work in the motor-compressor of the 
hermetic unit until a major break- 
down occurs,” Spence warns. 

“An inspection of over 75 valve 
plates and many motor-compressors 
removed from ‘Freon-22’ jobs that 
failed and were returned over a 
period of years as inoperative re- 
veals that practically all the valve 
plates and motor-compressors showed 
marked signs of moisture; the seats 
and valve reeds in one valve plate, 
after only five weeks of operation, 
were badly pitted—moisture was the 
only thing that could cause this con- 
dition so rapidly. 


WHAT CAN BE DONE 
ABOUT MOISTURE 


“Moisture causes hydrofluoric acid 
and hydrochloric acid to form in 
‘Freon-12’ and ‘Freon-22’ systems. 
Hydrofiluoric acid is used to etch 
patterns on glass. Therefore, you 
don’t have to have much knowledge 
of chemistry to realize what hydro- 
fluoric acid will do to metals, par- 
ticularly steel and iron. What can 
you do to prevent moisture from get- 
ting into and remaining in ‘Freon-12’ 
or ‘Freon-22’ refrigeration systems? 

“(1) Allow all copper tubing to 
warm up to room temperature before 
breaking the seal. 

(2) Keep the open end of the tub- 
ing and coils sealed against air and 
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moisture until ready to make the final 
connection. 

“(3) ‘Blow-out’ lines before final 
connection is made, to remove dirt 
and scale. 

(4) Test thoroughly for leaks be- 
fore charging system with the refrig- 
erant. 

(5) We highly recommend a good 
vacuum pump be used on all instal- 
lations. To evacuate hermetic sys- 
tems, install compound gauge on the 
suction service valve, open the suc- 
tion service valve, close the discharge 
service valve, connect vacuum pump 
to gauge port of discharge service 
valve, start vacuum pump and run 
the hermetic unit intermittently 
while a vacuum is being pulled on 
the system. Break the vacuum with 
the refrigerant in the receiver and 
repeat the operation three times. 

“Even though the vacuum pump 
you are using may not be highly effi- 
cient, this method of evacuating a 
system for removal of moisture prac- 
tically insures a dry system. (This 
procedure is necessary to get all the 
air out of the motor compressor as 
well as remove moisture from the en- 
tire system.) Don’t use the compres- 
sor as a vacuum pump.” 

As the sixth step, Spence recom- 
mends a large oversize activated 
alumina type drier which he says is 
not only “excellent for removing 
moisture from a system; it also ad- 
sorbs acids passing through it. 


TEST SYSTEM AFTER 10 DAYS 


“(7) Since no one can determine 
the amount of moisture in a system, 
even after all precautions are taken, 
other precautionary steps should be 
taken by checking the appearance of 
the oil in the crankcase of the motor- 
compressor after the unit has been in 
operation for 10 days to two weeks. 
If it is dark (not clear) the oil should 
be changed and a new drier be in- 
stalled—and repeat the process until 
the oil remains clear. 

“Field experience indicates that 
heat alone in the ‘Freon-12’ or 
‘Freon-22’ system does not cause oil 
breakdowns. Also, the head of the 
motor-compressor can be removed for 
visual inspection of the valve plate 
for signs of moisture, usually indi- 
cated by pitting of the seat and reeds. 


The valve plates may be slightly dis- | 
colored with no moisture present. | 


Look for pitting of the parts when 
moisture is suspected,” Spence sug- 
gests. 


* Wolverine Opens New 
| Office, Moves Two Others 


DETROIT—Opening of a new sales 
office in Kansas City, Mo. and re- 
locating sales offices in St. Louis and 
Philadelphia were announced recently 
by the Wolverine Tube Div. of Calu- 
met & Hecla, Inc. here. 

The new Kansas City office in the 
Broadway-Westport Bldg. at 4050 


| Broadway will become headquarters 


for sales representative Thomas E. 
Goodyear. 

The St. Louis office is now located 
in the Larson Bldg. at 25 S. Bemis- 
ton Ave. and serves as headquarters 
for sales representative T. F. Vig- 
mostad. 

In Philadelphia, Room 1408-10 in 
the Liberty Trust Bldg. at Broad and 
Arch Sts. becomes headquarters for 
sales representatives Phil MacKay 
and John VanWagoner. 


Bestway Moves Falls Store 


NIAGARA FALLS, N. Y. — Best- 
way Stores have moved their Niagara 
Falls store to a new location at 1929 
Main St. The former location was at 
2102 Main St. A new building has 
been erected for the operation, with 
larger, more modern quarters for 
both sales and service departments. 


MOLDED REMCAL DRYING 
FIBERGLAS DEPTH FILTERING 


Check Super-Flo’s amazing low price, for 
both original equi pment and replacement, 
gesinst ordina 7 driers which do not have 
t-Flo molded drying elements, mas- 
ae 7 fiberglas depth filters and spun 
copper shells. Available to the trade 
through wholesalers everywhere. 


REMCO srivont re 
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Ten-Point Presrem Outlined by Committee 
On Service at NaRDA Annual Convention 


CHICAGO—A 10-point program set 
up by the service committee of the 
National Appliance & Radio-TV 
Dealers Association for 1954 was out- 
lined at NARDA’s annual convention 
by Hal Chase, Chase Television Serv- 
ice, Inc., Detroit, and chairman of 
the committee. 

The program calls for: 

1. Establishment of a training and 
data agency for color television, on 
a cooperative basis. 

2. Establishment of a uniform na- 
tional code of ethics. 

3. A planned public relations pro- 
gram to get the cooperation of the 
whole industry towards a common 
goal. 

4. Drafting of model ordinances to 
be used as a counter proposal in cities 
that favor legislation. 

5. Inauguration of a “Cost of Doing 
Business Survey” for service (“many 


of the ills of service stem from lack 
of knowing service costs’’). 

6. Working with local _ service 
groups to help them establish them- 
selves through giving of good serv- 
ice and proving greater reliability, 
so that manufacturer and distributor 
service is no longer necessary. 

7. Work towards greater standardi- 
zation of warranties and methods of 
handling warranty parts. 

8. Study and recommendation of 
cures for the ills of parts jobbers’ 
sales to retail—‘‘Why not a code of 
ethics for jobbers with an authorized 
seal?” 

9. Quicker dissemination of infor- 
mation on circuit changes—perhaps 
by registration of participating mem- 
bers, which list would be sent to 
manufacturers. 

10. More standardization of parts 
used in the manufacture of sets. 


Klixon Protectors Reduce 
Service Calls and Repairs by 
Preventing Motor Burnouts 


The KLIXON Protector, illustrated, is built 
into the motor by the motor manufacturer. In 
such equipment as refrigerators, oil burn- 
ers, washing machines, etc., they keep 
motors working by preventing burnouts. 
If you would like increased customer-prefer- 
ence, reduced service calls and minimized 
repairs and replacements, it will pay you 
well to ask for equipment with KLIXON 
Protectors. 


Motor Repairman 
Says KLIXON Protectors 
Prevent Motor Burnouts 


PORTSMOUTH, N. H.: George R. Chick, owner of 
Chick’s Motor Company, sales and service station for 
many well-known appliances, speaks from thirty-four 
years experience about the burnout protection given by 
KLIXON Inherent Overheat Protectors. 


“We have handled many hundreds of repair jobs on 
electric motors. Our experience has been that without 
Klixon Protectors we would have had many more burn- 
outs and repair jobs, at a great expense to our customers, 
Motors without these protectors, and there are still a 
few, give us a great deal of trouble.” 


SPENCER THERMOSTAT 
Division of Metals & Controls Corporation 
2402 POREST STREET, ATTLEBORO, MASS. 
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Cooling Included In Purdue 
Short Course on Heating 


W. LAFAYETTE, Ind.—Summer 
cooling of residences will be one of 
the subjects covered in the four-day 
warm air heating short course Pur- 
due university will conduct here 
starting on March 3. 

Instruction will be given by mem- 
bers of the warm air heating indus- 
try and by the staff of Purdue uni- 
versity. H. G. Veneman will deliver 
the lecture on summer cooling. 

Registration fee for the course is 
$25. This includes manuals and plans 
supplied by the college short course 
committee of the National Warm Air 
Heating and Air Conditioning Asso- 
ciation. Lodging and meals will be 
made available on the campus. 

Merle M. McClure, assistant direc- 
tor of Purdue’s division of adult edu- 
cation, has charge of the program. 

In addition to hearing lectures, 
those attending the course will also 
work out classroom problems. 


JUST ASK US! 


Turn to “What’s New” Page for 
useful information on new products. 


Janitrol Sets Schedule 
For Service School 


TOLEDO—A series of five-day 
factory service schools with special 
courses on servicing air conditioning, 
oil heating, and gas equipment has 
been established by the Janitrol Div. 
of Surface Combustion Corp. here. 

Scheduled to be held at the com- 
pany’s Columbus, Ohio plant, the 
seven classes will have a limit of 24 
enrollees each. Janitrol dealers 
throughout the country are eligible 
to send their service representatives. 

First class will start on Feb. 8. 
Others will follow on March 1, March 
22, April 12, May 3, May 24, and 
June 14. Gas equipment classes will 
be held on Monday, Tuesday, and 
Wednesday of each scheduled week, 
air conditioning equipment on Thurs- 
day, and oil equipment on Friday. 

The school is equipped with all 
types of Janitrol equipment for actual 
observation of the units at work. 
Company engineers serve as instruc- 
tors. 

Reservations for schooling can be 
made at Janitrol district offices or 
with C. C. Owen, sales promotion 
manager here. 


- Drayer-Hanson — 


EXTENDED 
SURFACE COILS 


are noted for 


their portormance | 


"The key to performance 
‘is ample prime nm, 
Secondary surface. 


Cosipare D-H coils 
with others! - 


STEAM 
D-H Standard Type S 
(Non-Freeze, Type NF 
also available) 


WATER ~ 


Continuous Tube, Type CT 


‘+ 


for heating or 
cooling using 
Steam...water... 
or direct 
expansion! 


WATER 


Removable Header, Type RH 


One of the nation’s 
oldest coil manufacturers 
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Home Builders Get A Good Look at What Air 
Conditioning Industry Has To Offer To Help Sell Homes 


Pe a es 


NEW ENTRANT IN THE FIELD OF YEAR-ROUND RESIDENTIAL air 
conditioning systems is Delco Appliance Div. 


Mueller Furnace 


demonstrate here 


of General Motors 


Corp. Here R. A. Lyons demonstrates features of the all-in-one 
cabinet system which provides year-round comfort. 


(On these two pages are pictures of 
air conditioning products shown at 
the recent Builders’ Show. Other pic- 
tures have appeared in earlier issues 
of the NEWS. For further informa- 
tion on any of these items please use 
the “Information Center” blank on 
the “What’s New” page.) 


SEPARATE BLOWER AND COIL COMPART- 
MENTS IN UPPER PART, and condensing 
unit compartment in the bottom, are 
pointed out in the cooling system part of 
Bryant Heater's ‘“‘Commandaire Twins" year- 
round residential air conditioning system. 
Cooling unit section is equipped with 2, 3, 
or 5-hp. unit. Heating section, available with 
either gas or oil fired unit, has capacity 
range of 50,000 to 175,000 B.t.u. 
KEY NO. D-2217. 


‘Parade of Homes’ Offers 
6 Air Conditioned Houses 
In Medium Price Class 


JACKSONVILLE, Fla.—First ma- 
jor showing of air conditioned houses 
in Jacksonville was held last Decem- 
ber when the local Home Builders 
Association staged the city’s first 
“Parade of Homes.” 

For the Parade of Homes, 12 local 
builders agreed to build a model 
house in the Seabrook Manor sub- 
division, where all the houses were 
located on two short streets so that 
visitors could easily walk from one 
to another. 

Of the 12 homes exhibited, five 
were provided with Carrier ‘‘Weather- 
maker” year-round air conditioning 
and one was equipped with a Com- 
fortaire heat pump. The remainder 
were not air conditioned. 

According to William W. Stillson, 


president of Weather Engineers, Inc., 


exclusive Carrier residential cooling 
and heating dealership here, the 
developer of the Seabrook Manor 
subdivision has specified that all 
homes built in the project will be 
equipped with air conditioning and 
central heating, which will make it 
the first all air conditioned subdivi- 
sion in Jacksonville. 

Reports from the Home Builders 
Association indicate that from 135,000 
to 150,000 people visited the homes 
during the 10 days that they were 


~ 


KEY NO. D-2213———— 


IN THE 


SEPARATE COOLING SECTION 

YEAR-ROUND residential air conditioning 

system being offered by the Mor-Sun Div. of 

Morrison Steel Products Co. is described by 
W. Duffy, sales engineer. 


KEY NO. D-2215———— 


open to the public. More than 40,000 
went through them on the first day 
that they were opened. 

The model homes were all in the 
$18,000 to $20,000 class. Stillson said 
that the homes with up to 1,400 sq. 
ft. were equipped with a 2-ton air 
conditioner and those above 1,400 
sq. ft. with a 3-ton Carrier unit. 

Stillson declared that the first 
Parade of Homes has been so suc- 
cessful that more are planned in the 
future. He said he hoped that the 
homes would be in the $10,000 to 
$12,000 class next year, so that the 
practicality of air conditioning these 
moderate priced homes could be 
demonstrated. 

Stillson, who left Florida Weather- 
makers, Inc., Carrier distributor here, 
last June to set up his own dealer- 
ship, believes that he is the only 
dealer in the southeast that handles 

Carrier equipment exclusively. 


STYLED CABINETS IN ‘“KEYSTONE'’ DESIGN mark the 1954 L. J. 


Co. “Companion" year-round residential air 


conditioning systems, which H. P. Mueller, Sr. and Lee A. Miles 


. Cooling and heating systems have their own 


blower systems. Units are available in 2 and 3-hp. refrigerating 
unit sizes, and heating capacities of 80,000 100,000, 120,000, 
and 150,000 B.t.u. capacity. Cabinets were styled by Brooke 


Stevens, industrial designer. 
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j IR AIK wwieerer 
~~ WORKS. INCORPO 


7 ie ws) es 


INSTALLATION IN 


DESIGNED FOR ATTIC 
SMALL HOMES is this simply constructed 
Marvair residential air conditi » shown 
by Muncie Gear Works, and checked over 
here by DePark Stimson, consulting refrig- 
eration engineer of Winston-Salem, N. C. 
Taking its condenser air from the attic, the 
unit discharges conditioned air through ceil- 
ing outlets. It is now being made available 
with 1% and 2-hp. refrigeration units. 
KEY NO. D-2216——— 


HOUSED IN ONE CABINET FOR GREATER 
COMPACTNESS AND BETTER APPEARANCE is 
the 1954 model Luxaire year-round air con- 
ditioning system. It comes in a 2 or 3-hp. 
unit refrigerating system, and either the 
Luxaire gas burner or the Luxaire gun type 
oil burner for the heating cycle. 
KEY NO. D-2218——— 


PUMP 
INCLUDED 


PEERLESS SALES, Aqua-Saver Div. | 
i611 Main _ Little Rock, Arkansas | 


( Send engineering & data Bulletin #SC-153. 

(C(O Have your nearest distributor call on us. | 
PHU GEMD ccc vccccccccsesessesecones | 
Address ........ TETTET TT Tt | 


CE fed iis etic cheese BD: sasccsiees | 


lpbiviston 


Americas most outstanding 
cooling towth 


e 3 TONS THROUGH 30 

e LONGER LIFE 

e LOW INSTALLATION COSTS 
e HIGH EFFICIENCY 

e RECOGNIZED QUALITY 


PEERLESS 
‘ Sales 
COMPANY 
LITTLE ROCK, ARKANSAS 
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NEW HOME ELECTRONIC AIR CLEANER FOR USE IN A ROOM OR 


IN A RESIDENTIAL air conditioning system was shown by Radex 
Corp. Operating on an electrostatic principle, this air cleaner 
will filter dust, pollen, and lint from the air, it is said. R. R. 
Cook of Radex touches room unit with left hand; to his rear is 
a simple unit with mechanical filter and multiple electrostatic 
J. collector plates for installation in a return duct or in the plenum 


chamber; at right is a unit complete with blower and cabinet. 


KEY NO. D-2219 


COMPONENTS OF A YEAR-ROUND RESIDENTIAL AIR CONDI- 
TIONING system which can be put together in a number of 
different ways to suit conditions in the field, are demonstrated 
by Carolyn Ray and Nancy Jason in the Norman Products Co. 


19 exhibit. 


LARKIN HALF-TURRET HUMI-TEMP 


Efficient operation makes a product 
easier to sell on one hand; builds 
solid customer satisfaction on the 
other. Precision engineering, only 
the best materials, skilled crafts- 
manship, and over 25 years experi- 
ence in commercial and industrial 
refrigeration add up to higher effi- 
ciency for every Larkin product. 
And this means lower operating 
costs—important to buyer and 
seller alike. e 


Manufacturers of the original Cross-Fin Coil 
e Humi-Temp Units ¢ Frost-O-Trol Hot Gas 
Defroster « Evaporative Condensers « Cooling 
Towers « Air Conditioning Units and Coils 
} © Direct Expansion Water Coolers « Heat 
/ Exchangers ¢ Disseminator Pans. 


WATCHDOG OF THE NATION'S FOOD SUPPLY 


‘air « syst 


LARKIN colic. | 


KEY NO. D-2220———— 


> NOW AVAILABLE ON A COMMERCIAL 


BASIS, the Westinghouse heat pump was 

demonstrated to the builders with a special 

display model that showed the principal 

components, and by means of a chart, just 

how this all-year air conditioning system 
operates. 


KEY NO. D-2221 


HUMIDITY CONTROL TO PROVIDE PROPER 
CONDITIONS on days when the tempera- 
tures are not too high, but the relative hu- 
midity is, tokes its place as a feature on 
the Sunbeam line of year-round residential 
, as R. J. Berkshire 
demonstrates. There are 2, 3, and 5-hp. 
models available in the combination cooling- 
and-heating systems, and an “add on" line 
of cooling systems only is also available. 


KEY NO. D-2222 


iti. 


AUTOMATIC timer to shut off unit in from 
1 to 12 hours is optional with new “822” 
attic fan introduced by Viking Air Condi- 
tioning, Cleveland, for small homes, Jos. 
Zitkovitz, 

Mackenzie. 


KEY NO. D-2223———— 


builder (left), learns from M. F. 


Servel Sehedules Two 
A. C. Serviee Schools 


EVANSVILLE, Ind.—Two schools 
for distributor service personnel 
have been scheduled by the air condi- 
tioning division of Servel, Inc. 

The schools will be held at the 
Servel factory. The first school will 
run from Feb. 15 to Feb. 27, and the 
second from March 15 to March 27. 

Joseph L. Kaposta, service train- 
ing representative in charge of ar- 
rangements, has announced that the 
program for each school will include 
the service and maintenance of 2, 3, 
and 5-ton absorption-type “all-year” 
air conditioning equipment, 25-ton 
water chillers, and 3, 5, and 7%4-ton 
self-contained electric units. 


Study Reveals 


Cooling Needs of Basementless House Using 
Perimeter-Loop Ducts In Concrete Not So Great 


HOUSTON, Texas—aActual cooling 
requirements of a basementless house 
using a perimeter-loop duct system 
buried in a concrete slap floor run 
considerably less than calculated. 


This was revealed at the 60th an- 
nual meeting of the American Society 
of Heating and Ventilating Engineers 
here when D. R. Bahnfleth, C. F. 
Chen, and H. T. Gilkey of the Uni- 
versity of Illinois discussed studies 
made under a cooperative project 
sponsored jointly by the Engineering 
Experiment Station of the university 
and the National Warm Air Heating 
and Air Conditioning Association. 


The system employed a 2-hp. cool- 
ing unit, the house being a single- 
story low cost home with 768 sq. ft. 
floor area. Wallis of the house (Re- 
search Residence No. 3) are unin- 
sulated but the ceiling has 3%-in. 
thick batt-type mineral wool insula- 
tion. 

“In all studies, the total calculated 
heat gain for the period 6 a.m. to 
midnight exceeded the total heat re- 
moved by the cooling unit during the 
same period by at least 57%,” it was 
reported. 

“When the blower operated con- 
tinuously, the largest differences be- 
tween measured and calculated loads 
occurred near the end of the com- 
pressor operation. With the blower 
cycling with the compressor, the 
largest differences in measured and 


calculated cooling loads occurred at 
the beginning of compressor opera- 
tion,” it was found. 

“The variance in times of occur- 
rence of the large differences was 
attributed to the flywheel effect of 
the concrete slab floor,’ the authors 
stated. 

Heat loads had been calculated by 
using the sol-air temperature method 
in the 1952 edition of the ASHVE 
Guide. 

“Even though outdoor design con- 
ditions were exceeded many times 
during the investigations, the cooling 
unit never operated with a capacity 
greater than 16,000 B.t.u. per hour, 
and indoor design conditions were 
maintained,” the authors also said. 


Although the authors emphasized 
that while a concrete slab floor will 
act as a thermal flywheel, its effect 
on the actual cooling load is not 
known. 


“A slab will have some leveling ef- 
fect on the cooling load in that it 
will minimize the cyclic variation of 
the heat gain,” they declared. “Hence 
a smaller cooling unit will be able 
to provide comfortable conditions in 
a residence with a concrete floor slab 
than that predicted by the usual 
methods of calculating the cooling 
load.” 

No evidence of condensation on the 
floor surface was observed during 
the tests, it was also said. 


Sap Ba Me Ven! 
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.then switch to the one line that 


pee en 
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EXAMPLE No. |: Not having the right 


equipment to offer will never cause you to 
lose a sale when you handle Bryant. It’s the 
most complete line in the industry—offering you 
up to 114 separate sales opportunities in the 
broad range of types and sizes available in 
Bryant heating, cooling and water heating 


equipment. Gas furnaces, oil furnaces, con- 
air conditioners, 
water heaters, space heaters and unit heaters 
—here is everything you need to meet any 
prospect’s requirement—profitably. 

Your nearby Bryant Distributor has com- 
plete details. It will pay you to call him today. 


boilers, 


version burners, 


1 
2 
3 
4. 
5 
6 


meets every selling need — 


a 


2K 1. The most complete line in the industry 

. Quality products—Competitively priced 

. Established name—Good customer acceptance 
Broad, attractive profit margins 

. Local Distributor warehousing and service 


. Factory district representatives and traveling 
sales training and service teams 
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Refrigeration Problems 


and their solution 


by Paul Reed 


For Service and Installation Engineers 


Paul Reed 


Question of 
Compressor Damaged 
By Liquid Modulation 


QUESTION: 


We are having trouble with com- 
pressors sticking and burning out on 
an air conditioning installation. It is 
a conventional installation using a 
water-cooled unit and a direct expan- 
sion finned coil. The compressor is 
started and stopped by a low-pres- 
sure control. 

However, instead of a_ solenoid 
valve in the liquid line, actuated by 
a room thermostat, there is a modu- 
lating valve in the liquid line that is 
actuated by a modulating type ther- 
mostat in the room. 

This modulating valve is just ahead 
of the thermostatic expansion valve 
in the liquid line, and is for the pur- 
pose of reducing the compressor ca- 
pacity as the refrigeration load falls 
off. When the thermostat is calling 
for full capacity, the modulating 
valve is wide open. 


Most of the time, however, the 
modulating thermostat is calling for 
only about 10%, 25%, or 50% ca- 
pacity, so the TEV is feeding the coil 
in the same percentage. The low 
pressure control is set very low, so 
as to stop the compressor when the 
modulating thermostat is calling for 
very little refrigeration so conse- 
quently the modulating valve in the 
liquid line is barely opened. 

If you can tell from the above de- 
scription of the conditions, what can 
be causing the compressors to stick 
and burn out, we will appreciate re- 
ceiving the information. 


ANSWER: 


Your trouble is probably due to 
inadequate oil return when the load 
is very low, and the modulating 
thermostat and modulating valve in 
the liquid line are both acting to 
allow very little liquid refrigerant 
to flow through the TEV and into the 
evaporator. 

This results in a low refrigerant 
velocity through the evaporator; too 
low in fact to keep the oil moving 
through the evaporator, and conse- 
quently the evaporator becomes oil 
logged. This is not noticed as it or- 
dinarily would be, for the load is 


very light at the time and the low 
capacity of the evaporator due to oil 
logging just does not make itself 
evident. 

When the load increases, the modu- 
lating thermostat and valve open 
much wider, feeding enough refriger- 
ant to the coil to cause a high enough 
refrigerant velocity to return the ex- 
cess oil in the evaporator, to the com- 
pressor. But the compressor is dam- 
aged by lack of oil during the time 
when the refrigerant was modulated 
to give 10%, 25%, or 50% capacity. 

If the compressor is equipped with 
an oil level sight glass, the low level 
would probably be observed during 
the times of low load demand and 
low capacity-as brought about by 
the modulation of the liquid to the 
TEV. Possibly this does not happen 
very often; but it evidently happens 
often enough and of long enough 
duration, that the compressor is 
damaged. 

It is quite likely that when this 
installation was designed, it was not 
expected that the capacity modula- 
tion would ever, or at least very 
often, be below 50%. With occasional 
modulation of capacity down to 75% 
or thereabouts, there would not be 
enough reduction of _ refrigerant 


> 


"We never get any call-backs”’ 


Stuck valves, dirty strainers, cor- 
roded lines, sludging, plating, car- 
bon—all things which can make a 
refrigeration system inoperative— 
are caused basically by poor quality 
refrigerants or refrigeration oils. 
That’s why servicemen insist on 
“Virginia” refrigeration products. 
“Virginia” quality products like 
these enable them to fill a refriger- 
ation system and forget it: 
V-METH-L—‘‘Virginia’’ Methyl 
Chloride. Made especially for refrig- 
eration use, with an extremely low 
moisture content, low acidity and 
narrow boiling range. 


EXTRA DRY ESOTOO. The refrigera- 


tion grade SO, that servicemen have 
relied on for the last 20 years. Each 
cylinder is triple tested for dirt, mois- 
ture end oil to maintain its reputation 
for fine quality. 


KINETIC CHEMICAL’S ‘“‘FREONS.”’ 
Distributed by ‘“Virginia.’? A com- 
plete line of these fine refrigerants is 
available in cylinder form. Two of 
them, ‘‘Freon-12’”’ and ‘‘Freon-114,”’ 
are available in Can-O-Gas, the handy, 
throw-away, no-deposit can. 


SUNISO OILS. Distributed by “‘Vir- 
ginia”’ and made expressly for refriger- 
ation use. Suniso Oils won’t wax out, 
sludge or form carbon; eliminate 
freeze-ups and corrosion. In refinery- 
filled, refinery-sealed containers. 


Your wholesaler undoubtedly has 
all these fine quality refrigeration 
products. Or write Refrigeration 
Div., ViRGINIA SMELTING Co., Dept. 63, 
West Norfolk, Va. 


ign 


ESOTOO © KINETIC CHEMICAL'’S “FREON” REFRIGERANTS 
V-METH-L © CAN-O-GAS « PERMAGUM © PRESSTITE TAPE 
SOLVEX PRODUCTS © SUNISO REFRIGERATION OILS 


velocity through the evaporator to 
cause sufficient oil logging in the 
evaporator to cause compressor dam- 
age. 

Apparently, modulation of capacity 
down to 10%, 25%, or less than 50% 
occurs often enough and long enough 
to result in the evaporator robbing 
the compressor sufficiently of oil to 
damage the compressor. 

Capacity reduction sufficient to 
match load reduction of only a few 
per cent does not present very serious 
problems of oil return on installa- 
tions that have been properly de- 
signed originally for adequate oil re- 
turn. Nevertheless, attempting to op- 
erate an installation at only 10%, 
25%, or even up to 50% of normal 
capacity, does present unexpected 
problems, and you have run into one 
of these problems on this installa- 
tion. 


EXCESSIVE SUPERHEAT TO 
COMPRESSOR 


Even without the oil logging, there 
is another condition that is contribut- 
ing to your trouble. That is the exces- 
sive superheat in the suction gas to 
the compressor. 

On a normal direct expansion air 
conditioning installation such as this 
one, there is ordinarily about 25 or 
30 degrees of superheat in the suc- 
tion gas to the compressor. During 
the periods of low load and low ca- 
pacity—and low suction pressure— 
there may be as much as 50 or 60 
degrees, or even more, of superheat 
in the suction gas. 

This additional superheat in the 
suction gas causes the compressor to 
heat a great deal more than it nor- 
mally would; so much more in fact, 
that the oil is thinned and loses 
much of its lubricating value. Con- 
sequently the compressor is damaged. 


SUGGESTED REMEDIES 
As mentioned above, it is difficult 


| to maintain efficient operating con- 


ditions when it is necessary to allow 
for capacity reduction down to 25% 
or less of normal capacity. However, 
there are some things that you can 
do to help. 

Check the installation over care- 
fully to see that there are no condi- 
tions, such as oil pockets in which oil 
can gather; that is, such places that 
can be eliminated. If good piping 
practices are being violated, make 
the suitable corrections. 

Possibly some oil could be added 
to the system without causing ex- 
cessive oil slugging and excessive oil 
logging during the times when the 
installation is operating at full ca- 
pacity; that is, when the modulating 
thermostat is calling for 100% ca- 
pacity. Quite possibly this installa- 
tion is being operated with less oil 
than it will stand and still operate 
efficiently. 

Investigate the possibility of put- 
ting in a motorized damper in the 
fresh air intake (if any) and con- 
trolling this damper by a modulat- 
ing thermostat. Perhaps you can use 
the same modulating thermostat 
that you are now using to actuate the 
modulating valve in the liquid line. 

As the load falls off, allow the 
fresh air damper to let in more fresh 
air, and this will probably increase 
the load and thus keep the suction 
pressure above 30 p.s.i.g. 

If you are unable to increase the 
load by increasing the amount of 
fresh air, you might remove the 
modulating thermostat and valve and 
replace them with an off-on thermo- 
stat and liquid line solenoid valve. 
Then provide capacity reduction by 
the use of a constant outlet pressure 
valve, similar to an automatic expan- 
sion valve, in a by-pass line from the 
compressor discharge to the compres- 
sor suction, Set this valve for about 
30 to 35 p.s.i.g.; that is, high enough 
to maintain an evaporator tempera- 
ture of above 32°. 

This method was described in the 
March 9, 1953 issue. However, there 
are several precautions to be ob- 
served in its use. One is to guaru 
against damage to the compressor— 
particularly the valves—by reason 
of the excessive superheat in the hot 


gas by-passed from the compressor 
discharge. 

Another precaution to be taken is 
to me sure to provide a valve with 
a large enough orifice to pass a suffi- 
cient amount of hot gas. Still another 
precaution is to see that the valve 
itself will stand the temperatures 
of the hot gas. to be by-passed. The 
manufacturer of the valve should be 
consulted on this point. 

Some automobile manufacturers 
are by-passing from the outlet of 
the condenser instead of from the 
compressor discharge. This has an 
advantage of reducing the amount of 
superheat in the by-passed refriger- 
ant. Also a valve with somewhat 
smaller orifice can be used. 


Waterman Named Midwest Sales 
Mgr. for Consolidated Vacuum 


ROCHESTER, N. Y.— Appoint- 
ment of Gerald C. Waterman as the 
new regional sales manager for the 
middle western states, with head- 
quarters in Chicago, was announced 
recently by A. H. Hartman, director 
of sales for Consolidated Vacuum 
Corp. 

Waterman, a graduate mechanical 
engineer from Rensselaer Polytechnic 
institute, joined Distillation Products 
Industries in 1950 and transferred to 
CVC when the Vacuum Equipment 
Department was sold to Consolidated 
Engineering Corp. 

He was formerly in charge of sales 
in a territory embracing western 
Pennsylvania, Ohio, Kentucky, and 
Tennessee with headquarters in Ro- 
chester. Waterman, a native of On- 
tario, N. Y., was a graduate of 
Ontario high school before matricu- 
lating at Rensselaer Polytechnic 
institute. 


Kedmend 


MicroMorors 
One of largest stocks 
outside factory! 


FACTORY DISTRIBUTORS 


CYCLO-FREEZ CORP. 
MARVI 


L. “FERGIE” FERGESTAD 


2120 S$. Lyndale, Dept. A, Mpls. 5, Minn. 


me up to one hour of 
service time every day 
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Stutte Mailer 


THE IDEAL AIR CONDITION- 
ING AND REFRIGERATION 
SERVICE BODY 


Here's the body that takes a completely 
equipped shop to the job, and saves up to 
75 minutes per day. Using the latest 
average service base rate of 6 cents a 
minute and an average saving of 30 min- 
utes a day .. . Service-Master saves 
$478.00 worth of time a year. Available 
in sizes for 1/2, 34, 1, and 11/4 ton chassis 
— regardless of age or make. The coupon 
below will bring complete details, with 
no obligation to you. 


a YOUR PICK-UP TRUCK 
A SERVICE TRUCK, TOO! 


tor Vs oad Mt ton ghey coulis 


These easy-to-install tool and material 
compartments are finished in baked-on, 
medium-dark green enamel. Parts bins are 
built-in. Doors have slam-action catches, 
with locks keyed alike. Available with 
overhead rack. 


McCABE-POWERS AUTO BODY CO. 
5900 No. Broadway « St. Louis 15, Mo. 
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Please send me complete details on: 
SERVICE-MASTER [|] SERVICE-TWINS [_] 


Name 
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City & State 
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To Preserve Beauty of Beams, Panels 


Church Air Conditioning System Utilizes 
Old Concrete Tunnel for Air Distribution 


ATLANTA—When Carrier Atlanta 
Corp. got the job of air conditioning 
St. Luke’s Episcopal church in down- 
town Atlanta, Chief Engineer Fran- 
cis Daugherty, Jr. found that he had 
his air distribution system already 
laid out for him—in concrete. 

The forced air heating system for 
the church had been installed when 
the church was built. As a result, 
warm air was distributed from the 
boiler in the basement through a 
concrete tunnel under the basement 
floor and then up through concrete 
shafts on either side of the building 
to the sanctuary on the main floor. 

As the church officials were justly 
proud of the mahogany beamed and 
paneled interior of the church’s large 
high domed sanctuary (it seats 750 
persons), they did not want it 
cluttered with air conditioning ducts. 
They insisted that the existing dis- 
tribution system be used for the air 
conditioning, too. 


TUNNEL AND SHAFTS WOULD 
CUT EFFICIENCY 


Studying the situation, Daugherty 
found that the tunnel and shafts 
were large enough to handle the 
volume of air desired, even though 
some efficiency would be lost. So he 
agreed to the wishes of church offi- 
cials. 

To cool the church, Carrier Atlanta 
installed a 60-hp. Carrier direct-drive 
compressor and direct-expansion sys- 
tem. A 60-ton evaporative condenser 
was mounted on the roof. 

The machinery was placed in a 
basement room adjacent to the boiler. 
Refrigerant lines were run from here 
to the small, brick-walled room that 
had been used as the plenum cham- 
ber for the furnace. Two cooling 
coils and valves for change-over 
from heating to cooling were installed 
in the fan sections which were 
mounted in the plenum chamber. 
Face and by-pass controls were 
added to regulate the humidity. 


RETURN AIR GRILLES ENLARGED 


Return air from the sanctuary is 
brought through a floor grille di- 
rectly above the plenum chamber. 
When converting to air conditioning, 
Daugherty enlarged the grilles to 
get more return air. 

At the same time, he put in an 
automatically controlled grille to the 
outside, so that outside air could be 
brought into the plenum as needed. 
He pointed out that at times during 
the hot summer the outside air is 
cooler than the return air from the 
sanctuary. When this condition oc- 
curs, the outside air economizer is 
switched on. The cooler outside air 
is fed to the air conditioning system 
and the warm inside air is exhausted 
out of doors. In this way, the cool- 
ing capacity of the system is in- 
creased, he noted. 

From the fan sections, the condi- 
tioned air is blown through the 
concrete tunnel and up through the 
shafts on each side of the church. 


The basement of the church is used 
for Sunday school and meeting rooms, 
which are occupied at hours that the 
sanctuary is empty. 

To provide cooling for these, grilles 
have been installed in the shafts so 
that the cool air can be discharged 
into the assembly rooms at just 
below ceiling height. When cooling 
is desired in the assembly rooms, the 
grilles are opened. When cooling is 
desired in the sanctuary, they are 
closed. Opening and closing is a 
manual job assigned to the care- 
taker. 


MAHOGANY PANELS MATCHED 


In the sanctuary, Daugherty found 
the heater grilles too small to handle 
the air conditioning load. So he 
constructed larger air distribution 
boxes out of mahogany selected to 
match as closely as possible the 
mahogany paneling of the walls. 
The job was so well done that the 
casual observer would never know 
the boxes had been added. 

The sanctuary measures 46 by 112 
ft. and has six distribution boxes 
spaced at equal intervals along each 
side wall. In addition there is an- 
other distribution box installed be- 
hind the choir stalls in the chan- 
cellery. 

The louvers in each of the boxes 
are set so that air is blown from 
the top of the box in an arc toward 
the center of the church. The peak 
of the arc would be about 25 ft. 
above the floor of the sanctuary. 

According to Daugherty, the cool 
air blanket then settles down over 
the congregation without creating 
drafts. As there are no grilles along 
the side of the distribution boxes, 
persons sitting right opposite them 
are not subjected to chilly drafts. 

Daugherty said that the system is 
designed to maintain 80° F. tempera- 
tures and 40% r.h. in the sanctuary. 
No attempt has been made to cool 
the balcony at the rear of the 
sanctuary. 


SEVERAL ROOMS COOLED 
SEPARATELY 


In addition to the central system, 
Carrier Atlanta also installed a 5- 
ton package unit to cool the pastor’s 
study, library, and church office. 
These rooms are cooled separately, 
he noted, as they are in more or less 
constant use. They can thus be kept 
comfortable without the necessity of 
cooling the whole building. 

Daugherty commented that his 
firm is having no trouble selling 
churches on air conditioning these 
days. 

“With good times and money avail- 
able, church officials are taking ad- 
vantage of it to make capital im- 
provements that will help increase 
their revenues when times are not 
so good,” he said. “I’ve seen the 
figure somewhere that five cents 
more in the collection plate per per- 
son per Sunday will pay for the 
installation of air conditioning in one 
year.” 
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COOLING 
“TOWER 


with the Fill of New Scientific Design. It 
provides for more capacity by main- 
taining even water distribution 


throughout the unit. 


KRAMER TRENTON CO.-Trenton 5, N.J. 


3 to 8 TONS 
Write for Catalog R-225 


Spitler Elected Head of 
Ft. Worth Air Conditioning 
Association for 1954 


FORT WORTH, Texas—The Fort 
Worth Air Conditioning Association 
recently elected officers and direc- 
tors for the 1954 term. 

W. I. Spitler, Air Accessories, Inc., 
was named president. B. P. Rhine- 
fort, B. P. Rhinefort Co., was elected 
first vice president; H. E. Cunning- 
ham, Lydick-Barmann Co., second 
vice president; and M. B. Mobley, 
Texas Electric Service Co., secretary- 
treasurer. 

H. E. Decker, Decker & Roberts 
Company; V. R. Brown, Lone Star 
Gas Co.; and Les Tye, J. P. Ashcroft 
Co., were elected directors. 

The association, formed in 1945, 
has grown rapidly to its present posi- 
tion as spokesman for the local air 
conditioning industry, with member- 
ship covering the majority of air 


conditioning contractors and _ dis- 
tributors of the Fort Worth area, it 
was reported. 


Last year, the association received 
nationwide recognition through pro- 
motional work for the industry. The 
program, pointing up savings in con- 
struction made possible through air 
conditioning, was reviewed and 
studied by leading manufacturers and 
reported through national trade 
journals of both the air conditioning 
and building trades, the group 
pointed out. 

Spitler set the goals of the asso- 
ciation as: (1) Reaching a better 
understanding between the industry 
and the users of air conditioning; 


(2) improving standards; and (3) 
&. 


preventing shoddy and undependable 
installations from being sold to the 
public. 

“It’s up to the industry to police 
itself in order to maintain a good 
reputation,” he said. “The Air Con- 
ditioning Association must set stand- 
ards of good practice and then in- 
form the public of its goals.” 

A membership drive is now under 
way, with the objective of obtaining 
the active participation of every 
company connected with the air con- 
ditioning industry in the area. 


Panel Discussion Set for 
Meeting of Mich. ASHVE 


DETROIT—A two-part panel dis- 
cussion on effective methods of im- 
proving relations between consulting 
engineers and contractors and be- 
tween consulting engineers and man- 
ufacturer’s representatives has been 
scheduled for the February meeting 
of the Michigan Chapter of the 
American Society of Heating & Ven- 
tilating Engineers. 

The meeting will be held Monday 
evening, Feb. 15, in the quarters 
of the Engineering Society of Detroit, 
starting at 8 o’clock. 

Taking part in the discussion will 
be George H. Miehls, president, Al- 
bert Kahn Associated Architects & 
Engineers, Inc.; Joseph H. Spitzley, 
president, R. L. Spitzley Heating Co.; 
Robert M. McIntosh, chief mechani- 
cal engineer, Harley, Ellington & 
Day, Inc.; and George W. Akers, 
president, George W. Akers Co. 

Edward F. Glanz, vice president 
and program chairman of the chap- 
ter, will serve as moderator. The 
formal presentation will be followed 
by a question-and-answer period. 


Boyd To Distribute Servel 
Cooling In Southwest Area 


EVANSVILLE, Ind.—The Boyd 
Engineering Co., Inc., has been ap- 
pointed distributor for Servel air con- 
ditioning equipment in New Mexico 
and the trans-Pecos section of west 
Texas. Announcement of the com- 
pany’s appointment was made recent- 
ly by James F. Donnelly, vice presi- 
dent of sales for Servel, Inc. 

James C. Boyd is president of the 
Boyd Engineering Co., Inc., with 
headquarters in Albuquerque, N. M., 
and W. E. Boyd is vice president, 
with headquarters in El Paso, Texas. 

The company was organized in 
1939 as a heating and ventilating 
firm. The addition of the Servel line 
will mark its entrance into this field. 


Baltimore-Washington ASRE 


Plans Residential Forum 


WASHINGTON, D. C. — Four 
speakers will participate in a forum 
discussion on residential air condi- 
tioning scheduled for the March 4 
meeting of the Baltimore-Washing- 
ton ASRE section to be held here. 

Curt Mack, assistant commissioner, 
underwriting, of the Federal Hous- 
ing Administration, will discuss 
finance; Harold D. Sarshik, president 
of the Home Builders League of 
South Jersey, home building; C. W. 
Nessel, research chairman of the Na- 
tional Warm Air Heating and Air 
Conditioning Association, engineer- 
ing; and George S. Jones, Jr., man- 
aging director, Air-Conditioning & 
Refrigeration Institute, manufactur- 
ing. 
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TROUBLE 


Bulletin 740 Magnetic Re- 
sistance-type Starter for vel- 
vet smooth motor accelera- 
tion. Max ratings: 100 hp, 
220 v; 200 hp, 440-550 v. 


System Operated by 


N-BRADLEY 


FREE MOTOR CONTROLS 


Allen-Bradley large-size, Bulletin 740 Magnetic Resistance-type Starter controlling the compressor used 
to cool water, and two A-B Bulletin 712 Combination Starters (circled) which operate the water cir- 
culating pumps of this York Cooling System installed at the Milprint Company, Milwaukee, Wisconsin. 


Allen-Bradley starters are the popular choice for refrigeration and air 


conditioning service, but... Why? 


Because they are so dependable! Their simple design—only ONE 
moving part—makes them trouble free. There are no pins, pivots, or 
bearings to corrode or stick . . . no jumpers to break. You install Allen- 
Bradley controls . . . and forget them! A once or twice a year inspec- 
tion is plenty—to inspect more often is a waste of time! 

The cadmium silver alloy contacts used in all A-B starters never 
need cleaning, filing, or dressing. Therefore, there is no contact main- 
tenance . . . a valuable timesaver in a busy plant. 

Allen-Bradley thermal relays are accurate and always dependable 
. . . even after long service. When heater elements are carefully 
selected, the Allen-Bradley overload relays will fully protect your 
motors and connected equipment, as well as the operators. 

The Allen-Bradley trademark stands for the best in motor control. 
In specifying ‘‘Allen-Bradley,"’ you cannot make a mistake! 


Allen-Bradley Co., 1313 S. First St., Milwaukee 4, Wis. 


ALLEN-BRADLEY SOLENOID MOTOR CONTROLS 
QUALITY MOTOR CONTROLS FOR HEATING, VENTILATING, AIR CONDITIONING & REFRIGERATION INDUSTRIES 
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AIR CONDITIONING & REFRIGERATION NEWS, FEBRUARY §8, 1954 


PATENTS 


Week of October 20 
(Concluded) 


2,655,796. PROCESS OF AND APPARA- 
TUS FOR SEPARATING GAS MIX. 
TURES CONTAINING HIGHER-BOILING 
IMPURITIES. Philip K. Rice, Kenmore, 
N. Y., assignor, by mesne assignments, 
to Union Carbide and Carbon Corp., a 
corporation of New York. Application 
May 20, 1949, Serial No. 94,331. 14 Claims. 
(Cl. 62—123.) 


1. A process for the low-temperature 
separation of a gas mixture containing 
higher-boiling impurities which comprises 
providing a first stream of the mixture at 
a condensation pressure below 125 p.s.i., 
freed of moisture, and cooled to a low 
temperature; cleaning such stream of re- 
sidual impurities; providing a _ second 
stream of the mixture at said pressure, 
free of moisture, and cooled to a higher 
temperature desired for work expansion 
such that it contains some of the impuri- 
ties in solid phase; removing impurities 
from said second stream at said higher 
temperature; expanding the second stream 
with production of external work to a 
low pressure; rectifying the cleaned first 
stream to produce higher and lower boil- 
ing separation products; and effecting 
heat exchanges for using at least part of 


MORE INFORMATION? 


Use Handy Coupon 
on “What’s New” Page 


the refrigeration of said work expansion 
and of at least the lower-boiling product 
to effect liquefaction of a portion of the 
cleaned first stream and the balance of 
the refrigeration for cooling incoming gas 
mixture. 


2,655,856. AIR CONDITIONER FOR 
MOTOR VEHICLES. Stacy RB. Hart, 
Littlefield, Tex., assignor of ten per cent 
to Robert L. Kirk, Littlefield, Tex. Ap- 
plication Jan. 25, 1949, Serial No. 72,566. 
2 Claims. (Cl. 98—2.) 


1. In a vehicle, an air conditioning unit, 
said unit comprising a tank including 
means for detachably securing the same 
on the front of the vehicle, a pair of 
liquid retaining housing members each 
having forward and rear walls, each of 
said forward and rear walls having an 
elongated opening therein,~an absorbent 
material in each of said housing members 
adapted to receive liquid, a pump unit 
supported by said tank for impelling 
water into the housing members and in- 
cluding an outlet, a vertical conduit ex- 
tending upwardly from the tank and 
having a lower end connected to the out- 
let of said pump unit, said housing mem- 
bers below said openings being imper- 
forate and forming sumps, a pair of hori- 
zontal conduits connected at their ends to 
the sump forming portions of said hous- 
ing members and to the tank well above 
the bottom wall of said tank, whereby an 
excess amount of water collected by said 
housing members may drain back into 
said tank, an upper pair of horizontal 
conduits connected at their ends to the 
upper end of said vertical conduit and to 
the upper portions of said housing mem- 
bers, said horizontal and vertical con- 
duits constituting means supporting said 
housing members relative to said tank, 
and a pair of elongated side by side con- 
duits extending rearwardly from said 
housing members and into the interior of 
the vehicle and having forward ends re- 
movably secured to the housing members 
in registry with the openings in the rear 
walls of the housing members. 
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Business News 


Biggest Bargain Ever Offered 


TO OUR BIG INDUSTRY 


Every phase of air conditioning and refrigeration selling— 
store layout, and display, financing, inexpensive advertising, 
dealing with manufacturers and distributors, selecting and 
getting the most out of salesmen, outwitting competition, 
making a profit on trade-ins and service, etc., etc.,—covered 
completely in a 638-page encyclopedia: 


“BOTH FEET ON THE GROUND” 


by GEORGE F. TAUBENECK 


This book wasn't dreamed up—it was lived. Consists almost 
entirely of ‘case histories'’ drawn from interviews with dealers 
all over the country. All your questions answered by successful 
appliance merchandisers who have worked them out in 
practice. Profit from the other fellow's experience! 


Price $5.95—-ORDER FROM 


CONJURE HOUSE DIVISION 
Publishing Co. 


450 WEST FORT ST., DETROIT 26, MICH. 
GOGO ci vieieccccccccccccveseccces 


ee als cee ee ea nD ES SD GD GD SD SD ED GD ED SE GD ED SD EDD GD aD ae aD eS ee De ol 


Please send a copy of Both 
Feet on the Ground. 


| 

| 
C] $5.95 enclosed [] Send bill 
| 
| 
| 
| 
| 
| 


LAUGH, 
LEARN, 
PROFIT! 


“ONE FOOT 


Door. 


Diintisencicenenencnesenananesasenasana 


Read 


IN THE DOOR” 


by GEORGE F. TAUBENECK 


The funniest and most stimulating 
book ever written on refrigeration 
and air conditioning merchandising. 
Every tested selling idea is illustrated 
with an hilarious story. Use the ideas 
and the stories in YOUR business. 


Price: ONLY 83.00 
Order directly from CONJURE HOUSE 


Please send a copy of One Foot in the 


C) $3 enclosed () Send bill 2-8-54 


SN. x cktczawevne cs Sesbabsedstes hen 
NN Sein ces shied sae a vache beawwd 
ee BD: éacions 


DIV., Business News 
Publishing Co. 

450 W. FORT ST. 
DETROIT 26, MICH. 


The following is a list of proposed procurements issued by the 
various indicated U Government ea offices. This 


copeckty 250 volt d.c. 
NOTE: Above material per 
Spec. SHIPS R-1419 
dated 7 Jan. 1954. 
Contracting Officer, Fort Devens, Massachusetts 


list is compiled and made available daily on a free pick-up basis. =e . P 
Preuesties bidders may obtain compliers bid sets by a request Addition alteration and air Job (A1-19- 25 Feb 54 
to the purchasing officer under which the purchase is listed in conditioning, Theater No. I bg aa 
this Synopsis. Be sure to identify completely the bid invitation Building P-10, Fort Devens, ENG 
you wish by including in your request the item description, the Mass. 
invitation number or reterenee apeer . ya pga I aie. Porchesing Branch, Sharpe General Depot, U. S. Army, Lathrop, 
It is not necessa to refer solely to e issuing office for alifornia 
additional data on at bid invitation issued by any of the follow- Remove two deteriorated Job (RU-505 15 Feb 54 
i . S. Army Ordnance Offices: Ordnance Tank Automotive evaporative coolers in attic 54-B) 
Center; Detroit Arsenal; kford Arsenal; Picatinny Arsenal; of Bldg. T-7. Furnish and 
r rsenal; Ordnance Ammunition Center, Joliet, IIl.; install two evaporative cool- 
Rock Island Arsenal; Springfield Armory; Watertown Arsenal: ers, complete with necessary 
and Watervliet Arsenal. remodeling of ductwork. 
Furnish and install exhaust Job (RU-505- 15 Feb 54 
DEPARTMENT OF DEFENSE system including fan, duct, 54-B) 
work, grilles, etc. compl. for 
Description Quantity Invitation Opeains reproduction dept., Bldg. T-4, 
wi on weralis aed Semel etitial Seb (RU-505- 15 Feb 54 
Corps of Engineers, Office of the District Engineer, urnish and install electrical °o -505- e 
Omaha District, 1709 Jackson St., Omaha 2, Nebraska work for Bldg. T-4 including 54-B) 
Construction of Multi-purpose Job (ENG-25- 2 Mar 54 connecting of motors and 
Docks, Ellsworth Air Force 066-54-4 starters for heating and ven- 
Base, Rapid City, S. D. tilating unit, exhaust system 
All Contractors intereste in reproduction dept. 
in inspecting the site of the proposed work should contact the Furnish and install all elec- Job (RU-505- 15 Feb 54 
Area Reeineer, Corps of Engineers, Ellsworth Air Force Base, trical work in T-7 54-B) 
Rapid City, S. D. The work will include: Furnishing and in- (except Rooms 11, 12, 13 
stalling all heating, plumbing, and electrical facilities in the Dental Clinic) including 
hangars. connections for motors, starters, and temperature controls, for 


Contracting Officer, Local Purchase Branch, WCUR 
WADC, Wright-Patterson Air Force Base, Ohio 

(IFB-33- 
616-54-45) 


SERVICES: Refrigeration Job 
Coils. For removing exist- 
ing coils, and furnishing 
and installing new water 


coils, consisting of the following in = 


Wright-Patterson Air Force Base, Bui 


coil approximately 11 ft. 3 in. long by 


rows of tubes and 8 fins per inch; McQuay No. W86-24 x 135, 


or equal. 

Langley Air Force Base, Virginia 
Air conditioning of Bldg. Job 

T-402. Furnishing all plant, 

labor, equipment, and ma- 

terials and performing all 

operations for the installa- 

tion of air conditioning in 

the OB and Gyn Clinic, 

Bldg. T-402, Langley AFB, Va. 
Bureau of Ships, Washington, D. C. 
Compressor unit equipment 22 

for refrigerating application 

0.75 ton capacity, 250 volts d.c. 
Condensing unit equipment 

for air conditioning 23 ton 


uipment Laboratory, 
ding 45. a. 12 ea. 
serpentine coils with copper tubes and headers, each coil ap- 
proximately 10 ft. long by 20 in. high with 5 rows of tubes 
and 8 fins per inch; McQuay No. W85-21 x 120, or equal. 
b. 4 ea, serpentine coils with ‘er tubes and headers, each 


8 Feb 54 
Description 


inieat 


General Services Ad 


heating and ventilating unit. Two evaporative coolers. 


GENERAL SERVICES ADMINISTRATION 


Quantity Befgpence 


. Bid 
APB ate 
i Service Center, 


24 in. high, with 6 


ation, B 
Region 3, 7th & D Sts., S.W., Washington 25, 
Fountain, Crane Co.'s 24 e 
clear-stream vitreous china E-R-) 
wall drinking fountain 
(packed for export). 
Drinking fountain, electric 8 ea. 
for operation on 220 volts 
(packed for export). 
General Services Administration, Region 2, Business Service 
Center, 250 Hudson St., New York 13, N ¥ 


D.C, 
a. (3H-37768- 18 Feb 54 


(3H-37768- 18 Feb 54 
F-R-) 


“- iicteaalian Air conditioning units, rooms Job “NONE 11 Feb 54 
1031, 1033, & 1035 FOB, 641 
nee St., New York, 
Air ‘conditioning system, room Job NONE 11 Feb 54 
1044, FOB, 641 Washington 
St., New York, N. Y. 
549-79Q 26 Feb 54 CONTRACTS AWARDED THROUGH FEB. 1 
Department of the Navy, Bureau of Ships, Washington, D. C. 
549-79Q 26 Feb 54 12 Ton unit equipment for air conditioning (549-752).—24, $134,- 


238.—York Corp., York, Pa. 


2,655,858. BEVERAGE DISPENSING AP. 
PARATUS. Halley H. Hamlin, Cortland, 
N. Y¥. Application June 16, 1948, Serial No. 
33,327. 18 Claims. (Cl. 99—275.) 
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1. Apparatus for dispensing beverages 
comprising in combination, a _ tank 
adapted to contain a supply of carbon- 
ated water, means for supplying CO». gas 
to said tank at a relatively high pressure, 
means for supplying relatively low pres- 
sure water to said tank, a syrup reservoir, 
a dispensing nozzle, pump means, con- 
nections between said pump means and 
said carbonated water tank and between 
said pump means and said syrup supply, 
and between said pump means and said 
dispensing nozzle, said high pressure car- 
bonated water and low pressure water 
cooperating to operate impeller surfaces 
in said pump means during a first por- 
tion of its cycle of operation to measure 
predetermined quantities of syrup and 
carbonated water and during a second 
portion of its cycle to discharge said 
measured quantities through said nozzle, 
means for utilizing said relatively high 
pressure carbonated water for operating 
said pump means during said first portion 
of its cycle, and means for utilizing said 
relatively low pressure water for operat- 
ing said pump means during said second 
portion of its cycle. 


2,656,111. TEMPERATURE CONTROL 
SYSTEM. Timothy J. Lehane, North 
Riverside, and Edward W. Johnson, Chi- 
cago, Ill, assignors to Vapor Heating 


operated contacts in one of said circuits, 
a normally energized relay magnet sub- 
ject to de-energization when the said 
duct thermostat attains a predetermined 
temperature for closing said contacts 
when the relay magnet is energized, a sec- 
ond pair of normally open relay-operated 
contacts in series with said first contacts 
in the circuit, and a normally energized 
relay magnet subject to de-energization 
when the said enclosure thermostat at- 
tains a predetermined temperature for 
closing said second pair of contacts when 
the latter magnet is energized. 


2,656,112. AUTOMATIC CONDITIONED 
AIR SYSTEM WITH COMPENSATION 
FOR CLOGGING FILTER. Bruce G. Cop- 
ping, Atlanta, Ga., assignor to Don Mfg. 
Co., Chicago, Ill., a corporation of Dlinois. 
Application July 7, 1949, Serial No. 103,376. 
3 Claims. (Cl. 236—11.) 


1. In a temperature conditioning system 
for an enclosure and including a blower 
having an inlet and an outlet, means 
coupling said inlet to the enclosure includ- 
ing a filter and means coupling said out- 
let to the enclosure including a tempera- 
ture conditioner and damper means re- 
sponsive to temperature within the 
enclosure, means controlling said tem- 
perature conditioner comprising means 
responsive to the gauge pressure at the 
blower outlet and causing operation of 
said temperature conditioner when said 
gauge pressure drops below an adjust- 
able value, and means responsive to the 
differential in pressure across the filter 
for reducing said adjustable value as 


said differential in pressure increases, 


thereby to act in a compensating direc- 
tion for variation in the resistance of the 
filter. 


2,656,168. COOLING TOWER UNIT. 
Robert O. Ayres, Houston, Tex. Applica- 
tion Oct. 8, 1951, Serial No. 250,225. 4 
Claims. (Cl. 261—108.) 


a “7 

1. A cooling tower unit comprising, a 
base including four carrier members pro- 
viding a rectangular shaped frame, each 
carrier member having a groove in the 
upper face thereof, a plurality of flat 
elongated vertically disposed spacer ele- 
ments having their lower ends seated 
in said grooves and extending upwardly 
therefrom, filler blades rectangular shaped 
in cross section horizontally disposed and 
arranged in parallel relationship and 
lying across opposite carrier members of 
the base frame with the ends of the filler 
blades extending between some of the 
spacer elements, filler blades rectangular 
shaped in cross section horizontally dis- 
posed and arranged in parallel relation- 
ship at right angles to the first filler 
blades and supported thereon with the 
ends of the second group of filler blades 
extending between the spacer elements at 
the other sides of the base frame, an 
upper rectangular shaped frame having 
grooves in the lower faces thereof for 
receiving the upper ends of said spacer 
elements, opposite side portions of said 
upper frame overlying ends of the filler 
blades, and means connecting the upper 
frame to the base frame. 


Corp., Chicago, IIL, a corporation of Dela~- ©— 


ware. Application Feb. 18, 1952, Serial No. 
272,228. 10 Claims. (Cl. 236—9.) 


i 


1. In a temperature control system for 
proportionately blending air streams of 
different temperatures delivered to a dis- 
tribution duct for subsequent delivery to 
an enclosure, a proportioning valve mov- 
able in opposite directions to restrict 
the flow of air issuing from one of said 
streams and enhance the flow of air 
issuing from the other stream and vice 
versa, a reversible electric motor for mov- 
ing said valve, a circuit for operating the 
motor in one direction, a circuit for oper- 
ating the motor in the opposite direction, 
a thermostat responsive to the tempera- 
ture of air in said duct, a thermostat re- 
sponsive to the temperature of air in said 
enclosure, a pair of normally open relay- 
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Receive the greatest trade paper in the industry—Amr 
Conpitioninc & REFRIGERATION News. Published every week. 
Brings you latest news and vital information on household 
refrigeration, commercial refrigeration, air conditioning, 
home freezers; manufacturing, distributing, retailing, servic- 
ing, and contracting. Only $6 per year, 52 issues. 

Fill in coupon and mail today 


He EO OOOO _ 


AIR CONDITIONING & REFRIGERATION NEWS 
450 West Fort Street, Detroit 26, Michigan 


Gentlemen: Send the NEWS for one year. 
[] $6 enclosed [] Bill me [J Bill the company 
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PATENTS 


Week of October 20 
(Concluded) 


2,655,796. PROCESS OF AND APPARA- 
TUS FOR SEPARATING GAS MIX. 
TURES CONTAINING HIGHER-BOILING 
IMPURITIES. Philip K. Rice, Kenmore, 
N. Y., assignor, by mesne assignments, 


the refrigeration of said work expansion 
and of at least the lower-boiling product 
to effect liquefaction of a portion of the 
cleaned first stream and the balance of 
the refrigeration for cooling incoming gas 
mixture. 


2,655,856. AIR CONDITIONER FOR 
MOTOR VEHICLES. Stacy BR. Hart, 
Littlefield, Tex., assignor of ten per cent 
to Robert L. Kirk, Littlefield, Tex. Ap- 
plication Jan. 25, 1949, Serial No. 72,566. 
2 Claims. (Cl. 98—2.) 


: 


—a— 
PROCUREMENT 


capacity 250 volt d.c. 

NOTE: Above material per 

Spec. SHIPS R-1419 

dated 7 Jan. 1954. 
Contracting Officer, Fort Devens, Massachusetts 
Addition alteration and air Job (A1-19- 

conditioning, Theater No. I 035-54-39) 

nei P-10, Fort Devens, 

ass. 


INFORMATION 


25 Feb 54 


you wish by including in your request the item description, the 


to Union Carbide and Carbon Corp., s invitation number or reference number and the opening date. Purchasing Branch, Sharpe General Depot, U. S. Army, Lathrop, { 
corporation of New York. Application It is not necessary to refer solely to the issuing ice for California 
May 20, 1949, Serial No. 94,331. 14 Claims. additional data on a bid invitation issued by any of the follow- Remove two deteriorated Job (RU-505 15 Feb 54 
(Cl. 62—123.) ing U. S. Army Ordnance Offices: Ordnance Tank Automotive evaporative coolers in attic 54-B) 
Center; Detroit Arsenal; Frankford Arsenal; Picatinny Arsenal; of Bldg. T-7. Furnish and 
Raritan Arsenal; Ordnance Ammunition Center, Joliet, TIll.; install two evaporative cool- 
Roem ene Cw Armory; Watertown Arsenal: ers, qomptote, be Repeeeety 
1. In a vehicle, an air conditioning unit, and Watervliet Arsenal. remodeling of ductwork. i 
said unit comprising a tank including DEPARTMENT OF DEFENSE ee. Eeleler se. Job on 15 Feb 64 
means for detachably securing the same work, grilles, etc. compl. for 
on the front of the vehicle, a pair of peseription Quantity Invitation Opening reproduction dept., Bldg. T-4, 5 
liquid retaining housing members each No. te complete. , 
having forward and rear walls, each of Corps of Engineers, Office of the District Engineer, Furnish and install electrical Job (RU-505- 15 Feb 54 
said forward and rear walls having an Omaha District, 1709 Jackson St., Omaha 2 Nebraska work for e~ ¢ T-4 we oad 54-B) ; 
elongated opening therein, an absorbent Construction of Multi-purpose Sob (ENG-25- 2 Mar 54 ee ae a - on. j 
material in each of said housing members Docks, Ellsworth Air Force 066-54-4) ; ; 
Base, Rapid City, S. D tilating unit, exhaust system 
adapted to receive liquid, a pump unit All Gontractors intereste in reproduction dept. 
1. A process for the low-temperature Supported by said tank for impelling in inspecting the site of the proposed work should contact the Furnish and install all elec- Job (RU-505- 15 Feb 54 
water into the housing members and in- Area Seotaser, Corps of Engineers, Ellsworth Air Force Base, trical work in Bldg. T-7 54-B) 


separation of a gas mixture containing 
higher-boiling impurities which comprises 
providing a first stream of the mixture at 
a condensation pressure below 125 p.s.i., 
freed of moisture, and cooled to a low 
temperature; cleaning such stream of re- 
sidual impurities; providing a second 
stream of the mixture at said pressure, 
free of moisture, and cooled to a higher 
temperature desired for work expansion 
such that it contains some of the impuri- 
ties in solid phase; removing impurities 
from said second stream at said higher 
temperature; expanding the second stream 
with production of external work to a 


(except Rooms 11, 12, 13 

Dental Clinic) including 

connections for motors, starters, and temperature controls, for 
heating and ventilating unit. Two evaporative coolers. 


SERVICES: Refrigeration Job (IF B-33- GENERAL SERVICES ADMINISTRATION 


Coils. For removing exist- 616-54-45) Dese 
ing coils, and furnishing ription Quantity Ragpense “_ 


gH, a \ in uipment Laboratory, General Services Dtetateteedaen,Dasinces Seavige am, 

Wright-Patterson Air Force Base, Building 45. a. 12 ea. Region 3, 7th D Sts., S.W., Washington 5D. i oe 

serpentine coils with copper tubes and headers, each coil ap- Fountain, Crane Co.'s 24 ea. (3H-37768- 18 Feb 54 

proximately 10 ft. long by in. high with 5 rows of tubes clear-stream vitreous china E-R-) 

and 8 fins per inch; McQuay No. W85-21 x 120, or equal. wall drinking fountain 

b. 4 ea. serpentine coils with copper tubes and headers, each D (packed for export). 

coil approximately 11 ft. 3 in. long by 24 in. high, with 6 rinking fountain, electric 
P ‘ for operation on 220 volts 


Rapid City, S. D. The work will include: Furnishing and in- 
stalling all heating, plumbing, and electrical facilities in the 
hangars. 

Contracting Officer, Local Purchase Branch, WCUR 

WADC, Wright-Patterson Air Force Base, Ohio 


cluding an outlet, a vertical conduit ex- 
tending upwardly from the tank and 
having a lower end connected to the out- 
let of said pump unit, said housing mem- 
bers below said openings being imper- 
forate and forming sumps, a pair of hori- 
zontal conduits connected at their ends to 
the sump forming portions of said hous- 
ing members and to the tank well above 
the bottom wall of said tank, whereby an 
excess amount of water collected by said 
housing members may drain back into 
said tank, an upper pair of horizontal 
conduits connected at their ends to the 


8 Feb 54 


8 ea. (3H-37768- 18 Feb 54 
F-R-) 


low pressure; rectifying the cleaned first upper end of said vertical conduit and to rows of tubes and 8 fins per inch; McQuay No. W86-24 x 135 ked 
stream to produce higher and lower boil- the upper portions of said housing mem- or equal. (packed for export). 
ing separation products; and effecting bers, said horizontal and vertical con- Langley Air Force Base, Virginia } none mang free Atuiuiepetion, +. on ., Business Service 
heat exchanges for using at least part of duits constituting means supporting said Air conditioning of Bldg. Job (44-600- 9 Feb 54 a Bored megan wig hanes Praga “NO 1 
housing members relative to said tank T-402. Furnishing all plant, 54-21) r conditioning units, rooms Job NONE 1 Feb 54 
d labor, equipment, and ma- 1031, 1033, & 1035 FOB, 641 
and a pair of elongated side by side con- - ; 
terials and performing all Washington St., New York, 
duits extending rearwardly from said operations for the installa- N. Y. 
MORE INFORMATION? housing members and into the interior of tion of air conditioning in Air conditioning system, room Job NONE 11 Feb 54 
Use Handy Cou the vehicle and having forward ends re- the OB and Gyn Clinic, 1044, FOB, 641 Washington 
poonttere A ew movably secured to the housing members Bldg. T-402, Langley AFB, Va. St., New York, N. Y. 
on at’s New” Page in registry with the openings in the rear Bureau of Ships, Washington, D. C. 
walls of the housing members. Compressor unit equipment ‘ 549-79Q 26 Feb 54 CONTRACTS AWARDED THROUGH F EB. 1 
~ for refrigerating application 
0.75 ton capacity, 250 volts d.c. Department of the Navy, Bureau of Ships, Washington, D. C. 
Condensing unit equipment 549-79Q 26 Feb 54 12 Ton unit equipment for air conditioning (549-752).—24, $134,- 


Price $5.95—-ORDER FROM 


Business News 


Biggest Bargain Ever Offered 


TO OUR BIG INDUSTRY 


Every phase of air conditioning and refrigeration selling— 
store layout, and display, financing, inexpensive advertising, 
dealing with manufacturers and distributors, selecting and 
getting the most out of salesmen, outwitting competition, 
making a profit on trade-ins and service, etc., etc.,—covered 
completely in a 638-page encyclopedia: 


“BOTH FEET ON THE GROUND” 


by GEORGE F. TAUBENECK 


This book wasn't dreamed up—it was lived. Consists almost 
entirely of ‘‘case histories'' drawn from interviews with dealers 
all over the country. All your questions answered by successful 
appliance merchandisers who have worked them out in 
practice. Profit from the other fellow's experience! 


CONJURE HOUSE DIVISION 
Publishing Co. 


450 WEST FORT ST., DETROIT 26, MICH. 
2-8-54 


Feet on the Ground. 
C) $5.95 enclosed [] Send bill 


Please send a copy of Both | 
| 
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Please send a copy of One Foot in the 


LAUGH, 
LEARN, 
PROFIT! 


“ONE FOOT 


Read 


IN THE DOOR” 


by GEORGE F. TAUBENECK 


The funniest and most stimulating 
book ever written on refrigeration 
and air conditioning merchandising. 
Every tested selling idea is illustrated 
with an hilarious story. Use the ideas 
and the stories in YOUR business. 


Price: ONLY $3.00 
Order directly from 
, 


CONJURE HOUSE 


2-8-54 


Door. 

(J $3 enclosed () Send bill 
ees Lee Sine cawh ba Kes dues 
Ens cabcsls eaXene pathic caneeecte 
PET Ghee so xe 6h beankea State ....... 


DIV., Business News 
Publishing Co. 


450 W. FORT ST. 
DETROIT 26, MICH. 


. 
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for air conditioning 23 ton 


238.—York Corp., York, Pa. 


2,655,858. BEVERAGE DISPENSING AP- 
PARATUS. Halley H. Hamlin, Cortland, 
N. Y¥. Application June 16, 1948, Serial No. 
33,327. 18 Claims. (Cl. 99—275.) 
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1. Apparatus for dispensing beverages 
comprising in combination, a _ tank 
adapted to contain a supply of carbon- 
ated water, means for supplying CO». gas 
to said tank at a relatively high pressure, 
means for supplying relatively low pres- 
sure water to said tank, a syrup reservoir, 
a dispensing nozzle, pump means, con- 
nections between said pump means and 
said carbonated water tank and between 
said pump means and said syrup supply, 
and between said pump means and said 
dispensing nozzle, said high pressure car- 
bonated water and low pressure water 
cooperating to operate impeller surfaces 
in said pump means during a first por- 
tion of its cycle of operation to measure 
predetermined quantities of syrup and 
carbonated water and during a second 
portion of its cycle to discharge said 
measured quantities through said nozzle, 
means for utilizing said relatively high 
pressure carbonated water for operating 
said pump means during said first portion 
of its cycle, and means for utilizing said 
relatively low pressure water for operat- 
ing said pump means during said second 
portion of its cycle. 


SYSTEM. othy 
Riverside, and Edward W. Johnson, Chi- 
cago, assignors to Vapor Heating 


said differential 


operated contacts in one of said circuits, 
a normally energized relay magnet sub- 
ject to de-energization when the said 
duct thermostat attains a predetermined 
temperature for closing said contacts 
when the relay magnet is energized, a sec- 
ond pair of normally open relay-operated 
contacts in series with said first contacts 
in the circuit, and a normally energized 
relay magnet subject to de-energization 
when the said enclosure thermostat at- 
tains a predetermined temperature for 
closing said second pair of contacts when 
the latter magnet is energized. 


2,656,112. AUTOMATIC CONDITIONED 
AIR SYSTEM WITH COMPENSATION 
FOR CLOGGING FILTER. Bruce G. Cop- 
ping, Atlanta, Ga., assignor to Don Mfg. 
Co., Chicago, Tl., a corporation of Illinois. 
Application July 7, 1949, Serial No. 103,376. 
3 Claims. (Cl. 236—11.) 


1. In a temperature conditioning system 
for an enclosure and including a blower 
having an inlet and an outlet, means 
coupling said inlet to the enclosure includ- 
ing a filter and means coupling said out- 
let to the enclosure including a tempera- 
ture conditioner and damper means re- 
sponsive to temperature within’ the 
enclosure, means controlling said tem- 
perature conditioner comprising means 
responsive to the gauge pressure at the 
blower outlet and causing operation of 
said temperature conditioner when said 
gauge pressure drops below an adjust- 
able value, and means responsive to the 
differential in pressure across the filter 
for reducing said adjustable value as 
in pressure increases, 


thereby to act in a compensating direc- 
tion for variation in the resistance of the 
filter. Vg 2 St aeaae 

2,656,168. COOLING TOWER UNIT. 
Robert O. Ayres, Houston, Tex. Applica- 
tion Oct. 8, 


1951, Serial No. 250,225. 4 


1. A cooling tower unit comprising, a 
base including four carrier members pro- 
viding a rectangular shaped frame, each 
carrier member having a groove in the 
upper face thereof, a plurality of flat 
elongated vertically disposed spacer ele- 
ments having their lower ends seated 
in said grooves and extending upwardly 
therefrom, filler blades rectangular shaped 
in cross section horizontally disposed and 
arranged in parallel relationship and 
lying across opposite carrier members of 
the base frame with the ends of the filler 
blades extending between some of the 
spacer elements, filler blades rectangular 
shaped in cross section horizontally dis- 
posed and arranged in parallel relation- 
ship at right angles to the first filler 
blades and supported thereon with the 
ends of the second group of filler blades 
extending between the spacer elements at 
the other sides of the base frame, an 
upper rectangular shaped frame having 
grooves in the lower faces thereof for 
receiving the upper ends of said spacer 
elements, opposite side portions of said 
upper frame overlying ends of the filler 
blades, and means connecting the upper 
frame to the base frame. 


Corp., Chicago, Ill, a corporation of Dela- ©—— 


ware. Application Feb. 18, 1952, Serial No. 
272,228. 10 Claims. (Cl. 236—9.) 


1. In a temperature control system for 
proportionately blending air streams of 
different temperatures delivered to a dis- 
tribution duct for subsequent delivery to 
an enclosure, a proportioning valve mov- 
able in opposite directions to restrict 
the flow of air issuing from one of said 
streams and enhance the flow of air 
issuing from the other stream and vice 
versa, a reversible electric motor for mov- 
ing said valve, a circuit for operating the 
motor in one direction, a circuit for oper- 
ating the motor in the opposite direction, 
a thermostat responsive to the tempera- 
ture of air in said duct, a thermostat re- 
sponsive to the temperature of air in said 
enclosure, a pair of normally open relay- 


Subscribe Now 


Receive the greatest trade paper in the industry—Air 
Conpitioninc & REFRIGERATION News. Published every week. 
Brings you latest news and vital information on household 
refrigeration, commercial refrigeration, air conditioning, 
home freezers; manufacturing, distributing, retailing, servic- 
ing, and contracting. Only $6 per year, 52 issues. 


Fill in coupon and mail today 


Street 


Serre Ee peepee Ns 


AIR CONDITIONING & REFRIGERATION NEWS 
450 West Fort Street, Detroit 26, Michigan 


Gentlemen: Send the NEWS for one year. 
] $6 enclosed [] Bill me [] Bill the company 
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Philadelphia Appliance Sales by Distributors 
For 1952 and 1953 


Air Conditioners Clothes Dryers 


Date 1953 1952 1958 1952 1953 1952 19538 1952 
January 640 756 842 257 149 1,457 734 
February 1,050 729 1,028 408 174 1,275 525 
March 2,207 660 854 369 499 1,273 618 
April 3,853 578 677 427 626 1,381 772 
May 7,288 576 411 321 525 1,312 1,278 
June 5,345 505 555 455 274 761 1,581 
July 3,854 407 749 278 1,148 1,074 1,483 
August 556 686 612 376 340 852 1,192 
September 715 747 ~=©1,001 447 293 739 1,428 
October 421 1,044 1,051 488 665 562 1,715 
November 119 741 874 413 443 544 1,345 
December 343 1,026 1,066 448 219 402 1,258 
Total 26,391 8,455 9,720 4,687 5,355 11,632 13,929 
Ranges Refrigerators Television Water Heaters 
Date 19538 1952 1958 1952 1953 1952 1953 1952 
January 1,192 1,059 4,917 4,272 16,200 18,447 864 659 
February 1,253 1,128 6,268 6,032 16,303 16,064 618 598 
March 1,092 1,074 6,020 5,019 16,025 11,210 767 486 
April 1,094 1,008 5,555 6,112 9,841 7,968 823 823 
May 1,250 936 6,563 6,128 6,106 7,000 666 683 
June 1,377 987 7,197 7,277 4,915 6,138 1,139 668 
July 1,479 1,579 8,743 10,849 8,879 11,885 978 836° 
August 1,385 1,785 5,883 6,534 12,337 10,214 950 654 
September 1,065 1,332 6,298 4,937 18,489 20,728 827 898 
October 1,849 1,741 4,646 6,887 15,932 25,335 695 818 
November 1,589 1,551 3,549 6,296 11,357 23,541 940 652 
December 1,730 1,812 3,727 5,034 12,869 23,608 561 575 
Total 16,355 15,992 69,366 75,377 146,253 182,138 9,828 8,350 


Air Conditioners covers sales of: Admiral, 
Deering, 


Coldspot, Coolerator, Crosley, 


Dishwashers Home Freezers 


Carrier, Chrysler Airtemp, 


Fedders, Fresh’nd-Aire, Frigidaire, 


General Electric, Gibson, International Harvester, Kelvinator, Leonard, Mitchell, 


Philco, Quiet Kool, 
Welbilt, and York. 


RCA, Remington, Servel Electric, Tele-King, Vornado, 


Home Freezers covers sales of: Admiral, Amana, Ben-Hur, Carrier, Cold- 
spot, Coolerator, Crosley-Frostmaster, Deepfreeze, Frigidaire, General Electric, 
Gibson, Hotpoint, International Harvester, Kelvinator, Leonard, Maytag, Norge, 
Phileo, Servel Electric, Westinghouse, and Wilson. 


Refrigerators covers sales of: 


Admiral, Coldspot, Coolerator, Crosley- 


Shelvador, Deepfreeze, Frigidaire, General Electric, Gibson, Hotpoint, Inter- 
national Harvester, Kelvinator, Leonard, Norge, Philco, Servel Electric, and 


Westinghouse. 
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MOTOR BASE ADAPTERS 


Items 


Sell Many Other 


Keep them 
stock. Service- 
men will pick 
up adapters 
and motors, 
carry them in 
their cars, and 
complete serv- 
ice on the job 

in one call. Eliminates delay of having 
motors away for rebuilding. Adapters 
are easy to install, fit any base. No 
rotor shaft too long or too short. They 
also bring you more sales in motors, 
belts, pulleys, controls, etc. 
SIZES FOR % to 3 H.P. Inclusive. 


Research Associates, Inc. 
3475 East Nine-Mile Road 
Hazel Park, Michigan 


Coleman Names Albright 
Wichita Works Mgr. 


WICHITA, Kans.—Douglas C. Al- 
bright is now associated with Cole- 


man Co., Inc., in the capacity of 
works manager, the firm has an- 
nounced. 


He will direct and coordinate all 
phases of industrial engineering, pro- 
duction engineering, manufacturing, 
and quality control in the Wichita 
factories of the company. 

Before joining Coleman, Albright 
was for five years general manager 
of Marysville Div. of Ainsworth Mfg. 
Corp. He also has held managerial 
positions with General Motors Corp., 
National Tool Co., Houdaille-Hershey 
Corp., Aeronautical Products Corp., 
and Curtis-Wright Airplane Co. 


Lee Is Nash-Kelvinator 
Director of Procurement 


DETROIT—James A. Lee has been 
named director of procurement for 
Nash-Kelvinator Corp. 

Lee has been director of purchases 
for the Nash Div. since 1946. He 
was graduated in electrical engineer- 
ing in 1924 from Texas A. & M. 
college. 

In 1936, he came to Nash-Kelvin- 
ator as an air conditioning engineer. 
Lee held several engineering and 
sales executive positions with the 
Kelvinator Div. before becoming pur- 
chasing agent of Nash in 1944. 


McCray Appoints Miars 
South Eastern Manager 


KENDALLVILLE, Ind. — Appoint- 
ment of Elmo P. Miars as district 
manager for the southeastern district 
has been announced by J. W. Bost- 
wick, vice president in charge of 
sales of McCray Refrigerator Co., 
Inc. 

Miars brings to his new assignment 
many years of successful experience 
in staff and sales work in the com- 
mercial refrigeration field, it was 
noted. He has just completed a long 
period of intensive training in the 
home office and plant in Kendallville. 

The southeastern district includes 
Georgia, Alabama, South Carolina, 
Florida, and parts of Kentucky and 
Tennessee. Miars will make his home 
and have his headquarters in Atlanta. 

Miars replaces Walter G. Schreiber 
who is being transferred to the gen- 
eral office in Kendallville on staff as- 
signments. 


Tuthill Pump Co. Appoints 
Von Rotz Chief Engineer 


CHICAGO—Tuthill Pump Co.’s ap- 
pointment of Robert Von Rotz as 
chief engineer has been announced 
by H. T. Kessler, president. 

Prior to joining Tuthill, Von Rotz 
was chief engineer of Applied Re- 
search & Development Corp. of New 
York City and Berne, Switzerland. 
Earlier, he was associated with In- 
gersoll Milling Machine Co., Rock- 
ford, Ill.; Vickers, Inc., Detroit; and 
New York Air Brake Co. 


Howard Refrigerator 
Names 5 Sales ‘Reps’ 


PHILADELPHIA — Howard Re- 
frigerator Co., Inc. has announced 
the appointment of five new sales 
representatives. 

The representatives and their ter- 
ritories are: 

Rudy Peters—Ohio, West Virginia, 
Michigan, western Pennsylvania; 
John Cheek—North and South Caro- 
lina, Georgia; Don MHall—Florida; 
Thorington & Bailey—Maryland, Dis- 
trict of Columbia, Virginia, eastern 
Pennsylvania;—C. J. Kleyla—Ne- 
braska, Iowa, South Dakota, Minne- 
sota. 


Connor, French Firm Sign 
Manufacturing Agreement 


DANBURY, Conn.—Connor Engi- 
neering Corp. has entered into an 
agreement with Etablissements Tun- 
zini, Paris, France, whereby the 
latter will manufacture all units of 
the Connor line of activated carbon 
air purification equipment for dis- 
tribution in France, French North 
Africa, Belgium, The Netherlands, 
Luxembourg, Italy, Spain, and Portu- 


gal. 


Reveo Picks Distributor 
For Western Mass... Vt. 


DEERFIELD, Mich.—J. Harold 
Overmyer, vice president in charge of 
sales for Revco, Inc., has announced 
the appointment of the CWM&M Dis- 
tributing Co. of Holyoke and Spring- 
field, Mass., as exclusive distributor 
for Revco freezers, covering western 
Massachusetts and Vermont. 

Ralph Wolfe is president and gen- 
eral sales manager of CWM&M Dis- 
tributing. He has been active in the 
distribution field for the past 22 years 
and has made a specialty of selling 
freezers. 


and in your shop. 
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WORLD'S LARGEST MANUFACTURER OF REFRIGERATION CONTROLS 


Best Line 
In Town! 


Talk about a line! Ranco’s Replacement 
Reference No. 1544 lists almost 5000 con- 
trols! It’s the most complete line in the 
industry. You’ll find in this one source an alphabetical listing of 
refrigeration manufacturers, trade names, and Ranco replacement 
part numbers. See this bigger, better, new manual at your Ranco 
wholesalers, or get a copy from him for your own use on the job 
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‘REPLACEMENT 
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Gubbins Heads Hotpoint 
Branch In Buffalo 


BUFFALO — Robert P. Gubbins 
has been appointed manager of Hot- 
point Appliance Co.’s new Buffalo- 
Rochester branch office at 1210 
Main St. 

The branch will distribute the full 
line of Hotpoint appliances to re- 
tailers in the Buffalo-Rochester area. 

Gubbins has been with Hotpoint 
about 20 years, the last three as zone 
manager in the company’s New York 
district office. The new branch office 
here includes display rooms, offices, 
a complete kitchen and a service and 
repair department. 


New Elmira Distributorship 
Handles Philco Appliances 


ELMIRA, N. Y.—Chemung Appli- 
ance Distributors, Inc., a new firm 
with offices in the Bartholomew & 
Hall building at 103 Woodlawn Ave., 
has assumed distribution of all Philco 
appliances formerly handled by 
LeValley McLeod, Inc. 

The new company is headed by 
John G. Wolfe of Garden City, L. L., 
who will move to Elmira soon. He 
was an executive of a large appli- 
ance wholesale house in Long Island. 

Ralph B. Olson will head the ap- 
pliance sales department and Glenn 
Galmer will head service. 


Johnson Service Co. Opens 
Four New Branch Offices 


MILWAUKEE — Johnson Service 
Co., manufacturers of automatic 
temperature control systems, has an- 
nounced the opening of four new 
branch offices at Champaign, IIL; 
Lubbock, Texas; and Miami and 
Pensacola, Fla. 

R. F. (Dick) Bruning, formerly of 
Johnson's Peoria office, has been ap- 
pointed sales engineer in charge of 
the Champaign branch which will 
serve Johnson customers in east 
central Illinois. 

The Lubbock branch is in charge 
of Charles J. Selasky, sales engineer, 
formerly of the Dallas branch. His 
offices will serve the northwest Texas 
territory. 

James E. Beard transfers from the 
Jacksonville office to become sales 
engineer in charge of the new Miami 
branch office serving southern 
Florida. 

Transferring from the Birmingham 
office, Walter Williams will be rep- 
resentative in charge at Pensacola. 
His territory will cover southern 
Alabama and the northwestern part 
of Florida. 

The new offices bring to 80 the 
number of direct branch offices which 
sell, plan, install, and service the 
company’s automatic temperature 
and air conditioning control systems, 
the announcement said. 


&>. 
RATES for “Positions Wanted” $7.50 | MANUFACTURER'S REPRESENTA- 
per insertion. Limit 50 words. 15¢ per | TIVES WANTED. Choice territories now 


word over 50. 

RATES for all other classifications $10.00 
per insertion. Limit 50 words. 20¢ per 
word over 50. 

ADVERTISEMENTS set in usual classi- 


fied style. Box addresses count as five 


words, other addresses by actual word 
count. Please send payment with order. 


POSITIONS WANTED 


ATTENTION, MANUFACTURERS—Maybe 
you don’t need a full-time writer for your 
instruction sheets and manuals. In that 
case, it will pay you to look into a new 
writing service offered by a practical re- 
frigeration and air conditioning man who 
can handle clear ‘American’ English. 
VIRGIL C. JAMES, Cuba, Missouri. 


COMMERCIAL REFRIGERATION serv- 
iceman employed in _ Illinois, desires 
change. Thirty-one years old, married, 
refrigeration school graduate with seven 
years’ experience. Good trouble shooter. 


BOX 4500, Air Conditioning & Refrigera- 
tion News. 
EXPERIENCED SERVICE engineer. 


Qualified commercial refrigeration with 
custom equipment design, plus relative 
drafting experience, journeyman’s union, 
electrician’s card, and complete AC motor 
rebuilding. Age 38, married, and agree- 
able to reasonable amount of travel. Seek- 
ing responsible, permanent position. Will- 
ing to relocate. Full details by writing 
BOX 4501, Air Conditioning & Refrigera- 
tion News. 


POSITIONS AVAILABLE 


MANUFACTURER'S AGENT wanted, for 
Texas, by manufacturer of commercial 
and residential air conditioning units. 
AUGUST G. BARKOW MANUFACTUR- 
ING COMPANY, INC., 2230 South 43rd 
Street, Milwaukee 15, Wisconsin. 


FACTORY REPRESENTATIVES. To 
handle most complete line in the indus- 
try: Commercial refrigerators, freezers, 
display cases, walk-ins. Promotionally- 
priced for volume sales. Some excellent 
territories available. If you have a proven 
record of good sales performance, write 
to President, FOGEL REFRIGERATOR 
COMPANY, Phila., 37 Pennsylvania. 


MANUFACTURER’S REPRESENTA- 
TIVES wanted to call on commercial re- 
frigeration dealers, restaurant equipment 
companies, beer wholesalers, and breweries 
to sell a complete line of commercial beer 
dispensing and bottle cooling equipment. 
Can handle allied but non-conflicting lines. 
Territories available in states of Penn- 
sylvania, Louisiana, Mississippi, and Ala- 
bama, and the Northwest states. Write 
PERLICK BRASS COMPANY, Manufac- 
turers, 3110 West Meinecke Ave., Milwau- 
kee, Wisconsin. 


SALES ENGINEER: To join refrigeration 
control manufacturer in Midwest terri- 
tory. Moderate travelling required con- 
tacting wholesalers, manufacturers, and 
contractors. Earnings commensurate with 
ability and experience. Experience in re- 
frigeration field required. Must be 
graduate engineer or equivalent. Prefer 
man in 256 to 30 year age group. Please 
include photograph with complete resume 
of education and experience in your 
reply. BOX 4490, Air Conditioning & Re- 
frigeration News. 


PRODUCT ENGINEER. Our chief refrig- 
eration engineer needs an assistant to 
head up our low temperature develop- 
ment program in commercial self-service 
refrigeration equipment. If you have had 
product development experience in this 
fleld and can meet our qualifications, a 
permanent position with a fine future 
awaits you. We are a Midwest manufac- 
turer, long established in the commer- 
cial refrigeration industry. Our town 
offers every facility for enjoyable living 
in the American way. Address replies to 
BOX 4494, Air Conditioning & Refrigera- 
tion News. 


open for fast-moving, extremely utili- 
tarian, plastic air conditioner covers to 
fit all units. Made by one of the country’s 
leading manufacturers in the field. Advise 
territories covered and lines now carried. 
BOX 4502, Air Conditioning & Refrigera- 
tion News. 


SALES ENGINEER wanted by well-es- 
tablished Ohio refrigeration wholesaler. 
Must be able to sell air conditioning, in- 
dustrial and commercial equipment, and 
supplies. Graduate engineer preferred. Ex- 
cellent opportunity for qualified man. Car 
furnished. Salary and bonus. In reply, 
state qualifications, experience, and 
salary desired. BOX 4508, Air Condition- 
ing & Refrigeration News. 


BEVERAGE COOLER manufacturer inter- 
ested in purchasing selective vending 
mechanism to be placed in bottled bever- 
age dispensers. BOX 4503, Air Condition- 
ing & Refrigeration News. 


EQUIPMENT FOR SALE 


% AND 1 hp. nationally-known compres- 
sors at sacrifice prices (manufacturer pro- 
hibits us from using name). All twin- 
cylinder bodies with flywheel and service 
valves—% hp. only $42.00; 1 hp., $47.00. 
(10% discount in lots of 6). Latest model 
General Electric fan-cooled hermetic units, 
% hp., $34.00; 4% hp., $87.00. Also, Tecum- 
seh model S68L fan-cooled units, only 
$34.00. All equipment new and fully guar- 
anteed. MANN REFRIGERATION SUP- 
PLY COMPANY, 440 Lafayette Avenue, 
ra York City; or phone GRamercy 


ATTENTION SERVICEMEN: Send for 
our refrigeration parts and supplies cata- 
log. Save up to 50% on many items. Re- 
lays, V belts, T.X. valves, fittings, con- 
trols, driers. New—gauranteed merchan- 
dise. WALTER W. STARR REFRIGERA- 
TION, 2833 Lincoln Avenue, Chicago 13, 
Tllinois. 


ACME RC38 chiller. Original crate. Brand 
new. One-day shipment. Reply: BOX 4504, 
Air Conditioning & Refrigeration News. 


MANUFACTURER'S REPRESENTATIVE. 
Travels two men in Ohio, Michigan, In- 
diana, Illinois, and Wisconsin. Established 
with appliance, commercial refrigeration, 
and frozen food jobbers and distributors 
since 1945. Interested in a new, short, 
“packaged” line which can be presented 
to old and new distributors, Address J. G. 
ROBINSON, P.O. Box 1468, South Bend, 
Indiana. 


SEEKING PARTNER—to establish and 
manage enterprise for selling, installing, 
and servicing air conditioning, heating, 
and irrigation equipment. Applicant must 
have engineering degree, and experience 
in air conditioning = heating field. No 
capital necessary. Address “WHEATHER- 
MAKERS”, P. O. Box 104, Lebanon, 


Missouri. 


COMMERCIAL REFRIGERATION and 
air conditioning business located in 
Massachusetts. Established over five years, 
with enough work year-round for one 
man. Good future expansion possibilities. 
About $5,000.00 will cover, with truck. 
Good spot for a man who knows refrig- 
eration and wants to work. BOX 4506, Air 
Conditioning & Refrigeration News. 


OPPORTUNITY FOR factory field man 
contacting distributors of food market 
equipment. Manufacturer of grocery and 
super market steel shelving has closed, 
exclusive territories available. Should 
have store lay-out and planning experi- 
ence. Reply to BOX 4507, Air Condition- 
ing & Refrigeration News. 
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Long Beach Conference Program-- 


(Concluded from Page 1, Column 5) 
general chairman, Refrigeration Serv- 
ice Engineers Society; A. Starr Hull, 
Refrigeration 
Equipment Wholesalers Association; 
executive vice 
president, Refrigeration and Air Con- 


executive secretary, 
and Ray Kromer, 


ditioning Contractors Association. 


The entire main floor of the Long 
Beach Municipal Auditorium will be 
used to house the exhibits. The Wilton 
hotel will be headquarters for exhibi- 
tors. Headquarters for RSES will be 


the Lafayette Hotel. 


The service engineers, contractors, 
and wholesalers will each conduct 
speaking program on 
Thursday and Friday with a general 
program for all groups set for Satur- 


their own 


day morning. 


Hours of the educational programs 


and exhibits will be as follows: 
THURSDAY, MARCH 11 


Speaking program: 9 to 12 noon 


and 1 to 3 p.m. 


Exhibits open: 3 to 6 p.m. and 7 to 


10 p.m. 
FRIDAY, MARCH 12 
Speaking program: 
and 1 to 3 p.m. 
Exhibits open: 
7 to 10 p.m. 
SATURDAY, MARCH 13 


Speaking program: 9 to 12 noon. 
12 noon to 6 p.m. 


Exhibits open: 


RSES banquet: 7:30 p.m. 


The Refrigeration Service Engi- 
neers Society has announced the 


following speaking program: 
Thursday, March 11 


9 to 10 a.m.—“Information Please” 


9 to 12 noon 


3 to 6 p.m. and 


Systems”—W. O. Stewart, manager, 
Los Angeles office, Johnson Service 
Co. 

2 to 3 p.m.—“Why Not Change 
Parts of a Hermetic System ?”—John 
E. Unger, service manager, The 
Coolerator Co. 

On Thursday morning, RACCA 
will hold a directors’ and business 
meeting. Friday morning will be de- 
voted to RACCA’s new program of 
activities and objectives followed by 
a luncheon. 

Friday afternoon will be devoted 
to a panel discussion with Henry Ely, 
secretary of the Southern California 
Association, acting as moderator. 

Representing ARI on the panel will 
be Cecil Boling, president of The 
Bush Mfg. Co., and George R. Allen, 
vice president of the Superior Valve 
& Fittings Co. Each will speak on 
“The Relationship Between the Manu- 
facturer and the Contractor.” 

One or more men will represent 
REWA on the panel and will speak 
on “The Relationship Between the 
Wholesaler and the Contractor.” 

RACCA has invited representatives 
of labor to appear on the same pro- 
gram and to speak on “The Rela- 
tionship Between Labor and the Con- 
tractor.” 

Refrigeration Equipment Whole- 
salers Association will devote two 
days to panel, circular, and round 
table discussion in the nature of 
a sales clinic on ways and means 
of increasing sales. Speakers will be 
drawn from the wholesalers’ associa- 
tion, and names have not yet been 
announced. 

The Air-Conditioning and Refrig- 
eration Institute will conduct a gen- 


H. E. ROSSELL, JR. 


Ww. W. WOODROOF 


Woodroof, Rossell-- 


(Concluded from Page 1, Column 5) 


position with the division, he was 
active in the air conditioning sales 
of the parent company. Prior to that 
he had wide experience in various 
sales and engineering capacities in 
the heating and cooling industry. 

Rossell’s job will be primarily to 
organize a long-range dealer develop- 
ment program designed to assist 
Sunbeam distributors in setting up 
across the country a modern, mer- 
chandising group of warm air heat- 
ing and air conditioning retailers. 

Rossell leaves his post as_ the 
Sunbeam district representative at 
Silver Spring, Md. for this assign- 
ment in Pittsburgh. He has had wide 
sales and promotional experience in 
the appliance, television, heating, and 
air conditioning fields. 


Caylor of Janitrol Dies 


INDIANAPOLIS—Ralph A. Caylor, 
60, Surface Combustion Corp. Jani- 
trol Div. district manager here for 
the past 17 years, died recently at 
an Indianapolis hospital after an ex- 
tended illness. 


Re-Wiring - - 


(Concluded from Page 1, Column 3) 
ditioning if the operating cost would 
be a flat charge of $100 per unit the 
first year and $50 per unit each year 
thereafter. 

In the letter announcing the re- 
wiring, the company stated, “The 
number interested in _ installations 
was much less than expected and by 
no means sufficient to provide ade- 
quate financial support for the pro- 
posed improvement. It has had our 
further study, nevertheless, and we 
have decided to proceed.” 

Residents were advised that engi- 
neers were at work to determine the 
permissible maximum horsepower 
and wattage, limitation of exterior 
exposure, and locations in windows. 
All windows in the project are the 
casement type. Tenants were asked 
to withhold their purchases of units 
for at least 60 days until the detailed 
information on the above limitations 
are determined. 

Metropolitan earlier indicated that 
a %-ton unit in the living room and 
a %-ton unit in each bedroom would 
be permitted. 


Winkler Meetings- - 


(Concluded from Page 1, Column 2) 
Claude A. Potts, general sales man- 
ager, told 1,200 dealers and their 
personnel at Chicago, Boston, and 
Philadelphia. 

“We face a tremendous selling 
challenge, but if preparedness is the 
keynote, we cannot miss. Production 
and promotional and advertising cam- 
paigns are geared for an all-time 
high, one with a greatly expanded 


field sales organization this promises 
to be our biggest profit year.” 

In addition to the air conditioning 
equipment, the Winkler line has 
been augmented by a series of new 
oil and gas furnaces and boilers, a 
new gas conversion burner, round 
gravity and square forced air fur- 
naces to burn oil, gas, or coal, and a 
line of domestic and commercial gas 
and electric water heaters. 

The three Winkler plants at 
Lebanon, Ind., and facilities of 
Stewart-Warner’s South Wind Div. 
at Indianapolis are being utilized to 
handle stepped-up production. 

More than 1,500 Winkler dealers 
are now prepared to serve the heat- 
ing and cooling needs of every type 
and size home, as well as commer- 
cial and industrial installations, said 
Potts. 

Dealers were told that warehousing 
facilities have been set up through- 
out the country to expedite deliveries, 
and a liberalized bank plan is avail- 
able. 

One of the highlights of the two- 
day meetings was announcement of 
a sales contest open to American and 
Canadian dealers who will ‘“com- 
pete” only against their previous 
Winkler sales records. Winners re- 
ceive a trip to Bermuda. 

At the three regional meetings 
practically all of the new equipment 
shown was purchased from the floors 
by dealers, and on-the-spot orders 
were surprisingly large. 


Air-Cooled Bank Planned 


MEMPHIS—A new Lamar branch 
office to be built for Union Planters 
National Bank will be air conditioned 
throughout, according to Vance J. 
Alexander, chairman of the board. 


at —Questions on refrigeration or air 
a conditioning answered by a board of 
experts. 

10 to 11 a.m.—‘“Room Air Condi- 
tioners for Both Cooling and Heat- 
ing’—J. E. Blythe, Airtemp Div., 
Chrysler Corp. 

11 to 12 noon—“Let’s Stop Bury- 
ing Our Heads In the Sand”’—John 
D. Bopp, chief chemist, Refrigeration 
Div., Ansul Chemical Co. 

1 to 2 pm.—“Use of a Recording 
Suction Pressure Gauge In Refrig- 
eration Service’—John H. Spence, 
service manager, Hussmann Refrig- 
es eration, Inc. 

é 5 2 to 3 p.m.—‘Service and Mainte- 
‘ nance of Mechanically Refrigerated 
Railway Cars’—John F. Daly, man- 
ager, Ice Plants, Atchison, Topeka & 
Santa Fe Railway Co. 

Friday, March 12 

9 to 10 a.m.—‘“Information Please.” 

10 to 11 a.m.—‘“Application and 
Service Problems of Open Self-Serv- 
ice Cases’—B. E. Meler, manager, 
Field Sales-Service Div., Weber 


eral meeting on Saturday morning, 
March 13, on subjects of interest to 
everyone in the industry. Service 
engineers, wholesalers, contractors, 
and manufacturers will attend in a 
group. Keynote of the meeting will 
be the growth and opportunities in 
the air conditioning and commercial 
refrigeration industry. Speakers and 
their subjects will be: A 
Alfred J. Hess, president, Ameri- He a 4 
ean Society of Refrigerating Engi- ft ee a 
neers—“‘New Horizons In Refrigera- : 
tion and Air Conditioning.” 
M. M. Lawler, vice president, The 
Worthington Corp.—‘What’s Ahead 
for 1954?” 
C. S. Stackpole, Eureka Williams 
Corp.—‘“Limitless Opportunities.” 
The three-day conference is ex- 
pected to surpass in attendance, num- 
ber of exhibits and general interest 
any meeting of its kind ever held on 
the West Coast. 
Hotel reservations should be made 
well in advance by writing to Al 
Haun, housing chairman, Municipal 
Auditorium, Long Beach, Calif. 
Other members of the local com- 
mittee in charge of arrangements 
> are: 

James Sutton, Long Beach, general 
co-chairman; 

R. Nichols, Long Beach, publicity 
and program chairman; 

D. Voorhis, Long Beach, exhibits 
chairman; 

Paul O. Domke, Los Angeles, enter- 
tainment chairman; 

Donald J. Brown, 
registration chairman; 

Jim Turner, Long Beach, educa- 
tional chairman. 


Daus, Area Sales Promotion 
Mgr. for Westinghouse, Dies 


Whatever the job . . . reach-in box, walk-in 
room, cold-storage plant . . . there’s a BUSH 
unit cooler to fill your needs. 


DJ UNIT COOLER — Ideal for reach-ins. 
Compactly designed and ceiling mounted 
to allow complete use of shelf space. Air 
moves through coil, down back wall .. . 
providing perfect air diffusion and elimi- 
nating air blasts. Completely guarded 
fan, removable drain pan, permanently 
lubricated motor. 


Showcase & Fixture Co. 

11 to 12 noon—“Drying Hermetic 
Systems”—L. W. Larsen, sales man- 
ager, Tecumseh Products Co. 

1 to 2 p.m.—‘“Pneumatic Control 


WJ] UNIT COOLER — Installation at 
juncture of wall and ceiling conserves 
valuable storage space. Air is drawn 
through the coil rather than blown out 
across the coil — eliminating blowing 
condensation onto product or box. Easy cm 
to install, simple to service. 


THERM-O-CYCLE — The modern refriger- 
ation system featuring simplified hot gas 
defrosting. Dependable, fully automatic 
operation. Utilizes room air for defrosting. 


Santa Ana, 


Stop service calls . . . keep out 


rust and sludge . . . open new 
doors to sales acceptance!—with 
coolers, ice-makers, sell ‘‘Taste- 


HARTFORD, Conn.—Charles N. 
Daus of Braintree, Mass., New Eng- 
land States sales promotion man- 


Simple installation 
frost-free evaporator operation 
convenient servicing. 


economical, 


ager for Westinghouse Electric Corp., 
died recently in Hartford hospital at 
the age of 53. 

He was a former salesman for 
Hartford Electric Light Co., operated 
his own appliance store in Rocky 


Master’’!—checks chlorine, traps 
sediment; promotes service-free 
satisfaction with all water pro- 
cessing appliances. Write— 

STANDARD UNIT COOLER — First choice 


Filtrine 3s MANUFACTURING CO. 
MULE Le DU N. A so pesndiggys en oe iy athgpsie in of refrigeration service engineers. Alumi- - 
Coolers aud Alters ears me num fins on copper tubing, casings of Pie 
Frigidaire. trust-resisting galvanneal steel . . . full, 3 
deep plenum chambers. Rigid case 2 
construction with modern styling and ae 


attractive finish. 


REFRIGERATION ENGINEER 


An expanding Chicago manufacturer offers excellent opportunity 
to qualified refrigeration engineer. Man must be capable of develop- 
ing, testing, and setting up manufacturing procedures for ice making 
machines ranging from ' to 25-ton capacities. 


Top starting salary and company benefits to the applicant 
selected on the basis of knowledge, initiative, and ability. 


Include in first letter age, past experience, and salary range. 
Box 4498, Air Conditioning & Refrigeration News. 


Request free literature on these or other products in the extensive BUSH line. 
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